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initiative make the $1.2 billion debt package
backing Caithness Energy and GE Energy
Financial Services’ Shepherds Flat wind farm
the winner for best renewable deal.

The Shepherds financing—one of the largest deals backing a U.S. renewables
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EME HUNTS $500-600M FOR CALIF. GAS
Edison Mission Energy is talking to lenders about a $500-600 million credit to fund its
500 MW simple-cycle plant in Los Angeles County, Calif. The Irvine, Calif.-based
independent power producer is hoping to close the deal in June, a deal watcher says. Several
banks have pitched underwritten deals and bankers anticipate Edison will tap lead banks
before month-end.  

EME is shooting for pricing in the range of 225 basis points over LIBOR, though it may
have to pay up if it insists on a tenor longer than 10 years due to merchant exposure. Southern
California Edison has a 10-year offtake agreement for the Walnut Creek Energy Park, meaning
a longer-dated financing would include a merchant tail. While some lenders are willing to
accept some merchant exposure, bankers say sponsors must pay above the market floor for it.

(continued on page 12)

(continued on page 5)

Q&A: CONSTELLATION’S MICHAEL SMITH 
TALKS GROWTH STRATEGY 

Michael Smith, senior v.p. of green initiatives for Constellation Energy’s
retail business in Baltimore, Md., spoke with PFR about how the
company is choosing to grow its 60 MW portfolio. Constellation has
added a pair of solar projects with power purchase agreements with
municipal utilities to its generation fleet this year. The company inked a
20-year power purchase agreement this month with Holyoke Gas &
Electric Department, a municipal utility in Holyoke, Mass., for a 4.5
MW photovoltaic project and bought the 7.8 MW Vineland project in

Vineland, N.J., from Community Energy (PFR, 3/18). Vineland has a 25-year PPA with

(continued on page 11)
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Solar Co. Snags Conditional
$2.1B Federal Loan

Solar Trust of America has landed a conditional $2.1
billion loan from the Federal Financing Bank backing its

484 MW Blythe Solar project in Riverside County, Calif. Solar
Trust, a joint venture of German developer Solar Millennium AG and German
engineering and procurement contractor Man Ferrostaal, qualified for the loan
under the U.S. Department of Energy’s Sect. 1705 loan guarantee program.

Citigroup and Deutsche Bank have reached out to investors on Solar Trust’s
behalf about a mix of debt and equity backing the two concentrating solar
thermal units that make up Blythe Solar (PFR, 7/14). The banks’ specific roles
and details about equity funding for the project could not be learned.

Most FFB loans have priced at roughly 37.5 basis points over LIBOR (PFR,
1/5). Ali Mirza, Solar Millennium v.p. of project finance in Oakland, Calif., and
Gary Burner, cfo of the FFB in Washington, D.C., didn’t return calls. Bank
officials also didn’t reply to inquiries. A DOE spokeswoman in Washington, D.C.,
declined to comment. The pricing and tenor on the loan couldn’t be learned.

Southern California Edison has 20-year offtake agreements for the two Blythe
Solar units. The project is expected to be operational by 2014.

Highstar Bank Meeting Penciled 
For Monday
Highstar Capital is planning to finance its acquisition of 1.15 GW of combined-
cycle plants in Arizona from LS Power with a $750 million financing package.
The bank meeting is set for Monday in New York to hash out pricing, tenor and
allocations of the package’s term loan B and revolver. Buyside advisor Barclays
Capital, Citigroup and Royal Bank of Canada are leads. 

Highstar is picking up LS’ 572 MW Arlington Valley and 579 MW Griffith
natural gas-fired plants in Arlington and Kingman, respectively, for $906 million,
or $790 per kW. Credit Suisse and Citi ran the auction. The two plants hit the
market last quarter, about nine months after LS had shelved an auction of
Arlington after receiving low offers (PFR, 2/9).

The acquisition will be housed under Star West Generation, a new Highstar
subsidiary that will look for other generation acquisitions. Spokesmen for the
banks either declined to comment or did not respond to an inquiry. Principals at
Highstar in New York could be reached by press time.

At Press Time

Tell Us What You Think!
Do you have questions, comments or criticisms about a story that appeared in
PFR ? Should we be covering more or less of a given area? The staff of PFR is
committed as ever to evolving with the markets and we welcome your feedback.
Feel free to contact Sara Rosner, managing editor, at (212) 224-3165 or
srosner@iinews.com. 
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Renewables Project Improvements
Up For Grants
The U.S. Department of Treasury has decided it will offer cash
grants to subsidize improvements on some biomass, geothermal,
solar and wind projects. The grants would cover 30% of the cost
of improvements and are part of the DOT’s Sect. 1603 cash
grant program. The deadline to apply is Sept. 30, 2012.

Qualifying projects must have gone in to operation before
2009. Improvements must be started between 2009 and the
end of 2011. Deadlines for completing improvements differ by
resource. Wind farm improvements must be completed by the
end of 2012 and solar project improvements by the close of
2016. Improvements to most other renewables facilities must
be done by 2013.

The 30% subsidy will mostly benefit older biomass and
geothermal plants, says Keith Martin, partner at Chadbourne &
Parke in Washington, D.C., noting the paucity of operational
utility-scale solar plants before 2009. If the facility qualifies for
production tax credits, then the improvements qualify for the
grant only if the original project garnered the PTC. 

Grants for improvements can also be applied to costs of
equipment, including gasifiers and biodigesters that convert
biomass to fuel, if at least 75% of the fuel is dedicated to a single
plant. The number of sponsors expected to seek the grant for
improved renewables plants couldn’t be learned. A DOT
spokeswoman in Washington, D.C., didn’t address inquiries by
press time.

People & Firms
Nadelman To Join RBC
David Nadelman, a former co-head of loan syndicate at RBS
Securities, will be taking a post in syndications at the Royal

Bank of Canada. He is on
gardening leave after leaving RBS

last month. He will be working
from the bank’s office in New
York; his start date, supervisor

and title could not be
learned.

RBC has ramped up its
power and utilities team in

the past year. It hired Frank
Napolitano, former president of

Lakeside Energy and managing director at Lehman Brothers, as
head of its U.S. power and utilities investment banking team last

May (PFR, 5/17). 
Nadelman previously worked at KBC Bank and Scotia

Capital (PFR, 4/12). RBC officials in Toronto and New York
didn’t return calls by press time and a bank spokesman didn’t
reply to an inquiry. Nadelman couldn’t be reached.

Ex-BarCap Director Lands At BBVA
Juan Kreutz, former director at Barclays Capital, has taken a post as
executive director of U.S. debt capital markets at BBVA. He reports
to Philip Schubert, a principal in debt capital markets origination,
and started at the bank’s office in New York earlier this month.

Kreutz will focus on loan and bond origination in oil and gas.
Prior to his four-year stint at Barclays, where he worked on
several power project finance deals for Energy Capital Partners
and ArcLight Capital Partners (PFR, 1/21), Kreutz was a senior
director at WestLB (PFR, 10/13/06) and a v.p. in the utility
group at AMBAC Financial (PFR, 8/12/05). 

Kreutz and an official at BBVA declined to comment. 

Mergers & Acquisitions
Pattern, Samsung Snag Acquisition
To Expand Ontario Project
Pattern Energy Group and Samsung Renewable Energy have
bought a wind development project and land in Ontario. The wind
development project was purchased from Northland Power and
land from a Suncor Energy in southwestern Ontario. The
acquisitions were finalized this month for an undisclosed price. 

The assets are near Pattern’s 270 MW South Kent project in
Chatham-Kent and will be rolled into that development. The
South Kent and Northland projects have power purchase
agreements with the Ontario Power Authority. The size of the
Northland project and details about the Suncor acquisition could
not immediately be learned. 

The duo has been on the hunt for renewable projects as the
firms look to plump out the development pipeline in order to
fulfill 2.5 GW of PPAs with the OPA. Samsung, along with
investor Korean Electric Power Corp., signed a pact with the
provincial government to establish a renewable energy presence.
Wind is expected to comprise most of Samsung’s pipeline, says
an observer, adding that “it’s no secret they are out to acquire.”

Pattern has been looking for financing for South Kent and its
140 MW Grand Renewable wind project in Haldimund, Ontario,
which is also being developed with Samsung (PFR, 1/21).

Pattern did not use an advisor. Calls to a Suncor spokesman
and a Northland official were not immediately returned.

To receive email alerts or online access, call 800-715-9195. 3

Project Finance
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Puget Eyes Fall Issuance 
Puget Sound Energy is aiming to issue
bonds this fall to fund its 1.2 GW Lower
Snake River wind project in Klickitat
County, Wash. The utility will look to tap
banks on its credit facilities to underwrite
the issue, says Don Gaines, v.p. of finance
and treasurer in Bellevue, Wash. The first
turbine was erected about three weeks ago.

PSE and its utility subsidiary have about $3.3 billion in bank
debt from a roster including Barclays Capital, Bank of Nova
Scotia, CoBank, Commerzbank, Export Development Canada,
JP Morgan Chase Bank, Macquarie Bank, Mizuho Corporate
Bank, Royal Bank of Scotland, Siemens Financial Services,
Union Bank, US Bank and Wells Fargo. 

Puget had anticipated issuing north of $500 million this year

Corporate Strategies

Don Gaines

to fund its capex and maturity repayment (PFR, 12/10). The
amount of debt sought and targeted pricing and tenor could not
be learned.

KeyBanc Capital Markets, Scotia Capital and SunTrust
Robinson were bookrunners on a $300 million issue of 30-year
first mortgage bonds last month. Barclays, Fifth Third
Securities and RBS are co-managers. The notes carried a
5.638% coupon and proceeds will pay down commercial paper
that was used to redeem $260 million in maturing bonds that
had a 7.69% coupon.

Gaines says the company upsized the 30-year issuance by $50
million when the coupon came in. “If we can get 30-year money
for less than five and three-quarters, we’ll do that all day,” he says.
The utility holding company priced the notes at 118 basis points
over U.S. Treasuries. Moody’s Investors Service rated the notes
A3 and Standard & Poor’s rated them A-.

Project Finance Deal Book 
Deal Book is a matrix of energy project finance deals that PFR is tracking in the energy sector. The entries below are of new deals or deals where
there has been change in their parameters or status. To report updates or provide additional information on the status of financings, please call
Senior Reporter Brian Eckhouse at (212) 224-3624 or e-mail beckhouse@iinews.com. 

Live Deals: Americas
Loan 

Sponsor Project Location Lead(s) Loan Amount Tenor Notes

BrightSource Energy Various (1.3 GW Solar) Southern California Federal Financing Bank Federal Loan $1.6B TBA Federal agencies wrap loan, loan guarantee (PFR, 4/18).

Brookfield Renewable Unknown (102 MW Wind) Tehachapi, Calif. TBA TBA TBA TBA Bank of Tokyo-Mitsubishi UFJ joins financing (PFR, 4/11).
Power, Coram Energy

Calpine Russell City (600 MW Hayward, Calif. ING, Union Bank TBA TBA TBA ING and Union Bank tapped for the financing (PFR, 4/4).
Combined-Cycle)
Los Esteros San Jose, Calif. TBA TBA TBA TBA At least three lenders expected to participate (PFR, 
(300 MW Retrofit) 4/11).

Competitive Power Ventures Sentinel (850 MW Gas) Riverside County, Calif. BoTM TBA TBA TBA Sponsor eyes May closing (PFR, 4/18).

El Paso Corp. Ruby (675-Mile Pipeline) Wyoming to Oregon TBA Refi TBA TBA Sponsor to refinance $1.51 billion loan after project is 
operational this summer (PFR, 4/18).

Enfinity Unidentified (33 MW PV) Quebec TBA TBA TBA TBA Developer close to inking roughly $140 million in debt 
and equity (PFR, 3/28).

GCL Solar Various (75 MW PV) Puerto Rico, California TBA TBA TBA TBA Sponsor is talking to European banks about financings 
(PFR, 3/28).

Gestamp Solar Various (60-80 MW PV) California TBA TBA TBA TBA Aims to wrap two portfolio financings in the third 
quarter (PFR, 3/28).

Gestamp Wind Flatwater (60 MW Wind) Richardson County, Neb. Rabo, La Caixa, Sabadell Term $81M TBA Deal wraps (PFR, 4/11).

NextEra Energy Resources Lone Star  (300 Texas TBA TBA TBA TBA Sponsor seeks roughly $400 million in debt (PFR, 4/4).
Miles Transmission)

Recurrent Energy Various (170+ MW Solar) Ontario TBA TBA TBA TBA Sponsor considers downsizing financing (PFR, 4/11).

Sharyland Utilities CREZ (300 Miles West Texas RBC, RBS, SocGen TBA TBA TBA RBC, RBS and SocGen mandated to lead financing 
Transmission) (PFR, 4/4).

Solar Trust of America Various (485 MW Blythe, Calif. Citigroup, Deutsche Bank TBA $2B TBA Sponsor snags conditional loan guarantee (see story, 
Solar Thermal) page 2).

SunPower Corp. California Valley Solar San Luis Obispo Federal Financing Bank Federal Loan $1.187B TBA Sponsor snags conditional loan (PFR, 4/18).
Ranch (250 MW Solar) County, Calif.

Tenaska Solar Ventures Imperial Solar Energy Center Imperial Valley, Calif. Citi TBA TBA TBA Citi tapped as lender-applicant for FIPP loan guarantee 
South (130 MW Solar PV) (PFR, 4/11).
Imperial Solar Energy Center Imperial Valley, Calif. TBA TBA TBA TBA Sponsor seeks federal loan guarantee (PFR, 4/11).
West (150 MW Solar PV)

Western Wind Energy Unidentified (30 MW Solar) Yabucoa, Puerto Rico Manulife TBA $249M TBA Rabobank tapped to lead search for tax equity 
(PFR, 3/28).

For a complete listing of the Project Finance Deal Book, please go to iipower.com.
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PFR’s Ninth Annual Project Finance Deal Of The Year Awards

Best Renewables Deal

Power Finance & Risk is pleased to announce the winners of its ninth annual awards, recognizing innovation and excellence in power
sector financing. The nominations were all strong, but this year’s winners stand out for overcoming challenges in a dynamic, changing
market and paving the way for future deals.

project—prompted lead arrangers to tap several different
markets, including institutional investors, project finance
lenders and the federal government. The financing comprise a
$675 million floating-rate tranche, a $525 million private
placement and a $366 million fixed-rate tranche (PFR,
12/23). Of the 14-year floating-rate tranche, $540 million is
guaranteed by the federal government under the U.S.
Department of Energy’s Financial Institution Partnership
Program. Of the 12-year, $366 million, fixed-rate package,
$121 million in letters of credit are covered by FIPP. Pricing
starts at 175 basis points over LIBOR and 300 bps for the
covered and uncovered portions, respectively.

The DOE unveiled FIPP in 2009, under that year’s American

SHEPHERDS FLAT
(continued from page 1)

Recovery and Reinvestment Act, to partner with developers and
banks on large renewables financings. Seeking a federal loan
guarantee in late 2009 was a logical target for the Shepherds Flat
sponsors as the project finance markets had yet to recover from
the 2008 financial collapse. By landing a guarantee, the sponsors
could not only lure lenders to the deal, but also tap funding
sources outside of the traditional coterie of project finance,
including investors that prefer investment-grade paper, for a
chunk of the financing.

Moving a package backed by the FIPP initiative—only the
second such collaboration between the DOE and lenders—
required lots of lubrication on both sides to get it through
the market. Citigroup, the lender-applicant, recognized that
with the DOE wrap covering 80% of the entire loan, lenders
and investors wouldn’t be inclined to buy loans that have a

PFR042511  4/21/11  4:45 PM  Page 5
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mixed credit profile between government-backed paper and a
riskier project finance piece. Citi proposed “stripping” the
guarantee so potential participants could buy tickets backed
entirely by the guarantee or tickets that had no coverage.

“The DOE [initially] didn’t want the guarantee to be
divisible, but we said that doesn’t work in the market,” says a
banker who helped structure the deal. The dearth of FIPP
precedent and the web of bureaucracy that sponsors had to
contend with were further compounded by scrutiny from the
Office of Management and Budget, among other federal
departments and agencies. Federal concerns that the Shepherds
turbines might interfere with the U.S. Air Force’s radar systems
in Oregon also stalled the financing (PFR, 4/19/10).

Caithness and GE, which struck a partnership for the farm
in November 2009, initially
targeted closing in the first
quarter of 2010, said John
McNamara, Caithness cfo in
New York. The process
extended into the fall of 2010,
so there was some doubt as to
whether the sponsors would
get the guarantee. “We were
investing substantial equity, so
more delays wouldn’t work,”
added Donald Kyle, GE
Capital Markets managing

director in Stamford, Conn. “But our lead banks stepped up.
We had committed financing and were ready to go.”

“I knew we’d close the DOE loan guarantee when I heard
from the Washington Post that we got the [conditional]
guarantee,” McNamara said. Had the leads not secured a
federal loan guarantee, they were prepared to tap the project
and institutional markets for larger sums, but at vastly higher
yields—potentially 200 bps higher—and at shorter tenors, says
a deal watcher.

Ten lenders ultimately joined the syndication of the $366
million fixed-rate package that featured a $135 million term loan
and several letters of credit at a time when seven-year maturities
were the norm in the project finance market. 

In addition to efforts with the DOE, leads were marketing
the 4(2) private placement to investors, marking only the
second wind deal to tap a private market in the past six years.
The leads selected the 4(2) market, comprised chiefly of
insurance companies, because of existing relationships and
also because of perceived appetite for a rare asset class that had
the added attraction of government backing. A dozen
institutional investors bought the 4.97%, 21.5-year notes in
the private placement and both the private placement and

syndication were oversubscribed.
When the Shepherds deal finally closed in December, it

became a template for other DOE-related financings. Citi and
WestLB are helping Brookfield Renewable Power finance its
99 MW Granite Reliable wind project in Coos County, N.H.,
using Shepherd’s loan-stripping model (PFR, 3/18).

SHEPHERDS FLAT
SPONSORS: Caithness Energy and GE Energy Financial Services
ASSETS: 845 MW wind farm in eastern Oregon
DEAL SIZE: $1.2 billion

The Key Players
Caithness Energy: John McNamara, cfo.
GE Capital: Donald Kyle, managing director.
Leads: Citigroup (Stuart Murray), Bank of Tokyo-Mitsubishi

UFJ (Anthony Licata), Royal Bank of Scotland (Matthew
Wade) and WestLB (Michael Pantelogianis)

DOE: Doug Schultz
Legal: Chadbourne & Parke (Adam Umanoff)

Runner-Up: Alta Wind Energy Center
SPONSOR: Terra-Gen Power, backed by ArcLight Capital
Partners.
ASSETS: 570 MW of its 3 GW wind farm in Tehachapi, Calif. 
DEAL SIZE: $1.2 billion

The Key Players
Terra-Gen: John O’Connor, cfo.
Leads: Barclays Capital (Carl Weatherley-White), Citigroup

(Stuart Murray) and Credit Suisse (Reiner Boehning)
Legal: Chadbourne & Parke (Adam Umanoff)

The $1.2 billion financing backing Terra-Gen Power’s Alta
Wind Energy Center, phases 2-5, features a $580.2 million issue
of pass-through certificates in a private offering. It was the first
wind financing via the private mart since 2005. Pass-through
certificates are typically used in mortgage-backed securitizations,
where mortgage payments are passed through the issuer to the
investor in the certificates. The leads tailored the structure to
this deal so that payments from investment-grade offtaker
Southern California Edison would go through the issuer. 

The issue of 25-year notes was upsized from $412 million and
the notes carried a coupon in the seven-percent range. A $499
million construction bridge loan and $127 million in letters of
credit round out the package. —Brian Eckhouse

“We were
investing
substantial
equity, so more
delays wouldn’t
work.”
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Best  Mergers & Acquisit ions Deal

EXELON WIND (née John Deere Renewables)
BUYER: Exelon 
SELLER: Deere & Co.
ASSET: John Deere Renewables
PURCHASE PRICE: $860 million plus $40 million earn-out

The Key Players
Exelon: Kyle Crowley, senior v.p. and chief development officer.
Buyside advisors: Barclays Capital (John Plaster, Peter Ying,

Shail Mehta)
Legal: Foley & Lardner (Jim Tynion, James Allen, Thomas

McCann Mullooly, Larry Bonney, Elizabeth Hannigan,
David Clark)

Deere: Wes Robinson, manager of corporate mergers and
acquisitions.

Sellside advisors: Goldman Sachs (Brian Bolster, Matt Darnall,
Adam Patnaude)

Legal: Skadden, Arps, Slate, Meagher & Flom (Daniel Dusek,
David Friedman, Sean Shimamoto) 

Exelon acquired John Deere Renewables in one of the largest
strategic, renewable generation plays in the last several years.
With Deere & Co. looking to exit non-core business units,
Exelon had the opportunity to swoop into the wind market by
buying an established wind development team that carried
sizeable operating and development pipelines.

The $900 million purchase, including a $40 million earn-out,
put three dozen spinning wind farms totaling 735 MW under
the Exelon Generation umbrella and three near-term projects
totaling 230 MW in the queue. “The transaction was a great

strategic fit for
Exelon,” says John
Plaster, head of the
alternative energy
investment banking
group at Barclays
Capital. “As one of the
cleanest generators in
the U.S. with its large,
low carbon nuclear
fleet, adding significant

wind generation assets and a renewables growth platform made a
ton of sense.”

The capital structure of the unit—no project debt and no tax
equity—was attractive because it allowed Exelon to finance the
acquisition the way it wanted (through a $900 million bond

issuance) without having
to abide lenders or
additional owners. The
structure also gave the
company the
opportunity to utilize the
tax benefits, Plaster says.
“Exelon showed a really
disciplined investment
approach. It was the
right deal at the right
time,” says Plaster. 

The earn-out, which typically bridges buyer and seller price
gaps, was a key feature of the deal, says Plaster. The earn-out
further de-risked the transaction by linking a higher purchase
price to successful development and was characteristic of Exelon’s
financial strategy of looking to acknowledge the value of late-
stage development projects without overspending. The earn-out
was attached to the three late-stage projects in Michigan. In
addition to the earn-out, Exelon’s desire to the keep development
team based in Iowa “was an important factor in parent company
John Deere’s decision to choose Exelon,” says Kyle Crowley,
senior v.p. and chief development officer at Exelon.

The auction kicked off in February 2010 when Deere & Co.
announced it had retained Goldman Sachs for a strategic
evaluation. Industry officials initially floated $1 billion as Deere’s
target price although questions lingered over whether the unit
could fetch that early last year (PFR, 4/23/10). Issues with the
Suzlon turbines, which
had faced operation
problems, as well as low
demand for development
projects, cast doubts on
the likelihood of the
seller reaching a palatable
agreement. 

The auction lured
strategics looking to add
to their operational
footprint and deepen the
project pipeline. Not long after the shortlisted bidders submitted
offers, there was talk about whether Deere would nix the sale like
Infigen Energy had shelved the auction of its 1.1 GW operational
fleet. However, Deere went back to NextEra Energy Resources
and Exelon to see if they wanted to sweeten their offers (PFR,
7/23 & 8/26). NextEra reportedly declined to offer an earn-out
and the purchase was announced at the end of August. 

Blue Breezes

Exelon Wind IV

Cisco
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Best  Non-Renewables Deal

RUBY EXPRESS PIPELINE
SPONSOR: El Paso Corp.
ASSETS: 645-mile gas pipeline from the Opal Hub in Wyoming
to Malin, Ore.
DEAL SIZE: $1.51 billion

The Key Players
El Paso: Sanjay Nayyar, director of project finance.

Leads: Société Générale (Caroline Quintart), Banco Santander
(Jorge Camiña), Bank of Montreal (Guy Amato), Crédit
Agricole (Peter Manis), Royal Bank of Scotland (Eric Stoerr),
Scotia Capital (Joe Lattanzi) and UniCredit HVB (Christoph
Fischer)

Legal: Chadbourne & Parke (Noam Ayali)

In addition to being the largest non-renewable power
related financing of the year, the syndication element in the
Ruby deal stands out among the club trend that has
dominated the project finance market since the 2008 financial
collapse. “It was a true distribution, which was remarkable,
considering it had been a pure club environment,” says a
senior financier. The sizeable deal’s passage set the stage for
other $1 billion-plus project financings to clear the market,
giving banks precedent for loans backing the Shepherds Flat
and Alta wind projects.

The underlying economics, the sponsor’s reputation and its
flexibility in pricing ultimately buoyed the deal. Global
Infrastructure Partners bulked up the equity in the project,
posting a $700 million equity stake (PFR, 5/10) to help give

Ruby an initial debt-to-equity ratio of 52:48, a premium over
project finance deals that tend to be at least 70% leveraged.

El Paso is among the largest operators of gas pipelines in the
U.S. and bankers had confidence in its experience with securing
permits, rights-of-way and federal approvals, which are generally
the largest hurdles before closing. “When you do a power plant,
you’re doing permitting in one state usually. Here, you had four
states, numerous counties [and] the federal government,” says
another senior banker in New York. “But it got done rapidly
because of [El Paso’s] expertise.”

“It was the strength of El Paso… and the deal was strongly
structured,” says Christoph Fischer, UniCredit HVB head of oil
& gas project & commodity finance in Munich. Pricing
contributed to strong bank appetite despite the chilly credit
markets. The seven-year mini-perm priced at 300 basis points
over LIBOR, with step-ups to 325 bps in the third year and 425
bps in the fifth year. A 300-plus bps margin was common when
the loan priced in January and the financing closed when
competing deals started
at 250 bps over LIBOR
in May. El Paso
“probably looked at
how hard it was to get
seven [lead banks] on
board, how difficult it
was to wiggle,” says a
senior financier at a lead
bank of the sponsor’s
stance on pricing.

El Paso also agreed

Runner-up: Tenaska Gas-fired Stakes
BUYER: Joint venture between Tyr Energy and Chubu Electric
SELLER: Tenaska
ASSETS:

• 35% of 70%, 885 MW Alabama II CCGT in Billingsley,
Ala., contracted until 2023 

• 35% of 70%, 885 MW Virginia CCGT in Scottsville, Va.,
contracted until 2024 

• 35% of 70%, 1.222 GW Kiowa CCGT in Kiowa, Okla.,
contracted until 2021 

• 22% of 32%, 845 MW Gateway CCGT in Mt.
Enterprise, Texas, contracted until 2024 

• 35% of 70%, 944 MW Georgia peaker in Franklin, Ga.,
contracted until 2030 

PURCHASE PRICE: $450-500 million.
BUYSIDE ADVISORS: None.
SELLSIDE ADVISORS: Citigroup (Jack Paris, Sara Schwerin) and
Morgan Stanley (Jon Fouts, Todd Giardinelli).

Tenaska’s sale of minority stakes in five facilities totaling
4.78 GW is notable for its swift execution—three and a half
months. Citigroup and Morgan Stanley launched the process
in July with a year-end deadline for tax purposes even though
the M&A market was slow going, says one deal watcher.
Although the tax rates wound up staying the same, Tyr and
Chubu were announced as the buyers in October with a close
in early December. The buyers were attracted to Tenaska’s
operational track record as well as the locations and contracted
cash flows of the plants. —Holly Fletcher

Ruby Pipeline
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on the terms knowing it would look to refinance the loan when
Ruby begins operating, which is expected this summer (PFR,
4/15). The Ruby deal was essentially financed as a bridge,
explains a syndicator in New York. The seven lead banks took
$187.5 million tickets. Almost 20 lenders participated in the
financing which was nearly double-oversubscribed and wrapped
May 5.

Runner-Up: Bayonne
SPONSORS: ArcLight Capital Partners and Hess Corp.
ASSETS: 512 MW Bayonne Energy Center in Bayonne, N.J.
DEAL SIZE: $422 million

The Key Players
ArcLight: Jake Erhard, and Jim Steggall, principals. 

Leads: WestLB (Martin Livingston) and Crédit Agricole
(Nick Bellamy)

Legal: Milbank, Tweed, Hadley & McCloy (Jonathan Green)

ArcLight Capital Partners and Hess Corp. managed to rope a
six-year, $422 million debt financing for a simple-cycle plant with
a merchant tail despite lenders’ reluctance to participate in loans
with such exposure in the aftermath of the 2008 financial collapse.
Affiliates of the sponsors inked tolling agreements ranging from six
to 15 years to compensate for the exposure and leads marketed the
financing to quieter players in project finance, including Intesa
Sanpaolo and LBBW. The plant’s proximity to power-hungry
New York City and the reputation and relationship pull of
ArcLight also nudged lenders into the deal. The deal priced at 325
basis points over LIBOR and closed in September. —B.E. 

To receive email alerts or online access, call 800-715-9195. 9

AMERICAS
• AES Corp. has agreed to buy DPL, the parent of Dayton
Power & Light, for $3.5 billion, or $30 a share, with an
enterprise value of $4.7 billion. The Dayton, Ohio-based DPL
serves about 500,000 customers (The Wall Street Journal, 4/20).

• NRG Energy and partner Toshiba have decided to halt its
work on two proposed nuclear reactors in Texas and write off its
$481 million investment (Reuters, 4/20).

• Boeing Co. and South Carolina Electric & Gas are teaming
up on a 2.6 MW solar photovoltaic installation at a Boeing 787
assembly plant. The project will be the largest solar installation in
the Southeast (Bloomberg BusinessWeek, 4/20).

• Sempra Generation has lined up a 20-year offtake agreement
with San Diego Gas & Electric for 156 MW from its 1.2 GW
Energia Sirra Juarez wind project in Baja California, Mexico. The
project is expected to be online in 2013 (Reuters, 4/20).

• The U.S. Bureau of Land Management is considering
amending a land agreement for the 100 MW Quartzsite solar
project near Quartzsite, Ariz., after opposition said that the
project would have an impact on wildlife and hunting (The
Yuma Sun, 4/20).

• Magma Energy is selling a quarter of its 98% stake in Icelandic
geothermal company HS Orka for roughly $71.5 million to a
group of Icelandic pension funds. Icelandic politicians and

activists, including pop singer Bjork, had challenged the Canadian
developer’s purchase of HS Orka, arguing that the country’s
resources shouldn’t be owned by outsiders (Reuters, 4/19).

• The Vermont Air National Guard has initiated construction
on an $8.5 million, 2.2 MW solar array at its base in South
Burlington. The array is scheduled to be complete in October
(The Burlington Free Press, 4/19).

• Australian geothermal developer Hot Rock Ltd. will explore
two sites in southern Chile to determine if there are ample
resources to support projects (Bloomberg, 4/19).

• Entergy has filed a lawsuit with the U.S. District Court in
Vermont to keep its Vermont Yankee nuclear plant running (The
Burlington Free Press, 4/18).

• Fresno Nuclear Energy Group, an investor group in Fresno,
Calif., that is working with Areva on  plans for a 4 GW nuclear
project near Fresno, Calif., did not get a letter of support from
the Kings County supervisors. The project would consist of two
1.6 GW nuclear reactors and 800 MW of photovoltaic
installations (The Fresno Bee, 4/18).

• San Diego Gas & Electric has altered its agreement with
NaturEner to buy power and help finance the 307 MW
Rimrock wind project in Montana. SDG&E has agreed to
finance $250 million of the $700 million project, a 10% increase
on the first 189 MW phase (The San Jose Mercury News, 4/18).

News In Brief
News In Brief is a summary of publicly reported power news stories. The information has been obtained from sources believed to be
reliable, but PFR does not guarantee its completeness or accuracy.
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Generation Auction & Sale Calendar
Following is a directory of ongoing generation asset sales. The accuracy of the information, which is derived from many sources, is deemed
reliable but cannot be guaranteed. To report new auctions or changes in the status of a sale, please call Holly Fletcher at (212) 224-3293
or e-mail hfletcher@iinews.com.

Seller Assets Location Advisor Status/Comments
3Ci Des Moulins (156 MW Wind) Kinnear’s Mills, Quebec TBA The developer is looking to sell the project as a way of financing consruction (PFR, 4/4).

AES Cayuga (306 MW Coal) Lansing, N.Y. Barclays Capital Two bidders emerge as frontrunners (PFR, 4/11).
Greenidge (105 MW Coal) Dresden, N.Y.
Somerset (675 MW Coal) Barker, N.Y.
Westover (83 MW Coal) Binghamton, N.Y.
Huntington (904 MW Huntington CCGT) Huntington, Calif. TBA AES will lease two of the units from Edison Mission Energy under a new sale 

leaseback agreement so EME can transfer the permit allowances upon the plant’s 
retirement (PFR, 3/25).

Ameren Energy Generating Co. Columbia (75% stake in 144 MW Simple Cycle) Columbia, Mo. TBA The municipal utility is buying out Ameren’s stake for $45.2 million (PFR, 2/21).

Axio Power Stakes (development PV) Various Has entered exclusive talks with a buyer (PFR, 2/21).

Brookfield Infrastructure Partners Cross Sound Cable (24-mile Transmission) N.Y., Conn. TBA Brookfield is talking to investment banks about a potential sale (PFR, 2/21).

CH Energy Group Lyonsdale (20 MW Biomass) Lyonsdale, N.Y. TBA ReEnergy Holdings has agreed to buy the plant (PFR, 4/4).

Cogentrix Plains End I (115 MW Gas-fired) Arvada, Colo. EIF buys remaining stakes of Plains End and Rathdrum plants to become sole owner. EIF 
Plains End II (118 MW Gas-fired) Arvada, Colo. also buys remaining stakes in 10 other plants (PFR, 4/11).
Rathdrum (301.4 MW Combined-cycle) Rathdrum, Idaho
Cottage Grove (245 MW Combined-cycle) Cottage Grove, Minn.
Whitewater (249 MW CCGT) Whitewater, Wis.
Selkirk Cogen (345 MW CCGT) Albany, N.Y.
Logan Generation (225 MW Coal-fired) Logan, N.J.
Morgantown (62 MW Coal-fired) Morgantown, W. Va.
Scrubgrass (85 MW Waste coal-fired) Scrubgrass, Pa.
Indiantown (355 MW Coal-fired) Martin County, Fla.
Spruance (240 MW Coal and tire-fired) Richmond, Va.
Carney’s Point (285 MW Coal-fired) Carney’s Point, N.J.
Rocky Mount (115 MW Coal-fired) Rocky Mount, N.C.

Entegra Power Group Gila River (340 MW unit in 2.2 GW CCGT) Phoenix, Ariz. Barclays Capital Wayzata Investment Partners has signed a sale agreement and Entegra has launched a 
go-shop. Bids due April 8 (PFR, 3/28).

First Wind Various (Wind) Maine, New York Credit Suisse Infrastructure players and some pension funds are involved in the first round 
Macquarie Capital (PFR, 2/28).

GDF Suez Energy North America Hot Spring (746 MW CCGT) Malvern, Ark. UBS GDF wants to divest its assets in SERC (PFR, 4/4).
Choctaw (746 MW CCGT) Ackerman, Miss. 
Red Hills (440 MW Lignite) Ackerman, Miss. 

Leucadia National Corp. Impervial Valley (16.4 MW Biomass) Imperial Valley, Calif. Bodington & Co. Its owners want to exit the power market (PFR, 4/4).

LS Power Bridgeport (460 MW, CCGT) Bridgeport, Conn. JPMorgan Capital Power has agreed to buy it for $355 million (PFR, 3/14).

Arlington Valley (572 MW CCGT) Arlington, Ariz. Credit Suisse, Highstar Capital is buying the plants for about $950 million and is in the 
Citigroup market for a term loan (PFR, 4/11).

Griffith (579 MW CCGT) Kingman, Ariz. Credit Suisse, 
Citigroup

NextEra Energy Resources Blythe (507 MW Combined-cycle) Blythe, Calif. Credit Suisse, NextEra looking to take advantage of appetite for contracted assets (PFR, 4/11).
Calhoun (668 MW Gas-fired) Eastaboga, Ala. Citigroup
Doswell (879 MW Simple-cycle) Ashland, Va.
Cherokee, (98 MW CCGT) Gaffney, S.C.
Risec (550 MW CCGT) Johnston, R.I.

Pattern Energy, Samsung N/A (Wind) Chatham-Kent, Ontario No advisors Pattern, Samsung by wind project From Northland Power and land from Suncor Energy 
Renewable Energy to expand the South Kent wind project (see story, page 3). 

Raser Technologies Thermo 1 (14 MW Geothermal) Thermo, Utah Bodington & Co. Raser broadened the sale to include a development project and company  (PFR, 3/7).
Lightning Dock (15 MW Hidalgo County, N.M.
Geothermal development)

Recurrent Energy Various (stakes in 170 MW solar PV) Ontario No advisor Looking to bring in equity partners for its pipeline (PFR, 2/28).
Bagdad (15 MW PV) Bagdad, Ariz. Credit Suisse Indicative bids came in April 6 (PFR, 4/11)
Ajo 1 (5 MW PV) Ajo, Ariz.
Sunset Reservior (5 MW PV) San Francisco, Calif.
Cranbury (7.5 MW Distributed PV) Cranbury, N.J.
Kaiser Permanente (15 MW Distributed PV) California

Tenaska Capital Management Wolf Hills (250 MW Simple Cycle) Briston, Va. Barclays Capital The auction for the peakers is in the initial round (PFR, 2/14).
Big Sandy (300 MW Simple Cycle) Kenova, W.Va.
University Park (300 MW Simple Cycle) Chicago, Ill. LS Power has agreed to buy the University Park facility (PFR, 4/11).

U.S. Power Generating Co. Astoria Generating (1.28 GW Natural Gas) New York City Goldman Sachs Looking to refinance the debt in tandem with the sale (PFR, 3/14).
Gowanus (542 MW Fuel, oil and gas) New York City
Narrows (276 MW Fuel oil and gas) New York City

Sithe Global Power Goreway (50% stake in 880 MW CCGT) Brampton, Ontario No advisor Chubu Electric Power Co. and Toyota Tsusho Corp. have bought out Sithe’s remaining 
stake (PFR, 3/14).
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Are you differentiating between distributed solar or ground
mounted?
We will continue to go after our core market of distributed solar
systems, rooftop and ground mount at customer sites. In
addition we are looking more at investing capital in larger grid
connected systems. 

Is there a technology preference?
We use several different products now, and one thing that is
unique about Constellation is that we let the site dictate the
design. Some sites are more suited for thin film products that
have less weight but also a lower capacity factor. Some sites are
more suitable for photovoltaic. We use a combination of
technologies at a given site. 

Are you looking to develop greenfield and are you open to
acquiring projects and pipelines? 
We originate projects through a number of basic channels.

One, we have a team of sales people
out organically originating new
projects with customers, that would be
the kind of greenfield part of your
question. We also buy facilities from
developers who have started the process
but have, for whatever reason, decided
they don’t want to own them long-term

asset. So we are open to looking at very discreet opportunities
to buy projects that somebody has started. Generally what
happens is that it’s a good economic project, but the
developer doesn’t have either the tax appetite or the balance
sheet to own it for the long-term.

Is there a sweet spot for investing in solar each year?
I can’t comment on any specific cash or cash allocations we’ve
made to the business. I can say that we have internally
committed to the solar business as part and parcel of our retail
energy business platform. We believe selling this product out of
retail energy makes us a unique player in the space and one that
has distinct competitive advantages. 

Is there a target number of megawatts? 
It’s something we’re committed to, but I’m really not at liberty to
talk about what our aspirations are in terms of megawatts or dollars.

How are the projects financed currently?
We are doing all the financing ourselves on balance sheet,
consistent with our overall corporate capital allocation and
financing efforts at the corporate level.

April 25, 2011 www.iipower.com Power Finance & Risk
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Vineland Municipal Electric Utilities. Smith spoke to Senior
Reporter Holly Fletcher about the strategy behind the moves.

Why is adding solar generation to Constellation’s portfolio
attractive right now?
I think you have to view it through the fact that, first and
foremost, Constellation is a load- serving, customer-serving
business. We serve as much, or more, power load as anyone in the
country, and the solar we’re adding is primarily with our
commercial or industrial customers, or new customers. So adding
solar generation is really a several-fold benefit to the company.
One, we’re earning a return on our investment at a level we’re
comfortable with. Two, we’re building deep, broad relationships
with industrial and commercial customers who buy other products
and services from us, be it retail power or gas or energy efficiency
or load response or renewable power from off the grid. It allows us
to offer a much more robust suite of sustainable products and
services to them. 

How would you characterize Constellation’s
role in the solar market in one, two, five
years?
I would characterize us as being extremely
active. We’ll continue to try to move more
solar to more customers in more markets
particularly as new markets develop for this product.

Are there any specific regions or states that Constellation is
especially interested in?
For the distributed solar model, several states work
economically better than others. The economic value
proposition is that we design, own and operate the system.
We then sell the power output from the system at a rate that
is less than the customers’ brown power rate, so the customer
saves money immediately. That works best right now in
Maryland, Massachusetts and New Jersey because of the value
of the solar renewable energy credits in those markets. Other
markets like Pennsylvania and Ohio have SREC markets, but
they are still very nascent, and we’re looking for opportunities
to help develop those markets. 

From a policy standpoint, we are always looking to
encourage other states to take on a renewable energy credit
market because the markets have proven time and again that
they bring good, long-term jobs to these states in the
sustainability market space. Green collar jobs are the future of
economic recovery and states that have taken on solar REC
markets are seeing an uptick in those jobs.

Q&A: CONSTELLATION
(continued from page 1)

“The economic value
proposition is that we
design, own and
operate the system.”
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Calendar
• Platts will host the Northeast Power Markets Forum April

28-29 at the Renaissance Arlington Capital View Hotel in
Arlington, Va. To register, visit
http://www.platts.com/ConferenceDetail/2011/pc111/index.

• Infocast will host the Stationary Fuel Cell Power Project
Finance & Investment Summit May 3-5 at the Hilton Del
Mar in San Diego, Calif. To register, visit
http://www.infocastinc.com/index.php/conference/fuelcellpo
wer11/registration or call 818.888.4444.

• AWEA will host Windpower 2011 May 22-25 at the
Anaheim Conference Center in Anaheim, Calif. To register,
visit http://www.windpowerexpo.com/index.cfm.

• Platts will host the 2nd Annual Small Modular Reactor May
23-24 at the Mandarin Oriental Hotel in Washington, D.C.
To register, visit http://www.platts.com/ConferenceDetail
/2011/pc130/index.

For example, a $422 million loan backing ArcLight Capital
Partners and Hess Corp.’s Bayonne Energy Center in New Jersey
starts at 325 bps over LIBOR (see story, page 8). 

EME relationship banks include BNP Paribas, Dexia Crédit
Local and Union Bank. Bank officials didn’t return calls seeking
comment.

The Walnut Creek financing would join at least five other
California gas deals that are either in the market or are expected
to launch soon, including Competitive Power Venture’s Sentinel,
Calpine’s Russell City, and projects sponsored by NRG Energy
and Radback Energy (PFR, 1/12). The glut of gas financings
may slow financial closings, a banker says, though not for lack of
loan capacity among project finance banks. “It’s not an issue of
capacity, but one of personnel,” he explains. “Do banks have
enough staffers to work all of these deals?”

EME initially hoped to finance Walnut Creek in mid-2008
(PFR, 5/2/08), a target set before the financial collapse in
September of that year. The reason for the delay in financing
couldn’t be learned. The identity of lenders talking to EME and
deal details, such as tenor, also couldn’t be learned. An EME
spokeswoman in Chicago declined to discuss the deal. 

Walnut Creek, to be built in the City of Industry, would
feature five General Electric LMS 100 gas-fired turbine-
generators, according to a California Energy Commission
document. It is designed as a peaking plant.

EME most recently landed a refinancing backing its Viento II
wind portfolio (PFR, 3/2). —Brian Eckhouse

EME HUNTS
(continued from page 1)

Not Your Mother’s Backpack
Ralph Lauren Touts Solar-
powered Bag

Looking for the intersection of fashion
and functionality? Design mogul
Ralph Lauren has gone beyond his

iconic polo shirts to unveil a solar-pow-
ered backpack. The bag, which features a solar-powered LED
panel, comes with a $795.00 pricetag on ralphlaur en.com.

The bag has a 2.45-watt capacity and can po wer up an
iPod and another handheld device in
two to three hours, depending on
the amount and strength of sunlight
available. The bag is available in
black or orange and is made with
water-resistant material in Italy. 

A spokeswoman in New York
did not return calls and a represen-
tative of the company declined to
forward inquiries to Jackwyn
Nemerov, executive v.p. of Polo Ralph Lauren Corp.  

Alternating Current

Quote Of The Week
“As one of the cleanest generators in the U.S. with its large, low
carbon nuclear fleet, adding significant wind generation assets and a
renewable growth platform made a ton of sense.”—John Plaster,
head of the alternative energy investment banking group at Barclays
Capital on Exelon’s purchase of John Deere Renewables for
$860 million (see story, page 7).

One Year Ago In Power Finance & Risk
Exelon was reportedly scoping out John Deere Renewables as it
explored an entrance into the wind business. [The Chicago giant
bought 36 farms, totaling 735 MW, and a 1.4 GW development
pipeline that comprised the Deere package for $860 million
(PFR, 8/31).]

Five Years Ago
Goldman Sachs and Credit Suisse were looking to kick off a B
loan package to bankroll International Power’s $1.14 billion
purchase of the 632 MW coal-fired Coleto Creek plant from
Sempra Energy and Carlyle/Riverstone Holdings. [International
Power is planning a second $1.4 billion, 650 MW unit at the site
in Golidad County, Texas that is slated to go online in 2015.] 
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