
Mitsubishi UFJ Financial Group has dominated year-end league tables for the fourth 
quarter and 2013 as a whole, topping both lists. The $948 million committed to power 
and energy projects in the fourth quarter across 12 deals was more than double its next 
closest competitor, according to data compiled by PI affiliate Dealogic. 

The Japanese giant, which now incorporates Union Bank and Bank of Tokyo 
Mitsubishi-UFJ, lent $3.092 billion in 2013 across 40 projects for a 12.2% market share. 
Its closest rival was Goldman Sachs, whose 9.4% market share represented $2.386 
billion across 13 deals for the year, driven by a strong year in the term loan B market. 
Credit Suisse, Barclays and Bank of America rounded out the top five for 2013, also 
largely on the back of B loans.

“We had a very strong term loan B market last year, really on the back of 
default rates continuing to be at historic lows,” Raya Prabhu, managing director at 
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AltaLink Sale Lures Many Suitors
The sale of AltaLink, LP, a regulated transmission utility in 
Alberta, Canada, by owner SNC-Lavalin Group is attracting a 
swath of buyers.

The attraction is it’s a regulated utility but as a transmission 
utility in Canada, it brings variety to an existing portfolio, says 
one deal watcher. SNC-Lavalin is currently in the process of 
receiving bids, says an observer. 

The sale is expected to be a “blow-out,” says one buyside 
advisor, adding that the team’s client is a solid contender in 
many auctions but likely can’t, or won’t, compete with the 
anticipated high bids from some financial players. 

A January analyst report from Des Jardins Capital Markets 
estimates AltaLink’s value at around C$14 ($12.74) per SNC 
Lavalin share, or roughly C$2.12 billion ($1.93 billion), up by four 
dollars in 2013 due to a quickly growing rate base. 

Weatherley-White Joins Exchange 
Headed Renewable Shop
Carl Weatherley-White has joined a new firm, Lightbeam 

Electric Co., headed by James Lavelle, formerly founder, ceo 

and chairman of information technology services and digital 

media company Cotelligent Group.

Weatherley-White has joined as senior v.p. of corporate 

strategy. Lightbeam Electric, headquartered in Sausalito, Calif., 

is out to assemble a diversified wind and solar portfolio with 

an eye toward an initial public offering, says an observer. The 

IPO is on track to happen as early as this summer, says the 

observer, who cautioned that the timing is “subject to a lot of 

moving parts.”

Lavelle started developing solar projects in the last four 

years. The public market-geared Lightbeam Electric was 

(continued on page 12)(continued on page 12)

(continued on page 12)

Q4 League Tables: Mitsubishi UFJ Dominates  
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Industry Current: Cost Of 
Capital Outlook
Chadbourne & Parke’s Keith Martin sits 
down with bankers to discuss the cost of 
tax equity.

See story, page 9

New Project Finance Loans
We’ve added updates to our weekly round-
up of the latest project finance deals in 
the Americas, with details on projects, 
sponsors and debt. 

See Deal Book, page 4

Get the rundown on the latest asset trades 
in PI’s weekly calendar, compiled from our 
exclusive Generation Sale Database. 

See calendar, page 3
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THE BUZZ

The league tables for 2013 are pretty encouraging (see story, page 1). The total 

amount of debt sourced topped the 2012 mark by around $7 billion. Highlights 

include a strong showing by European banks, signaling a potential comeback for those 

players and a surge in activity for investment banks leading deals in the B loan market as 

institutional appetite for power paper. While B loans have been the favored source of debt 

for merchant projects, the closing of Competitive Power Venture’s bank loan financing 

for its Woodbridge project could herald an burgeoning alternative for developers this year 

(PI, 9/23).

In other news, CPV is talking to lenders about a debt package backing the St. Charles 

project in Maryland, according to observers (see story, page 5). Another company 

featuring prominently is BluEarth Renewables. The Canadian shop is looking for around 

C$300 million ($270.15 million) backing a number of renewable projects in the country, 

following hot on the heels of its debt package backing a trio of solar projects in Ontario 

(PI, 2/6). Canadian Solar is also double dipping as it wraps up the sale of another 

project to asset manager BlackRock, while also issuing shares and convertible notes for 

general corporate purposes (see stories, pages 8 & 5). 

The market for contracted renewable assets is getting more competitive as more 

types of buyers, ranging from yieldcos to private equity and infrastructure funds, 

aim to bulk up fleets that can bring cash streams. Now joining the fray is Lightbeam 
Electric Co., a shop founded by James Lavelle and bigwig Ed Feo, formerly of USRG 
Renewable Finance and law firm Milbank, Tweed, Hadley & McCloy. The company 

is looking to finalize some acquisitions in the spring as it aims to take itself public this 

summer (see story, page 1). Carl Weatherley-White, formerly of K Road Power and 

Barclays, has joined as senior v.p. of corporate development. 

Transmission is taking the power world by storm as investors and strategics hunt 

for regulated growth. Utility holding companies have spawned a generation of young 

transmission subsidiaries that are going to be competing in transmission processes 

across North America. SNC-Lavalin Group is looking to capitalize on the intrigue and 

has put its wholly-owned subsidiary AltaLink LP on the market. Prospective buyers from 

all over the world are preparing bids to try to get a piece of the regulated transmission 

utility in Alberta, Canada (see story, page 1).

http://www.powerintelligence.com/Article/3258121/Search/CPV-Wraps-Woodbridge-Financing.html
http://www.powerintelligence.com/Article/3306279/Search/BluEarth-Close-To-Landing-Ontario-Solar-Funds.html
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These are the current live generation asset sales and auctions, according to Power Intelligence’s database. A full listing of completed 
sales for the last 10 years is available at www.powerintelligence.com/AuctionSalesData.html

 New or updated listing
The accuracy of the information, which is derived from many sources, is deemed reliable but cannot be guaranteed. To report updates or provide additional information on the status of financings, please 
call Senior Reporter Holly Fletcher at (212) 224-3293 or e-mail hfletcher@iiintelligence.com.  

GENERATION AUCTION & SALE CALENDAR

Seller Assets Location Advisor Status/Comment

Apex Clean Energy Balko (300 MW Wind) Oklahoma Macquarie Capital Apex is running independent sales of assets in Oklahoma (PI, 12/16).

Various (600 MW Wind) Oklahoma Morgan Stanley

BP Wind Energy Various (3.7 GW Wind ) Various TBA NextEra is looking at the development assets (PI, 1/20).

Fowler Ridge IV (150 MW Wind) Indiana Pattern is buying the project (PI, 1/27).

BlackRock, Quintana, Starwood Richland-Stryker (460 MW Oil, Gas) Ohio ECP has launched a C loan add-on for the financing (PI, 12/16).

Cameco Stake (6.2 GW Bruce Nuclear) Ontario CIBC Borealis Infrastructure is increasing its stake (PI, 2/10).

Canadian Solar Oro-Medomte (10 MW Solar) Ontario BlackRock is buying it (see story, page 8).

Direct Energy Portfolio (1.3 GW Gas) Texas Barclays Blackstone is buying the assets (PI, 1/13).

Edison Mission Energy Various (7.5 GW Coal, Wind, Gas) Various JPMorgan, Perella 
Weinberg

NRG is issuing bonds to partially fund the acquisition (PI, 1/20).

Big Sky (240 MW Wind) Illinois JPMorgan EverPower is buying the merchant farm from lender Suzlon (see story, 
page 6).

Entegra Power Group Various Arizona and Arkansas Houlihan Lokey Retained Houlihan to advise on restructuring (PI, 1/13).

Essar Group Algoma (85  MW CCGT) Algoma, Ontario Barclays Teasers are on the market (PI, 1/13).

FGE Power FGE Texas (726 MW CCGT) Westbrook, Texas Fieldstone Fieldstone is advising on equity hunt in tandem to debt raise with 
Goldman.

GDF Suez Canada, Hydro-Quebec Stakes (174 MW Bucksport Cogen) Bucksport, Maine Co-owner majority owned by Apollo is buying out the stakes (PI, 2/3).

GE Energy Financial Services Linden (Stake, 942 MW Cogen) Linden, N.J. TBA GE EFS, Highstar reverse flexed a B loan (PI, 11/25).

Gamesa Stake (400 MW Wind) Various Algonquin is buying out the remainder of Gamesa’s stake (PI, 12/9).

Global Infrastructure Partners Channelview (856 MW Cogen) Channelview, Texas Credit Suisse Energy Investors Funds is buying it.

Greenwood Energy, Soltage Portfolio (12 MW Solar) Various Ambata Securities John Hancock is financing construction with a equity stake (PI, 1/27).

Hess Corp. Stake (512 MW Gas) Bayonne, N.J. Goldman Sachs Sale is said to be launching (PI, 9/9).

Stake (655 MW Gas) Newark, N.J.

JPMorgan Jackson (540 MW Gas) Jackson, Mich. JPMorgan Consumers Energy is buying it (see story, page 6).

LS Power Stake (417 MW Hydro) Pennsylvania None Brookfield is buying 33% for $289M (see story, page 8).

Cherokee (98 MW CCGT) Gaffney, S.C. Suntrust Humphrey 
Robinson

Teasers are on the street (PI, 11/18).

MACH Gen Stakes Various TBA Second lien creditors converting to equity as part of a restructuring 
(PI, 2/10).

Maxim Power Corp. CDECCA (62 MW Gas) Hartford, Conn. Credit Suisse Rockland is seeking to terminate its deal to buy the assets (PI, 12/9).

Forked River (86 MW Gas) Ocean River, N.J

Pawtucket (64.6 MW Gas) Pawtucket, R.I.

Pittsfield (170 MW Gas) Pittsfield, Mass.

Basin Creek (53 MW Gas) Butte, Mont.

Mexico Power Group Stakes (250 MW Wind) Various, Mexico Marathon Capital The shop is looking for late stage equity in the run up to construction 
financing  (PI, 6/24).

Ontario Teachers Pension Plan 
Board

Stake (Northern Star Generation) Various Citigroup CIMs expected in the next two weeks (PI, 11/25).

PPL Corp. Various (633 MW Hydro) Various, Montana UBS NorthWestern is buying the assets for $900M (PI, 10/7).

Pattern Energy Group LP 80% (182 MW Panhandle 2 Wind) Carson County, Texas Public affiliate Pattern is buying the stakes (PI, 1/13).

45% (149 MW Grand Renewables Wind) Haldimand County, Ontario

Project Resources Corp. Rock Aetna (21 MW Wind) Minnesota Alyra Renewable Energy 
Finance

Looking for a buyer with access to turbines to qualify for PTC (PI, 
1/13).

Southwest Generation Valencia (145 MW Gas) Belen, N.M. Bank of America Auction in second round, PNM mulls stake purchase (PI, 12/9).

Terra-Gen Power Alta (947 MW Wind) California Citigroup, Morgan Stanley Teasers were released in Jan. (PI, 1/20).

www.powerintelligence.com/AuctionSalesData.html
mailto:hfletcher%40iiintelligence.com?subject=
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Sponsor Project Location Lead(s) Loan Loan 
Amount Tenor Notes

Live Deals: Americas

New or updated listing

The accuracy of the information, which is derived from many sources, is deemed reliable but cannot be guaranteed. To report updates or provide additional information on the status of financings, 
please call Senior Reporter Nicholas Stone at (212) 224-3260 or e-mail nicholas.stone@iiintelligence.com. 

PROJECT FINANCE DEAL BOOK

Deal Book is a matrix of energy project finance deals that Power Intelligence is tracking in the energy sector. A full listing of deals for the 
last several years is available at http://www.powerintelligence.com/projectfinancedeal.html

BluEarth Renewables Renewable Projects Canada TBA TBA ~C$300 TBA Sponsor looking for debt backing wind, hydro and 
solar projects in Canada (see story, page 5).

Cameron LNG LNG Export Facility Hackberry, La. TBA TBA ~$4B TBA Sponsor sells three equity stakes to offtakers  
(PI, 5/27).

Cape Wind Associates Cape Wind (420 MW Wind) Nantucket Sound, 
Mass.

BTMU TBA TBA TBA The sponsor was able to secure a tightly priced 
mezzanine tranche from PensionDanmark (PI, 7/15).

Cheniere Energy Sabine Pass Trains 3 & 4 
(LNG export)

Sabine Pass, La. TBA TBA $4.4B TBA Sponsor ups the original bank loan to $4.4 billion 
and taps Korean entities for a further $1.5 billion 
(PI, 6/3).

Competitive Power Ventures St. Charles Charles County, Md. TBA TBA ~$600M TBA Sponsor approaches banks again looking for debt 
financing (see story, page 5).

Dalkia/Fengate Merrit (40 MW Biomass) Merrit, B.C. BTMU TBA $168M TBA Sponsor aims to wrap the financing early next year 
(PI, 12/2).

Duke Energy Los Vientos III & IV (Wind) Starr County, Texas TBA TBA ~$600M TBA The sponsor is slated to look for bank debt (PI, 10/7).

EDP Renewables North America Headwaters (200 MW Wind) Randolph County, Ind TBA Tax Equity $350-400 TBA The sponsor is looking to secure both equity and tax 
equity investment (PI, 6/24).

FGE Power FGE Texas (726 MW Gas) Westbrook, Texas Golman Sachs TBA TBA TBA The sponsor is close to lining up equity and will tap 
Goldman Sachs to launch a B loan (PI, 1/27).

First Wind Oakfield (147 MW Wind) Aroostook County, 
Maine

TBA TBA $300M TBA The sponsor is looking to line up the debt, with tax 
equity (PI, 10/21).

Route 66 (200 MW Wind) Amarillo, Texas TBA TBA TBA TBA The sponsor will likely follow its traditional route of 
securing debt and tax equity (PI, 10/28).

Freeport LNG Freeport (LNG Export Termial) Freeport, Texas Credit Suisse, 
Macquarie

TBA ~$4B TBA More than 20 lenders are eyeing the deal, with some 
offering tickets of $600M (PI, 2/10).

GDF Suez/Marubeni GNL del Plata (LNG Re-gas) Montevideo, Uruguay BBVA TBA TBA TBA GDF brings in Marubeni and taps BBVA to lead the 
financing (PI, 8/12).

Innergex Three projects (153 MW 
Hydro)

B.C., Canada TBA TBA $590M 40-yr Innergex wrapped on one of its hydro facilities, the 
17.5 MW Northwest State River (PI, 6/3).

Invenergy Nelson (584 MW Gas) Rock Falls, Ill. GE EFS TBA TBA TBA Sponsor is looking for a bank loan backing the 
merchant facility (PI, 9/2).

KSPC, Samsung Kelar (517 MW Gas) Chile Natixis TBA TBA TBA The JV appoints Natixis as lead on the deal 
(PI, 1/13).

Lake Charles Exports Lake Charles (LNG Export 
Facility)

Lake Charles, La. TBA TBA TBA TBA Sponsor begins preliminary financing search for the 
potentially $11B project (PI, 8/26) .

Magnolia LNG Magnolia LNG (LNG Export 
Facility)

Lake Charles, La. BNP, Macquarie TBA $1.54B TBA Sponsor expected to mandate leads by year end 
(PI, 12/9).

Pattern Energy Panhandle II (TBA Wind) Carson County, Texas Credit Ag, NordLB, 
BayernLB

Construction ~$500M C The deal will likely be a copy, paste of the Panhandle 
I deal, say observers (PI, 11/18).

K2 (270 MW Wind) Huron County, Ontario TBA Mini-perm $750M TBA The sponsor is aiming for pricing of L+175 
(PI, 1/13).

Radback Energy Oakley (586 MW Gas) Contra Costa County, 
Calif.

BTMU Term $990M 4-yr Deal is temporarily put on hold following an appellate 
court decision (PI, 11/11).

Sempra U.S. Gas & Power Copper Mountain III (250 
MW Solar)

Boulder City, Nev. BTMU, SMBC TBA ~$400M TBA The sponsor has tapped BTMU and SMBC as leads 
on the deal (PI, 10/21).

SolarReserve Rice (150 MW Solar Thermal) Blythe, Calif. Morgan Stanley TBA $450M TBA Sponsor taps Morgan Stanley to secure debt, tax 
equity and equity (PI, 8/26).

Tenaska Imperial Solar Energy Center 
West (150 MW CPV)

Imperial County, Calif. TBA TBA TBA TBA The company has started talking to banks as it looks 
to line up debt for the facility (PI, 9/23).

mailto:beckhouse%40iiintelligence.com?subject=
http://www.powerintelligence.com/projectfinancedeal.html
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PROJECT FINANCE

BluEarth Renewables is looking to secure upwards of C$300 
million ($270.15 million) backing three renewable projects in 
Canada in the coming months. It has sent requests for proposals to 
banks and will consider all financing options.

The largest debt package will back the 58.3 MW Bow Lake wind 
project in the Algoma district of Ontario. The Calgary, Alberta-
based developer is seeking roughly C$200 million ($181 million) 
in debt. The other two projects on the financing roster include a 
hydro project in British Columbia and a solar project in Ontario. The 
company will seek roughly C$80 million ($72.5 million) for the hydro 
project and C$65 million ($59 million) for the solar project, notes 
Kathy Bolton, v.p. of finance at the company.

Bow Lake is being developed in partnership with the 
Batchewana First Nation and the output will be sold to the Ontario 
Power Authority under 20-year contracts through the Ontario 
feed-in-tariff program. The Ontario Ministry of the Environment 

granted a renewable energy approval to the project last December. 
“All markets are really wide open now in Canada,” notes Bolton. 

“We have had a really successful three years and we have secured 
nearly C$500 million ($452.8 million) in debt financing,” she adds, 
noting the company will have another five projects operational by 
next year. 

The company has already reached out to lenders about securing 
a mini-perm and bond package for the hydro project, which has a 
30-year power purchase agreement with BC Hydro. The project 
should be operational in 2015. Further details of the hydro and 
solar projects could not be learned. 

BluEarth is near close on another C$165 million ($148.64 million) 
debt package backing a trio of solar projects in Ontario (PI, 2/6). 
National Bank Financial is the lead lender and underwriter on that 
debt. National Bank officials declined to comment on current and 
future deals. 

BluEarth Hunts Debt For Canadian Projects

Competitive Power Ventures is talking with lenders about 
securing up to $600 million backing the 725 MW gas-fired St. 
Charles project in Charles County, Md. 

GE Energy Financial Services is tipped to lead the deal 
and recreate the same financing that the pair landed backing the 
Woodbridge project in New Jersey, note observers. That deal saw 
a quasi-merchant project financed with bank debt for the first time 
since the merchant rebirth of the past 18 months. CPV and partners 
ArcLight Capital Partners and Toyota Tsusho closed that $585 
million debt package last September (PI, 9/23). GE EFS was lead 
arranger and anchor lender to the debt, which was one-and-a-half 
times subscribed (PI, 5/24). 

There were nine banks on the deal, including ING Capital, 
Union Bank, NordLB and Credit Agricole. Pricing came in at 

around LIBOR plus 425 basis points for the bank term loan, and will 
step up over the life of the loan. The St. Charles financing will also 
likely feature an energy hedge, notes a deal watcher. 

Maryland’s Public Service Commission ordered Baltimore 
Gas & Electric, Potomac Electric Power and Delmarva 
Power & Light to enter into long-term contracts for the project’s 
generation in April 2012, after ordering the utilities to conduct 
a request for proposals for new gas-fired generation in 2011. 
Although St. Charles won that RFP, the utilities have opposed the 
project, pointing to a decline in power demand since the economic 
downturn. Whether the utilities have finalized offtake contracts, 
could not be learned, but it is likely St. Charles will be financed 
in a similar way to Woodbridge, mitigating that offtake risk with 
hedges and the financing will reflect that quasi-merchant nature. 

CPV Scopes $600M St. Charles Debt

BlackRock Scoops Fourth Ontario Solar Asset
BlackRock has purchased its fourth Ontario solar project from 
Canadian Solar, with the acquisition of the 10 MW Oro-Medonte 
project. 

The cost of the project was at a valuation comparable to 
other recent project sales completed by Canadian Solar in 
the Ontario market, according to a company statement. That 
figure is around the C$4 million ($3.6 million) per MW, note 
observers. Further financial details could not be learned. This 
latest transaction follows BlackRock’s previous acquisitions of 
the Demorestville, Taylor Kidd and Westbrook solar projects in 
Ontario, from Canadian Solar.

Canadian Solar recently landed a C$104 million ($100 million) 

non-recourse construction financing backing the construction of the 
Oro-Medonte project and two other 10 MW photovoltaic facilities 
in Ontario (PI, 11/5). Deutsche Bank was the sole lender and lead 
on that deal. Guelph, Ontario-based Canadian Solar is a turnkey 
developer, which typically repays loans with the proceeds of the 
sale of financed projects. 

Oro-Medonte has a 20-year power purchase agreement with 
the Ontario Power Authority pursuant to Ontario’s feed-in-tariff 
program. Construction is scheduled to start in the first quarter of 
2014, with commercial operation expected in the third quarter of 
2014. Canadian Solar will also provide operations and maintenance 
services after completion.

http://www.powerintelligence.com/Article/3306279/Project-Finance/BluEarth-Close-To-Landing-Ontario-Solar-Funds.html
http://www.powerintelligence.com/Article/3258121/Search/CPV-Wraps-Woodbridge-Financing.html
http://powerintelligence.com/Article/3210711/Search/CPV-Circles-Banks-For-PJM-Plant-Debt.html
http://www.powerintelligence.com/Article/3275225/Search/Canadian-Solar-Lands-Deutsche-Bank-Debt.html
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MERGERS & ACQUISITIONS

CMS Energy is in the process of buying a gas-fired plant in Michigan 
from an affiliate of JPMorgan to replace coal-fired retirements. It will 
recover the cost of those retired plants via a securitization. 

Consumers Energy, the utility owned by CMS, will pay $155 
million for the 540 MW Kinder-Jackson combined cycle facility in 
Jackson, Mich. The facility is currently owned by JPMorgan affiliate 
BE KJ LLC, according to filings with the U.S. Federal Energy 
Regulatory Commission. The $286 per kW acquisition replaces 
plans for a greenfield development of the $700 million, 700 MW 
gas-fired Thetford project, which has been deferred.

The utility is in the process of retiring a group of seven coal-fired 
plants, dubbed the Classic 7, in order to comply with emissions 
regulations from the U.S. Environmental Protection Agency. It’s 

also shutting down a trio of gas-fired units in 2016.
Consumers Energy received approval in December from the 

Michigan Public Service Commission to issue a $389 million 
in rate recovery securitization to recoup costs associated with the 
shutdowns. 

The securitization is expected to have a 15-year tenor like 
a securitization from 2000 that recovered costs associated 
with utility restructuring that was required under legislation. 
Consumers Financing LLC will issue the securitization, 
according to the recent 10-K.

A spokesman for Consumers Energy did not respond to an 
inquiry about when this year the securitization is expected or 
whether arrangers have been hired.

EverPower Chases Merchant EME Wind Farm 

CMS Pounces On JPM CCGT, Eyes Securitization

A California court has annulled a decision to allow Pacific Gas 
& Electric to acquire Radback Energy and Wellhead Electric’s 
614 MW Oakley gas-fired project upon completion. “We are 
disappointed in the Court’s decision, especially since project 
financing was expected to close in April. We remain committed 
to the Oakley project and seeing it through to its successful 
completion,” said Bryan Bertacchi, ceo of Radback, in a statement 
emailed to PFR. The sponsor is working to assuage any concerns of 
the financing parties, according to Bertacchi. 

Bank of Tokyo Mitsubishi-UFJ is underwriter and agent for 
the four-year $990 million financing backing the proposed project, 
which was slated to price at LIBOR plus 200 basis points (PI, 10/8). 
Nasir Khan at BTMU is handling the financing. The developers 
plan on proceeding with the project and they have notified potential 
lenders of the ruling. Calls placed to officials at PG&E and BTMU 
were not returned by press time. 

The financing was put on hold late last year while the developers 
awaited the court’s decision (PI, 11/8). The California appellate 

court ruled this week that a December 2012 California Public 
Utilities Commission decision authorizing PG&E to acquire 
the combined cycle natural‐gas‐fired project to be built in 
Oakley, Calif., must be annulled due to shortcomings in CPUC’s 
administrative record. 

The court concluded there was an evidentiary processing 
shortcoming during the CPUC hearings, specifically that the CPUC 
should not have relied on CAISO testimony that was not supported 
by a live witness. The Utility Reform Network has been the chief 
challenger of the decision allowing PG&E to acquire the project. TURN 
officials in San Francisco did not respond to inquiries by press time.

The timing of the process for gaining approval of the Oakley 
project from the courts will be determined  after consultation with 
PG&E and the CPUC, according to the statement from Bertachi.

The project first came to financier attention in early 2011 
(PI, 1/12/2011). The financing was slated to close in 2011, but legal 
issues then delayed the process. The developers then reignited the 
search for debt last summer (PI, 8/2). 

Court Overturns PG&E Acquisition Plan For Oakley

EverPower Wind Holdings has entered a deal to buy a merchant 
wind farm in Illinois from Edison Mission Energy via Suzlon, the 
lender to the farm.

Turbine manufacturer Suzlon plans to buy the 240 MW Big Sky 
wind farm for a nominal fee in exchange for debt forgiveness within 
the next month. Then the sale to EverPower will recoup the debt 
that was forgiven, according to a recent filing with the U.S. Federal 
Energy Regulatory Commission. EverPower’s acquisition is 
expected to close no later than 120 days after Suzlon buys the farm 
from EME subsidiary Edison Mission Midwest II.

The Big Sky farm in Bureau and Lee Counties, Ill., was one of two 
assets deemed non-core by EME acquirer NRG Energy (PI, 1/14). 
It and the 40 MW Ambit waste coal-fired plant were not going to be 
dropped into NRG Yield and expected to be put up for sale. NRG is 
buying EME for $2.635 billion out of a bankruptcy run auction. 

Big Sky will be EverPower’s first operating asset in Illinois.
The farm went online in 2011. 
The amount of debt that Suzlon provided or the amount 

outstanding could not be immediately learned. Spokespeople for 
EverPower and Suzlon did not immediately respond to inquiries. 

http://www.powerintelligence.com/Article/3264338/Search/Pricing-Talk-Emerges-On-Oakley.html
http://www.powerintelligence.com/Article/3277099/Search/Oakley-Financing-Put-On-Hold-Over-Legal-Challenge.html
http://www.powerintelligence.com/Article/2748379/Search/Trio-Hunts-Calif-Gas-Fired-Debt.html
http://www.powerintelligence.com/Article/3239278/Search/Radback-Reignites-Calif-Gas-Fired-Debt.html
http://www.powerintelligence.com/Article/3297241/Search/NRG-Taps-Bonds-For-EME-Purchase.html
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Canadian Solar is looking to sell almost 
three million shares and up to $130 million 
in 144A convertible senior notes due 2019. 
Credit Suisse, JPMorgan Securities and 
Nomura Securities are joint book-running 
managers for the offerings. 

The closing of both tranches is contingent 
on the other tranche being closed. The 
offerings include one of 2,600,000 common 
shares in the company, with no par value, 
plus up to 390,000 additional common shares 
pursuant to an over-allotment option. There 
will also be a concurrent offering of up to $100 
million in 144A convertible senior notes, plus 
up to an additional $30 million in notes. The 
notes are convertible at $45.00 per share 
until Feb. 15, 2019. They have a coupon of 4.25%. The proceeds will 
be used for general corporate purposes. Northland Securities and 
Roth Capital Partners are co-managers on the deal. 

Canadian Solar trades on the New York Stock Exchange 
under the ticker CSIQ. Shares were trading at $37.06 at press time, 
up 700% from trading at $4.90 a year ago.  At current value, the 
amount of shares on offer would raise just over $110 million.

The company has been busy of late building its pipeline of 

projects, which it then sells on as a turnkey developer. Last 
November, the company landed a C$104 million ($100 million) 
non-recourse construction financing from Deutsche Bank backing 
the development of three photovoltaic projects in Ontario (PI, 11/5). 
BlackRock wrapped up the purchase of its fourth solar project from 
Canadian Solar this week (PI, 2/12).

Canadian Solar officials in Guelph, Ontario, did not respond to 
inquiries. Bank officials either declined comment or did not respond 
to inquiries by press time. 

Canadian Solar Issues Shares, Convertible Notes
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Brookfield Scopes Hydro Financing 
Brookfield Renewable Energy Partners will be looking to line up 
financing on a set of hydro assets in the U.S., including a stake it is 
buying from LS Power.

Brookfield is paying $289 million for LS’ 33% stake in the 
417 MW Safe Harbor hydro facility on the Susquehanna River in 
Conestoga, Pa. The asset has a “negligible” amount of existing 
debt so the shop expects to put investment grade debt in place to 
finance the acquisition, Sachin Shah, cfo of Brookfield Renewable 
Energy Partners, said on the quarterly earnings call. 

The stake will be split between affiliates of Brookfield Asset 
Management, including Brookfield Energy Partners, according to 
a filing with the U.S. Federal Energy Regulatory Commission. 
Norton Rose Fulbright was Brookfield’s legal advisor on the deal, 
which is on track to close by the end of the quarter. Constellation 
Power Source Generation is the existing co-owner with 66.67% of 
Safe Harbor.

Brookfield will be looking to replace $375 million of maturing 
debt on hydro assets in New England and the Southeast this year 
as well, according to a fourth quarter presentation. There is a 
$125 million debt on its New England asset and $250 million on its 
southeast facility. 

http://www.powerintelligence.com/Article/3275225/Search/Canadian-Solar-Lands-Deutsche-Bank-Debt.html
http://www.powerintelligence.com/Article/3308227/Default/BlackRock-Scoops-Fourth-Ontario-Solar-Asset.html
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INDUSTRY CURRENT

Cost of Capital: 2014 Outlook—Part 1

Keith Martin, partner at Chadbourne & Parke, moderates a 
conversation with John Eber, managing director and head of energy 
investments at JPMorgan Capital Corp., and Lance Markowitz, 
senior v.p. and head of leasing and asset finance for Union Bank.

MARTIN: Tax equity volume in the renewable energy sector 
hit $6.5 billion in 2013, which is up about $1 billion over 2012. 
There was roughly an even split between wind and solar. John 
Eber, can you break it down further: how many wind or solar 
deals were there? 
EBER: We saw 21 wind deals come to the market and receive 
commitments in 2013. There were 13 different sponsors for 23 
projects and about 3,000 megawatts of capacity. In the large-ticket 
solar market, we saw 27 deals from 18 different sponsors. Of those 
deals, 10 each were in residential and utility, and about seven in 
the distributed generation market. In total, it was almost 1,800 
megawatts of solar.

MARTIN: What volume are you projecting for 2014?
EBER: I am not in the projection business. Let’s just say we see a 
sizable pipeline of opportunities in both solar and wind. If you go to 
the American Wind Energy Association database and look at all the 
power purchase agreements, you will see the potential to double 
the amount of megawatts that we saw last year.

MARTIN: Is it your sense that the supply of tax equity is elastic 
enough to meet whatever the demand will be this year?
EBER: There will be enough tax equity. The market continues to 
expand in terms of number of investors. The active investors continue 
to increase the amount of tax equity they are prepared to invest. 

MARTIN: Lance Markowitz, yields have remained remarkably 
stable over the last three years. Where are they currently for 
wind, utility-scale solar and rooftop solar?
MARKOWITZ: The concept of flip yield is misleading, but you are 
correct that they have been fairly stable in the wind market. They 
range between 50 basis points above or below 8% after tax on 
unlevered transactions.

We have seen a lot of diversity in utility-scale solar. They 
have been the most aggressively bid transactions, so yields in 
that market are a little lower than for the benchmark wind deals. 
Utility-scale solar has an investment tax credit as opposed to wind 

and production tax credits. People bid those 
differently. As for rooftop solar, yields tend to be 
higher than for wind, but no more than 50 basis 
points higher. We have seen really strong rooftop deals whose 
yields are well above wind. 

MARTIN: So rooftop solar is around 9%?
MARKOWITZ: We have not done a ton of rooftop solar, but we 
have seen many different pricing files. Pricing depends on what 
the parties are trying to accomplish. We have seen ranges of a 
couple hundred basis points due solely to the way the transaction 
is structured.

MARTIN: John Eber, how many active tax equity investors are there 
currently? Do you have a breakdown between wind and solar?
EBER: There are roughly 25 active investors between the two 
markets. Of the 25, 13 invested last year in wind. There were more 
than 20 investors in the large-ticket end of the solar market. 

MARTIN: How far forward will tax equity commit?
EBER: Most equity investors will make a forward commitment of no 
more than a year. That seems to work for the market. Last year, it 
was a little different in the wind market with the rule that wind farms 
had to be under construction by year end to qualify for tax credits. 
There were more sponsors looking for longer forward commitme-
ts than we had seen in a while, so there were a number of us that 
provided commitments longer than a year, but that is atypical. A 
year seems to work for the residential solar space. Many of our 
residential solar clients are looking to raise tax equity within a six- 
to 12-month time frame.

MARTIN: Is the wind market purely a production tax credit market 
at this stage due to increasing turbine efficiency?
MARKOWITZ: Yes. I am certain there are a few anomalies, but 
pretty much everything we see today involves production tax credits. 

MARTIN: Pay-go structures appear to have made a comeback. 
In a pay-go structure, the tax equity investor puts in its tax equity 
over time as the tax credits are earned. Why the revival? Is tax 
equity provided through a pay-go structure more expensive than 
where the entire tax equity investment is made at inception? 
EBER: Pay-go structures have always been popular. We have been 

A group of industry veterans talked in late January about the current cost of capital in the 
tax equity, bank debt, term loan B and project bond markets and what they foresee in 
2014. This excerpt evaluates the current state of the tax equity market.

Keith Martin
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using the structure since we started investing. They work well for 
deals where the financing is already in place, but the sponsor wants to 
monetize the remaining production tax credits. They work well for deals 
that are more risky than average; the pay-go feature can help reduce 
the risk to the tax equity investor, allowing the investor to commit tax 
equity to a deal he might not otherwise do. The IRS partnership flip 
guidelines allow up to 25% of the tax equity investment to be paid in 
over time as a percentage of output or production tax credits. 

The tax equity costs the same. The pay-go feature brings the 
risk of the investment more in line with a traditional deal. Once you 
get it risk adjusted using the pay-go feature, then you don’t need to 
seek additional yield. 

MARTIN: As solar projects get larger, they are more likely to 
need debt as well as tax equity. Yet, tax equity investors doing 
partnership flip transactions have not been keen on having 
lenders at the partnership level. Is this changing? 
MARKOWITZ: The preference to avoid partnership-level debt is 
not changing, but, that said, some leveraged flip deals are getting 
done. Looking at our own portfolio, we were involved in six deals 
in the last 18 months that required more than $400 million in tax 
equity, and none of them had leverage. 

MARTIN: Is JPMorgan more willing today to do leveraged flip 
deals? 
EBER: We have done some in the past. Fewer than 10% of the 
deals we have done over the last decade had any debt at the 
project or partnership level. 

MARTIN: Is there anything special about investment credit deals, 
which is what the solar market is, that makes it harder to do a 
partnership flip transaction or to combine tax equity with debt? 
EBER: No. They are just a very different type of deal, so they will 
appeal to different investors. The majority of the tax benefit comes 
at inception rather than being spread over 10 years as it is in a 
deal with production tax credits. ITC deals have a different income 
pattern and a much faster payback. They require a lot more tax 
capacity immediately for a comparable amount of equipment value 
from the investor, as compared to being able to spread the tax 
capacity over 10 years. We like both types of investments, but there 
are some investors who are more comfortable with one or the other 
because of their particular tax positions.

MARTIN: One of the difficult issues when you combine debt 
with tax equity is that tax equity investors want the lenders to 
agree to forebear from taking the assets after a debt default 
until the tax equity can reach its yield. The lenders can step 
in and replace the sponsor in the meantime. There used to be 
a “market” approach to forbearance, but that seems to have 
collapsed lately. There are deals that have not gone forward 
because of forbearance issues. Is it your sense that whatever 
market consensus there was has now disappeared?
MARKOWITZ: Yes, although I don’t know whether there was ever 

really a consensus. Over the years, the transactions that took the 
longest to close were the ones that bogged down over debt and 
equity issues. 

EBER: The consensus was that there were one or two banks that 
understood the issue and were willing to agree to forbearance. 
There was never a broad market consensus regarding forbearance, 
which is why the tax equity market remains dominated by deals that 
do not have debt at the project or partnership level.

MARTIN: How much is the current yield premium when there is 
project- or partnership-level debt?
MARKOWITZ: The yield will move up to the low teens to mid-teens, 
depending on the transaction.

MARTIN: The federal bank regulators came out in late 
December with a definition of “covered funds” under the 
Volcker rule. National banks cannot invest in covered funds. 
Have you been advised by your bank regulatory counsel that 
the Volcker rule, as the federal bank regulators have now 
implemented it, will affect your ability to continue making tax 
equity investments?
MARKOWITZ: I have not. We continue to make such investments 
and expect to be able to continue doing so. 

MARTIN: Wind, landfill gas, biomass, and geothermal projects 
had to be under construction by December 2013 to qualify for 
federal tax credits. There are two ways to start construction. 
One was for the sponsor to “incur” at least 5% of the project 
cost by the end of 2013. The other was for the sponsor to have 
started physical work of a significant nature on the project. It 
does not appear that much physical work was required in 2013. 
Are you willing to rely at this point on the physical work test?
EBER: We expect to be able to do that. That said, we have not seen 
many examples of it yet, so we are still feeling our way about where to 
draw lines. Hopefully when clients bring deals to us, the physical work 
will be well documented and will be significant enough to fit within the 
parameters we think the Treasury and the IRS will use to draw lines. 

MARTIN: What do you think is the minimum physical work 
required?
EBER: That’s a hard question to answer. It will come down to facts 
and circumstances. We will make decisions based on what IRS 
guidance has been issued to date.

MARTIN: In late December, the IRS released new guidelines on 
tax equity transactions involving tax credits for rehabilitating 
buildings. Has this so-called Historic Boardwalk guidance had 
an effect on how you are structuring deals in the renewable 
energy sector?
MARKOWITZ: No, but I understand that there are a few general 
principles behind that guidance that people will at least pause to 
think about when doing future deals. 
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QUOTE OF THE WEEK

“In the large-ticket solar market, we saw 27 deals from 18 different 
sponsors. Of those deals, 10 each were in residential and utility, 
and about seven in the distributed generation market.” –John 
Eber, managing director and head of energy investments at 
JPMorgan Capital Corp., on tax equity investments in solar 
projects last year (see story, page 9).

ONE YEAR AGO

Bankers were bullish on financing merchant facilities at 
Euromoney Seminars’ 8th Annual Power & Renewables 
Conference in New York. [Investment bank rankings in the fourth 
quarter league tables were buoyed by B loan deals backing 
merchant assets, and observers say bank loans are becoming a 
financing option in 2014 (see story, page 1).]

AltaLink Sale (Continued from page 1)

Royal Bank of Canada and Morgan Stanley are running the 
sale. SNC has indicated that it would like to see a deal on track to 
closing in the fall. 

Financial players are expected to be among the most 
competitive as they look to get a toehold in a transmission asset. 
While the prospect of a regulated transmission asset could be 
attractive to some U.S. utility holding companies that have appetite 
for international properties, there are tax complexities that make it 
difficult for a U.S. corporate to emerge as the buyer, says another 
observer.

AltaLink is 
the regulated 
transmission utility in 
Alberta and has 7,450 
miles of assets. It 
has been shortlisted 
along with partner 
AEP Transmission 
Holding Co. in a 
competitive process 
to develop a 310-mile 
Fort McMurray West 
500 kV transmission 
project in Alberta that 
could cost upwards of 
C$1.649 billion ($1.5 
billion) (PI, 1/22).

The company has about C$2.75 billion ($2.5 billion) in bonds 
with maturities ranging from 2016 to 2053 as well as C$1.5 billion 
($1.36 billion) in credit facilities that mature in December 2014.

SNC-Lavalin is the full owner of AltaLink, a regulated 
transmission utility in Alberta, Canada. SNC bought out Macquarie 
Essential Assets Partnership’s 23% stake in 2011, giving it full 
ownership.

Spokespeople for SNC-Lavalin and the banks did not 
immediately respond to inquiries.

—Holly Fletcher
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Q4 League Tables (Continued from page 1)Weatherly-White (Continued from page 1)

Goldman, tells PI. “We had a lot of demand chasing not enough 
volume, which led to a tightening of yields. That emboldened 
issuers to come out with extensions and refinancings, but also look 
to take money off the table in the form of dividend recaps.”

Panda Power Funds, Moxie Energy and LS Power were 
among the big names tapping the B loan market last year 
(PI, 12/18, 8/26 & 11/5). 

Citigroup, which did not feature in the year’s top 10, came 
second in the fourth quarter, with $441 million lent. Barclays, 
Deutsche Bank and Goldman rounded out the quarterly top five. 
New kid on the block Investec 
secured its first top ten spot, 
finishing in equal 8th place for 
the quarter with Credit Suisse in 
committing $251 million across 
two deals. 

“Last year we saw resurgence 
in the activity by the Europeans in 
the project finance market,” adds 
Prabhu. “It was one of the first 
years we saw them come back to 
this market and look to put money 
to work since the crisis.” 

Overall, 2013 saw stronger numbers posted with the total 
$36.723 billion lent topping last year’s $29.758 billion, despite deal 
flow remaining stagnant at 96. The fourth quarter saw a total of 
$10.511 billion lent, just below Q4 2012’s $11.999 billion and 2013’s 
busiest quarter, which was Q2 with $11.928 billion lent. 

In Latin America, although the 104 deals that came to market 
smashed the 49 from the year before, only $15.360 billion was lent, 
marginally under 2012’s $15.589 billion. 

—Nicholas Stone

co-founded with Lavelle by Ed Feo, who is an advisor to the 

company, about a year ago. 
Lightbeam Electric is in due diligence for additional assets and 

is working with some investment banks as well as project finance 
lenders to find assets. The names of the advisors involved could 
not be immediately learned.

Weatherley-White was cfo of solar development shop K Road 
Power until the fall (PI, 10/14).

Weatherley-White confirmed his position but declined 
further comment.

2013 saw stronger numbers 
posted with the total $36.723 
billion lent topping last year’s 
$29.758 billion, despite deal 
flow remaining stagnant at 
96. The fourth quarter saw 
a total of $10.511 billion lent, 
just below Q4 2012’s $11.999 
billion and 2013’s busiest 
quarter, which was Q2 with 
$11.928 billion lent.
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