
At Press Time: Renewables 
Industry Continues REIT Push
Check out coverage of Chadbourne & 
Parke’s REITs & Renewables event on May 
14 in Washington D.C. 

See story, page 11

New Project Finance Loans
We’ve added updates to our weekly round-
up of the latest project finance deals in 
the Americas, with details on projects, 
sponsors and debt. 

See Deal Book, page 4

Get the rundown on the latest asset trades 
in PI’s weekly calendar, compiled from our 
exclusive Generation Sale Database. 

See calendar, page 3

AES and Riverstone Holdings pulled the 
C$150 million ($148 million) initial public offering 
of Silver Ridge Power, née AES Solar, on the 
Toronto Stock Exchange over investor disquiet 
about the geographic makeup of the portfolio. 
Investors, however, were bullish on the Silver 
Ridge’s long-term prospects and the company is 
expected to try the process again in a year when 
more North America assets are operational.

Buyers were concerned the bulk of the 
existing EBITDA, roughly 70%, was coming 
from assets in countries where there have been 
retroactive tariff changes, such as Bulgaria, 

Greece and Spain, says a deal watcher. There 
was also concern about what could happen 
retroactively in Italy, where 130 MW of assets 
account for about 40% of the current EBITDA.

Silver Ridge has a 522 MW portfolio 
comprised of 51 assets in Europe, India and the 
U.S. The 265 MW Mt. Signal project in Imperial 
County, Calif., accounts for more than half of 
the portfolio capacity but is not slated to be fully 
operational until its phases are brought online 
between fall 2013 and spring 2014.

While the U.S. portfolio will be larger than 
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GDF Cooks Up PJM Peaker Sale
GDF Suez Energy North America is gearing up to sell a 1,836 
MW portfolio of four gas-fired peakers in PJM.

The sale will include the 620 MW Armstrong in Pennsylvania, 
the 609 MW Troy in Ohio, the 303 MW Calumet peaker in Illinois 
and the 304 MW Pleasants in West Virginia, say bankers who 
pitched to lead the auction.

GDF Suez N.A. is hoping to tap into investor appetite for 
PJM assets, which is on the upswing because of coal-fired 
retirements and could be boosted further after the results of the 
capacity auction are released later this month. Panda Power 
Funds has bought into Moxie Energy’s greenfield gas-fired 
projects in Pennsylvania while LS Power emphasized its 850 
MW Doswell gas-fired facility is in PJM east in its teaser (PI, 
4/26 & 5/2). 

Five years ago this week, International Power was in the 

Goldman Rolls Out PF Push
Goldman Sachs is preparing a push into project finance and has 
hired Jean-Pierre Boudrias, director at Credit Suisse, to head 
the effort. Boudrias will help increase collaboration between its 
existing structured finance and natural resource teams.

“This has its roots in what the clients want from relationship 
lenders. They are looking at bigger projects and are asking for 
[project finance],” says a market observer. “The firm has been 
evaluating how to tackle the area after seeing the demand 
from sponsors with capital-intensive projects. It’s planning to 
use existing manpower rather than bring in more new team 
members,” says an official familiar with the plans.

Goldman has  turned its focus on project finance as projects 
have grown in size and capital intensity, opening the door for 
firms such as Goldman to get involved, say observers.

Boudrias will report to Vivek Bantwal, partner in the natural 

(continued on page 12)(continued on page 12)

(continued on page 12)

AES, Riverstone Nix Solar IPO On Portfolio Balance Concerns

U.S.: 55% Italy: 25% Spain: 6%

France: 5% Bulgaria: 4% India: 4%

Greece: 1%

289.4 MW

31.5 
MW

23.6 MW
21.5 MW

20.2 MW
5.5 MW

130.1 MW

Source: Silver Ridge Prospectus

Silver Ridge Portfolio

http://powerintelligence.com/Article/3197747/Search/Panda-Snags-Moxie-Plant-Stakes.html
http://powerintelligence.com/Article/3200251/Search/LS-Looks-To-Sell-Doswell.html
http://www.powerintelligence.com
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Do you have questions, comments or criticisms about a story that appeared in PFR? 
Should we be covering more or less of a given area? The staff of PFR is committed as 

ever to evolving with the markets and we welcome your feedback. 

Feel free to contact Sara Rosner, managing editor,  
at (212) 224-3165 or srosner@iiintelligence.com. 

TELL US WHAT YOU THINK!

A PJM Capacity Auction Boost

The market could see increased M&A activity after PJM announces the results of the 
capacity auction May 24. A price of $120-140 per MW-day could encourage private 

equity funds sitting on the M&A sideline that now is a good time to launch asset sales, 
because buyers will have a sustained interest in the region. 

PJM will see a wave of coal-fired retirements over the remaining years of this decade 
and some areas have higher pricing because of transmission constraints. These factors 
are driving competition for greenfield projects in Pennsylvania where Moxie Energy 
and EmberClear have been looking to bring in buyers (PI, 4/26 & 4/1), and an interest 
in buying peakers. LS Power, and now GDF Suez Energy North America, have hit the 
market with plants in the area (see story, page 1).

Meanwhile, in project finance, industry officials continue to grapple with how to open 
up real estate investment trusts to invest in renewable generation. Chadbourne & Parke 
hosted REITs & Renewables event in Washington, D.C., on Tuesday that attracted over 
200 bankers, developers, government officials and, of course, attorneys to discuss the 
latest on how to muscle these assets into REITs. 

The U.S. Internal Revenue Service has expanded qualifying REIT assets to include 
boat slips, billboards, timber, air space and refrigeration systems. However, some 
executives fear potential congressional backlash from pushing to exclude so many types 
of assets from tax collection. “At the end of the day, how many industries should be able 
to operate without corporate income taxes?” asked Keith Martin, partner at Chadbourne.

While many players are still awaiting private letter rulings from the IRS on whether 
specific generation assets can be included in REITs, others are working with scores 
of attorneys to avoid the question all together. Several options exist, and most seek to 
prevent the REIT from directly receiving revenues from generation assets. The ultimate 
goal with REITs is to lower the cost of capital for projects. But, as one analyst pointed out 
in a remark that ended the event, “The biggest winners on any of these structures are 
bankers and lawyers.”

THE BUZZ

http://powerintelligence.com/Article/3197747/Search/Panda-Snags-Moxie-Plant-Stakes.html
http://powerintelligence.com/Article/3183692/Search/EmberClear-Pa-Projects-Pique-PE-Interest.html
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These are the current live generation asset sales and auctions, according to Power Intelligence’s database. A full listing of completed 
sales for the last 10 years is available at www.powerintelligence.com/AuctionSalesData.html

 New or updated listing
The accuracy of the information, which is derived from many sources, is deemed reliable but cannot be guaranteed. To report updates or provide additional information on the status of financings, please 
call Senior Reporter Holly Fletcher at (212) 224-3293 or e-mail hfletcher@iiintelligence.com.  

GENERATION AUCTION & SALE CALENDAR

Seller Assets Location Advisor Status/Comments

ArcLight Capital Partners Various (2.8 GW Gas) Georgia Citigroup, Barclays Funds make out the bulk of entities in the second round (PI, 5/6).

ArcLight Capital Partners Juniper Generation (Cogen portfolio) Various, California McManus & Miles Aiming to find a buyer by end of July (see story, page 6).

BP Wind Energy Various (Wind portfolio) Various None Has had initial chats with suitors, may bring in advisor later (see story, page 6).

Capital Power Tiverton (265 MW CCGT) Tiverton, R.I. Morgan Stanley Teasers went out recently (PI, 4/29).

Rumford (265 MW CCGT) Rumford, Maine

Bridgeport (520 MW CCGT) Bridgeport, Conn.

Edison Mission Energy Various (7.5 GW Coal, Wind, Gas) Various TBA Taken pitches from potential advisors for a bankruptcy court-run sale (PI, 5/6).

EmberClear Good Spring (300 MW Gas) Good Spring, Pa. CCA Capital Likely to  sell a nearby development in addition to Good Spring (PI, 4/8).

Energy Investors Funds Stake (550 MW Astoria Energy II) Queens, N.Y. Barclays Teasers are out (PI, 12/10).

Enova Power Group Plainfield (37.5 MW Biomass) Plainfield, Conn. UBS Prospective buyers went to an on-site presentation in late Dec (PI, 12/24).

FirstEnergy Various (1,181 MW Hydro) Ohio, Virginia, Pennsylvania Goldman Sachs Teasers are out (PI, 5/13).

First Solar Campo Verde (139 MW Solar) Kern County, Calif. Southern Power and Turner Renewables are buying it.

GDF SUEZ Energy North America Armstrong (620 MW Peaker) Pennsylvania Bank of America Mandate recently awarded (see story,  page 1).

Troy (609 MW Peaker) Ohio

Calumet (303 MW Peaker) Illinois

Pleasants (304 MW Peaker) West Virginia

LS Power Doswell (708 MW CCGT)

(171 MW Peaker)

Ashland, Va. Citigroup, Credit Suisse and 
Morgan Stanley

Teasers went out in mid-April (PI, 5/6).

Maxim Power Corp. CDECCA (62 MW Gas) Hartford, Conn. Credit Suisse First round bids due between 2/18-2/15 (PI, 2/11).

Forked River (86 MW Gas) Ocean River, N.J

Pawtucket (64.6 MW Gas) Pawtucket, R.I.

Pittsfield (170 MW Gas) Pittsfield, Mass.

Basin Creek (53 MW Gas) Butte, Mont.

NextEra Energy Resources Wyman (796 MW Oil) Maine TBA Mulling a sale of its Wyman and Cape stations to reduce merchant gen (PI, 4/1).

Pattern Energy Various (1 GW Wind) North America Morgan Stanley First round bids have come in for up to 49% of the wind portfolio (PI, 2/25).

PPL Corp. Various (604 MW Hydro)

Colstrip (529 MW Coal)

Corette (153 MW Coal)

Various, Mont.

Colstrip, Mont.

Billings, Mont.

UBS The utility holding company is selling its unregulated Montana operations (PI, 
11/12).

Philip Morris Capital Corp. Lessor Stake (192 MW Sidney 
Murray Hydro)

Vidalia, La. Energy Advisory Partners Teasers went out this month with an end Q2 timeline (PI, 4/29).

Project Resources Corp. Ridgewood (25 MW Wind) Minnesota Alyra Renewable Energy 
Finance

PRC is looking to sell up to 50% of its lessee position in the farm (PI, 2/18).

Ram Power Geysers (26 MW Geothermal) Healdsburg, Calif. Marathon Capital In talks with several buyers amid a reorganization (PI, 2/4)

Rockland Capital Harquahala (1 GW Gas) Maricopa County, Ariz. Goldman Sachs FERC has rejected Wayzata’s bid to buy it (PI, 3/18).

Sempra U.S. Gas & Power Mesquite Power (1,250 MW Gas) Arlington, Ariz. TBA Salt River Project financed its 50% stake with cash (PI, 3/11).

Mexicali (625 MW Gas) Mexicali, Baja California, 
Mexico

The Sempra Energy unit is talking with prospective advisors (PI, 10/22).

Copper Mountain 1 (58 MW Solar) Boulder City, Nev. Infrastructure funds make up the bulk of first round bids for the solar assets 
(PI, 1/14).

Copper Mountain 2 (150 MW Solar) Boulder City, Nev.

Mesquite 1 (150 MW Solar) Arlington, Ariz.

U.S. Power Generating Astoria Generating (2.3 GW Oil, Gas) New York Goldman Sachs, Morgan 
Stanley

The company is in talks with a handful of parties (PI, 4/22).

www.powerintelligence.com/AuctionSalesData.html
mailto:hfletcher%40iiintelligence.com?subject=
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Sponsor Project Location Lead(s) Loan Loan 
Amount Tenor Notes

Live Deals: Americas

New or updated listing

The accuracy of the information, which is derived from many sources, is deemed reliable but cannot be guaranteed. To report updates or provide additional information on the status of financings, 
please call Senior Reporter Nicholas Stone at (212) 224-3260 or e-mail nicholas.stone@iiintelligence.com. 

PROJECT FINANCE DEAL BOOK

Deal Book is a matrix of energy project finance deals that Power Intelligence is tracking in the energy sector. A full listing of deals for the 
last several years is available at http://www.powerintelligence.com/projectfinancedeal.html

BrightSource Hidden Hills (500 MW Solar) Hidden Hills, 
Calif.

TBA TBA TBA TBA The company is in the market looking for equity, before finalizing the debt 
financing (PI, 4/29).

Palen (500 MW Solar) Riverside County, 
Calif.

TBA TBA ~$1.6B TBA Sponsor is looking to close the deal by Q4 this year (PI, 3/25).

Cameron LNG LNG Export Facility Hackberry, La. TBA TBA ~$4B TBA The deal will likely be dominated by Japanese banks, with JBIC and NEXI 
lending $2B (PI, 5/20).

Cape Wind Associates Cape Wind (420 MW Wind) Nantucket Sound, 
Mass.

BTMU TBA TBA TBA Developer taps BTMU to lead the financing (PI, 2/18).

Cheniere Energy Sabine Pass Trains 3 & 4 
(Trains)

Sabine Pass, La. TBA TBA $3B TBA The sponsor has tpped the bond market again to free up bank capacity for the 
deal (PI, 4/22).

EDF Renewable Energy Rivière-du-Moulin (350 MW 
Wind)

Quebec, Canada TBA TBA TBA TBA The total investment needed for the project will be $800 million (PI, 3/11).

Energy Investors Funds Pio Pico (300 MW Gas) San Diego County, 
Calif.

SocGen TBA $300M TBA The sponsor has tapped Société Générale to lead the financing (PI, 10/1).

Fiera Axium, Starwood 
Energy

Unknown (34 MW Solar) Ontario BTMU, NordLB, 
Natixis

TBA $140M TBA Sponsors working with a trio of banks on the deal (PI, 5/6).

FGE Power FGE Texas (726 MW Gas) Westbrook, Texas. TBA TBA TBA TBA The first-time developer is looking for both debt and equity partners (PI, 3/18).

Genesis Power Keys Energy Center  
750 MW Gas)

Brandywine, Md. TBA TBA TBA TBA EIF is taking an equity stake in the project (PI, 3/4).

GSR Energy GSR Energy (36 MW 
Biomass)

Orange Walk, 
Belize

TBA TBA $205M TBA Sponsor is looking for debt and equity to build the project (PI, 5/20).

Innergex Four Projects  
170.5 MW Hydro)

B.C., Canada TBA TBA $590M 40-yr Sponsor is looking to tap lifecos to match the tenor of  the debt to the length of 
the PPAs (PI, 3/25).

Invenergy Stony Creek (95 MW Wind) Orangeville, N.Y. TBA TBA TBA TBA Sponsor fires up financing search after PTC extension (PI, 4/15).

K Road Power Moapa (350 MW Solar) Clark County, Nev. TBA TBA $1B+ TBA The sponsor has tapped Banco Santander and Prudential to do a bank/bond 
financing (PI, 4/22).

MidAmerican Solar Antelope Valley  
(579 MW Solar PV)

Kern & L.A. 
Counties, Calif.

Goldman Sachs TBA TBA TBA The company is looking to mimic the Topaz financing it completed last year 
(PI, 4/29).

Moxie Energy Moxie Liberty (850 MW Gas) Bradford County, 
Pa.

TBA TBA $800M TBA A third party investor has come on board and intercreditor agreement has been 
penned (PI, 4/8).

OCI Solar Power, 
CPS Energy

Alamos I - V (400 MW Solar) Texas TBA Term ~$500M TBA Sponsor heads straight back into the market looking to fund the next two 
phases (PI, 3/18).

Pan-American Hydro Chiacte (31 MW Hydro)
Amalia (8 MW Hydro)
Mopa (5 MW Hydro)
Platanos (14 MW Hydro)
Verde Cluster (37 MW Hydro)

Guatemala
Guatemala
Guatemala
Guatemala
Mexico

TBA
TBA
TBA
TBA
TBA

Sponsor is looking for $223 million in debt and equity (PI, 5/6).

Panda Power Funds Temple II (750 MW Gas) Temple, Texas TBA TBA $700M TBA Panda’s oversubscribed deal is expected to tighten to LIBOR plus 600 basis 
points (PI, 4/8).

Pattern Energy Panhandle (322 MW Wind) Carson County, 
Texas

BayernLB, Crédit 
Agricole, NordLB

Bridge to 
Tax Equity

$500M 2-year Union Bank and Deutsche Bank join the deal (see story, page 5).

Rockland Capital, 
Broadway Electric Co.

Mass Solar  
(60 MW Solar PV)

Massachusetts TBA TBA $200M TBA Deal wraps.

Sempra U.S. Gas  
& Power

Copper Mountain III 
 (250 MW Solar)

Boulder City, Nev. SocGen, Union 
Bank

TBA $600M TBA Sponsor has tapped Soc Gen and Union Bank to lead the financing (PI, 3/25).

SolarReserve Rice (150 MW Solar Thermal) Blythe, Calif. TBA TBA $450M TBA Sponsor is looking to become the first entity to back a solar thermal project 
without a DOE loan (PI, 2/4).

Strata Solar Warsaw (100 MW Solar PV) Duplin County, 
N.C.

TBA TBA ~$250M TBA This will be the largest project that the sponsor has looked to finance (PI, 2/25).

Terra-Gen Power Alta Wind X-XII (TBA MW 
Wind)

Tehachapi, Calif. TBA TBA TBA TBA Sponsor is looking to finance another two, possibly three, phases of the project 
(PI, 3/18).

mailto:beckhouse%40iiintelligence.com?subject=
http://www.powerintelligence.com/projectfinancedeal.html
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PROJECT FINANCE

Québec Makes Wind Call For 800 MW

Moody’s: Power Borrowers Tapping 
More Cov-Lite Loans
Loans to power projects in the U.S. are becoming increasingly 

covenant-lite as investors and lenders emphasize yield over risk, 

according to a report released by Moody’s Investors Service last 

week. These changes ultimately benefit ultimate project owners, 

which are mainly private equity sponsors, analysts note. 

The credit rating agency analysed 85% of the B loans it has 

rated over the past year and noticed that sponsors are penning 

loans with looser covenants than traditional power project loans, 

says Charles Berckmann, an analyst with the project finance 

group at Moody’s. Changes lenders are accepting include weak or 

no financial covenants, broader asset sales, and incremental debt 

provisions. Despite the trend, there has been no progression to 

third-tier debt or payment-in-kind loans, which are further down the 

risk scale, says Berckmann, adding that private equity sponsors are 

also the most aggressive.

“The market has been hot for the last year to a year and a half, 

and we have noticed transactions with different iterations from 

what we have typically seen,” Berckmann told PI. “In this market 

with good pricing, we have seen many deals and we will see more 

coming to market.”
Institutional investors have been thirsty for yield, with a low 

interest-rate environment pushing them into new territory (PI, 
4/23). That appetite has also driven new players into the market 
and increased the amount of capital committed by traditional 
infrastructure investors. This year has been characterized by a 
wave of B loan refinancing as sponsors look to exploit the thirst 

for yield (PI, 4/19). The loans penned are increasingly looking like 
covenant-lite corporate loans than traditional power project loans, 
says Berckmann.

Deutsche Bank, Union Bank Join 
Pattern Deal
Deutsche Bank and Union Bank are participating in a roughly $500 
million bridge loan backing Pattern Energy’s 322 MW wind project 
in the Texas Panhandle. BayernLB, Credit Agricole and NordLB 
are leading (PI, 3/20). 

Bank, company officials and spokespeople either declined to 
comment or did not respond 
to emails by press time. 

The bridge loan will be 
taken out by an unidentified 
tax equity investor following 
the project’s completion. 
Pricing is slated to start at 
LIBOR plus 200 basis points 
and bump up to LIBOR plus 
225 bps after an undisclosed 
length of time. 

San Francisco-based 
Pattern has a hedge in 
place with an affiliate of 
JPMorgan for the power 
from the project in Carson County. It is looking to secure a power 
purchase agreement in the next two years during construction.  

The government of Québec has issued a request for proposals for 
800 MW of wind generation. The tender includes a 450 MW block 
open to projects developed by independent power producers and a 
150 MW block being developed by Innergex Renewable Energy 
in association with the Mi’gmawei Mawiomi First Nations in the 
Gaspésie region.

The Quebec wind market probably has the most opportunities 
in the country for investments, says a financier of Canadian power 
projects, who adds developers would be able to finance winning 
projects quite easily with aggressive terms. Companies have been 
lining up projects waiting for a fresh generation call, says a deal 
watcher.

The 450 MW open to IPPs consists of a 300 MW section for 
projects in the Gaspésie and Bas-Saint-Laurent regions and a 150 
MW section for projects in the rest of Québec. The remaining 200 
MW in the tender will be developed by state-owned utility Hydro-
Québec. Details regarding deadlines for bids and announcing 
winners as well as any contracts garnered under the process could 

not be learned.  
The government will favor projects developed alongside local 

communities, says an observer, pointing to Innergex’ model of 
working with First Nation groups. The tenders will be assessed by 
Hydro-Québec. The Québec government will reportedly prepare 
a regulatory framework for the process, which it will pass to the 
utility via the Régie de l’énergie, the province’s energy regulator. 
The 800 MW is expected to come online between 2016 and 2017. 
Officials at Hydro-Québec declined to comment on the RFP.

Government officials are still parsing through bids for a 700 
MW call issued last year (PI, 7/24). Winners of Québec RFPs 
include Northland Power’s 127.5 MW wind facility in Matane 
and a TransCanada affiliate’s 109.5 MW Carleton wind project in 
Avignon. Additional capacity contracted in this RFP will replace 
wind projects awarded under former calls that were not realized. 
Details on those projects and why they did not come to fruition 
could not be learned. Company officials and spokespeople 
declined to comment or did not return calls. 

Source: AWS Trupower and U.S.  
National Renewable Energy Laboratory 

http://www.moodys.com/research/US-Power-Projects-Project-Finance-Rides-the-Covenant-lite-Wave--PBC_153088
http://powerintelligence.com/Article/3195822/Search/Yield-Hunt-Pushes-Institutional-Investors-Into-Power.html
http://powerintelligence.com/Article/3195822/Search/Yield-Hunt-Pushes-Institutional-Investors-Into-Power.html
http://powerintelligence.com/Article/3194396/Search/The-Buzz-The-Year-Of-The-B-Loan.html
http://www.powerintelligence.com/Article/3175561/Pattern-Panhandle-Pricing-Emerges.html
http://www.powerintelligence.com/Article/3065768/Search/Quebec-Tees-Up-Wind-RFP-Call.html
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Sempra is considering all of its options regarding its stakes 
alongside BP, a spokesman said in a statement to PI, adding that 
the any assets could be available at the right price.

Enel Ups Okla. Wind Stake  
Via GE Sale
Enel Green Power North America is buying out half of GE 
Energy Financial Services’ stake in an Oklahoma wind farm that 
went online in December. 

Enel will own 75% of the 235 MW Chisholm wind farm in Grant 
and Garfield Counties following the acquisition. GE EFS currently 
owns 51% of the farm. Enel had the option to increase its stake 
under an existing agreement with GE EFS, according to a recent 
filing with the U.S. Federal Energy Regulatory Commission.

The two have a similar agreement on the 200 MW Prairie Rose 
wind farm in Minnesota, where Enel also has the option to increase 
its stake to 75% from 49% (PI, 8/7). 

JPMorgan Capital Corp., MetLife Capital Credit and Wells 
Fargo Wind Holdings are tax equity investors in Chisholm 
(PI, 10/17).

Chisholm has a power purchase agreement with Alabama Power.

MERGERS & ACQUISITIONS

ArcLight Peddles Juniper 
ArcLight Capital Partners has launched the sale of its Juniper 
co-generation fleet in California. Teasers were recently released by 
boutique advisory shop McManus & Miles. 

Officials at McManus in New York declined to comment through a 
secretary. The firm is best known for its 
work on sale-leaseback agreements on 
conventional plants, industry officials say.

ArcLight is aiming to run a quick 
sale that hooks a buyer by the end of 
July, observers say. First round bids are 
pegged to come in during the second 
week of June. 

There are nine cogen facilities in the 
426 MW portfolio—eight of which are 
wholly owned by ArcLight. It owns 40% 
of the 47 MW Corona plant in Corona, 
Calif. The assets were bought in 2004 

by ArcLight Energy Partners Fund II.
There was $15.65 million in senior bonds that mature December 

2014 outstanding at the end of 2012 (PI, 4/2).

BP Chats Up Wind Suitors 
BP Alternative Energy held talks with entities interested in its 1.56 
GW wind portfolio at the American Wind Energy Association’s 
Windpower 2013 conference in Chicago, deal watchers say.

Buyers that have taken a look so far at the BP Wind Energy 
assets are hesitating over the seven assets that use Clipper 
Windpower turbines and four that are merchant, the observers 
say. Bankers and officials are optimistic, however, that BP will 
be able to find buyers for the portfolio, although it may be broken 
into pieces. 

The company is running the sale, with Mike Wrenn of the BP 
mergers and acquisitions team in Houston heading up the effort, 
according to the teaser. It’s expected that BP will look to bring on 
an advisor later in the process, perhaps around the time that a 
shortlist of entities is compiled, bankers say. 

The initial stage will reveal which parts of the portfolio most 
interest buyers and which will garner the most bids and value, say 
observers, noting that it’s unlikely the platform will be sold as a 
whole.

The portfolio is financed with 53% project finance loans, 41% 
equity and 6% tax equity, according to the teaser. BP owns 1.56 
GW of the total 2.6 GW fleet. There is a 3.7 GW construction 
pipeline with 1.5 GW nearly construction-ready.

Nine of the 16 wind farms in the portfolio have co-owners, 
including Dominion Resources, NRG Energy, Ridgeline 
Renewable Energy and Sempra U.S. Gas & Power, that have 
the option to buy-out BP’s stakes or sell their own stakes (PI, 4/26). 

ArcLight CoGens 
For Sale
Badger Creek 46 MW

Bear Mountain 46 MW

Chalk Cliff 46 MW

Corona 47 MW

Double C 49.8 MW

High Sierra 49.8 MW

Kern Front 49.8 MW

Live Oak 46 MW

McKittrick 46 MW

STRATEGIES

Canadian Banks Plot Project Bonds
Canadian banks are targeting renewable energy projects for bond 
financings. The move is driven by tight pricing and long tenors on 
bank debt from Japanese and European lenders that has squeezed 
them out of project finance deals. 

Bankers expect a bond deal backing renewables to close this 
quarter. The bond market is an attractive proposition for developers 
and pricing is often tighter than the bank market, although the fees 
can be higher, says a financier of Canadian power projects. The 
attractiveness of bonds to the borrowers comes down to fixed rates 
and long tenors, which banks in the Canadian market cannot offer 
with loans, he adds.

NextEra Energy Resources has reportedly been plotting 
another issuance since the beginning of the year (PI, 1/17). The 
Juno Beach, Fla.-based company closed Canada’s first investment 
grade bond issuance backing renewable projects in the form of 
$175 million of 19-year notes backing two solar facilities near 
Sarnia, Ontario. 

“We can expect at least one more bond financing to close by the 
end of this quarter,” says a deal watcher. “NextEra clearly has more 
Ontario projects and others are looking at the structure closely.” He 
declined to comment further on the pending bond deal.

Royal Bank of Canada was the sole bookrunner for NextEra.

http://powerintelligence.com/Article/3072533/Search/Enel-GE-Land-Minn-Wind-Farm.html
http://powerintelligence.com/Article/3104515/Search/Enel-Snares-Tax-Equity-For-Wind.html
http://powerintelligence.com/Article/3184284/Search/ArcLight-Plans-Juniper-Cogen-Sale.html
http://powerintelligence.com/Article/3197894/Search/BP-Wind-Sale-Piques-Interest-Raises-Eyebrows.html
http://www.powerintelligence.com/Article/3143021/Search/Canadian-Power-NextEra-Plots-Renewables-Bond-Issue.html
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INDUSTRY CURRENT

Supplying The U.S. Military With Green Power

The U.S. Department of Defense is thought to be the world’s 
largest energy consumer. Although the federal go  vernment 
consumes about 1% of the nation’s power output (1 trillion BTU 
out of 98 trillion BTU), the DOD alone is responsible for about 80% 
of that consumption. Given this massive power usage and the 
realization that relying on fossil fuels presents a serious energy 
security risk, the U.S. military has been tasked with procuring more 
energy from clean sources.

The scale and scope of the military’s efforts are unprecedented, 

though they build on recent successful projects, including a 14 

MW solar installation at Nellis Air Force Base, and a 14 MW solar 

photovoltaic system at Naval Air Weapons Station China Lake 

(both developed under 20-year power purchase agreements); Army 

procurement alone is estimated to be worth $7 billion in long-

term power contract revenues. The efforts are driven by statutory 

requirements—first in the Energy Policy Act of 2005, and then 

in the John Warner National Defense Authorization Act for fiscal 

year 2007—that 25% of the energy purchased by the DOD must 

come from renewable resources by 2025. The military anticipates 

meeting this target using two strategies: reducing the total energy 

used through energy-efficiency and net-zero efforts, and leveraging 

private sector funding through public-private partnerships, since no 

significant federal capital funds are available to help fund such efforts.

The greatest challenges to achieving this target arise in 

paying for the efficiency improvements and renewable energy 

power purchases, facilitating private ownership and financing 

of energy projects on or near federal installations, and ensuring 

that private power providers, many of whom lack experience with 

federal procurement, adhere to the rules embedded in the federal 

contracting process. Although many renewable energy developers 

find federal contracting rules to be somewhat oppressive at 

first blush, the renewables industry has certainly noticed that  

other industries, including defense, information technology, and 

consulting services, have become accustomed to working within 

the federal procurement structure due to the size of the opportunity. 
A number of contracting authorities are available to the DOD, 

including long-term PPAs, utility energy services contracts, 
enhanced-use leasing, energy savings performance contracts, 
and the acquisition of utility services. In an attempt to consolidate 
those tools and streamline the procurement process for renewable 
energy, the U.S. Army has developed the energy initiatives task 
force. In August 2012, the Army, through the EITF structure, issued 
a request for proposals for indefinite delivery indefinite quantity 
multiple award task order contracts for renewable energy providers 

on military installations. The first awards for 
geothermal contractors were announced on 
May 3, 2013. 

Paying For Power
The DOD, like every public entity, is 
encouraged to procure power at the lowest 
possible cost. Under an agency directive 
issued in December 2009, however, the military 
is permitted to purchase renewable energy 
for a fair and reasonable premium over other 
power sources. In the questions and answers 
published following a renewable energy services agreement 
template webinar on April 11, 2013, the Army indicated that the 
price of renewable energy will not necessarily be required to match 
local utility rates and that the reasonableness of that price will be 
determined on a case-by-case basis.

The Army has also stated that its top priorities include enhancing 
installation energy security, mission effectiveness, and resilience. 
Such a statement, though somewhat vague, is an encouraging 
signal that the military understands that renewable energy sources 
are rarely the least expensive power source available at an 
installation, but that the sources provide other benefits and should 
be priced accordingly. This is particularly important since a number 
of the military bases are in states with inexpensive utility power 
costs and low incentives for providing renewable energy.

Financing The Projects
Recent legislative and policy changes are encouraging greater 
development of renewable energy projects at military installations that 
include private financing. For example, federal contracting law now 
provides that the military may enter into power purchase agreements 
for terms as long as 30 years. The law previously restricted such 
agreements to much shorter terms. In addition, the Army recently 
announced a policy potentially enabling projects to provide the 
military with replacement renewable energy certificates with lower 
values than those generated by the project. This will provide some 
flexibility to developers in retaining one of the most valuable revenue 
streams in many power projects. In an attempt to  reduce contract 
negotiations and document uncertainty, the Army also has published 
for comment a renewable energy service agreement form. 

Lenders that have been involved with other military public-
private financings, such as military housing privatization efforts, 
have useful experience and insights into the challenges in financing 

THIS WEEK’S INDUSTRY CURRENT is written by Darin Lowder and Mary Grace 
Folwell, associates at Ballard Spahr in Washington, D.C. 
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privately-owned projects providing renewable energy to the military. 
In our next article on this subject, we will evaluate specific factors 
affecting the ability to finance such projects. These include whether 
the military is the only energy purchaser, on-base permitting issues, 
opportunities to pool the financing, and real estate issues.

Complying With Procurement Regulations
For an energy producer or contractor new to government 
contracting, the layers of requirements can be bewildering and 
add significant costs to the contractor’s ongoing operations. 
To meet the military’s renewable energy mandates, many 
experienced renewable energy providers are entering into the 
government contracting world for the first time. At the same time, 
the government is trying to iron out its procurement methods for 
renewable energy to facilitate such projects.

Renewable energy contractors can choose various contracting 
entry points with the government, and the compliance requirements 
are different depending upon the entry point. Under the MATOC, the 
full standard set of terms and conditions for federal procurement are 
required. Other forms of contracting with the government to provide 
energy often incorporate only a subset of those terms and conditions.  
These include energy savings performance contracts, subcontracts 
with an incumbent utility (which some renewable energy developers 
have found to be an effective contracting mechanism), or direct 
contracts with a military base to provide power. A contractor can also 
be pre-qualified as eligible to contract with the government through 
the General Services Administration’s Schedule contracts.

The standard government contract provisions incorporated into 
the MATOC are embodied in the federal acquisition regulation at 
Title 48 of the Code of Federal Regulations. The FAR includes 
a section that provides contract language implementing the 
regulations. In the MATOC, for example, by submitting a 
response to the RFP, a contractor agrees to the full complement 
of contracting provisions (nearly 200) to be incorporated into the 
contract between the contractor and the government by reference 
to these regulations. Some agencies also have supplemental 
regulations that are used in addition to the FAR.

Contractors new to federal contracting will need to know 
about the requirement for open competition, as well as the rules 
governing the submission of proposals in response to an RFP. With 
some types of contracting, as with the MATOC or with inclusion 
on the GSA’s Schedule Contract as an eligible contractor, the 
contractor must complete a pre-qualification process in order to be 
eligible to compete for government contracts, after which only pre-
selected bidders may compete for specific task orders. 

 To submit an offer to the government, the contractor must 
be registered in SAM.gov, the federal government’s system for 
award management. SAM.gov requires basic information about 
the contractor and requires a company representative to provide a 
series of representations and certifications. Several certifications 
must be made by a contractor’s principals, which include officers, 
directors, and anyone having primary management or supervisory 
responsibilities within a business entity. Examples of the latter 

category are a general manager, plant manager, or head of a 
subsidiary, division, or business segment.  

For larger companies, the due diligence required to make 
these certifications can be time consuming. The certifications 
and representations must be confirmed annually. Government 
contractors are subject to the False Claims Act, which could subject 
the contractor to criminal or civil liability for making false statements 
to the government, including the submission of a false certification.  

Government contracts also include standard terms that may 
be unfamiliar to entities entering into them for the first time. Most 
notably, as is typical in state and local procurement contracts, 
all such federal contracts will include a clause that permits the 
government to terminate the agreement for its convenience; the 
government need not do so for cause. The terminated contractor 
must be reimbursed for costs incurred through the point of 
termination. This clause is especially onerous for power providers 
that must seek long-term outside financing, though lenders familiar 
with financing other government contracting efforts (including some 
previous military housing privatization transactions) are familiar 
with these issues and with the pathways to cost recovery. It also 
is difficult to underwrite and is still the subject of a great deal of 
debate and consideration for contractors responding to the MATOC.

Prime contractors that are not small businesses must have a 
small business utilization plan and an affirmative action plan, and 
they must comply with equal employment opportunity requirements, 
among other socioeconomic policies. These policies also have their 
own reporting requirements.  Depending upon the locality, some 
utilities have broad application of the requirement for an affirmative 
action plan. Although this requirement is enforced by the Department 
of Labor’s Office of Federal Contract Compliance Programs, 
enforcement has been somewhat uneven in our experience. Some 
localities will require any supplier to a power generation facility to 
develop and maintain an affirmative action plan. Others only enforce 
this requirement when there is a more direct link with a federal facility.

Any contract that uses federal funds must comply with Davis-
Bacon labor standards and the Service Contract Act requirements. 
Davis-Bacon applies to construction workers, while the  Service 
Contract Act applies to service employees, meaning those other 
than executive, administrative, or professional employees. 

A requirement to comply with the Buy American Act is another 

standard provision unique to federal contracting. The Act applies 

to all federal agency purchases of goods but does not apply to 

services. All goods for public use must be produced in the United 

States, and manufactured items must be manufactured here 

using U.S. materials. There are exceptions for countries that are 

members of certain treaties with the United States, and under 

certain conditions, waivers are available.

Although the military’s recent push to procure increased amounts 

of clean energy present tremendous opportunities to developers and 

other power providers, obtaining financing and ensuring compliance 

with the regulatory obligations are key challenges. Working with 

experienced partners and advisors is essential to simplify that 

process and avoid potentially costly mistakes. 
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Renewables Industry Wrestles With  
REIT Structures
Financiers and attorneys are weighing real estate investment trust 
structures that would open up the asset class, and its large pool 
of investors, to renewable generation without tripping up the U.S. 
Internal Revenue Service’s definitions of what types of property 
qualify for REIT investment.

REITs must invest in real property, which is defined as land or 
permanent structures such as buildings. Revenues from things that 
are produced by a REIT’s real property, such as electricity, would 
be taxed at a rate of 100% under REITs’ prohibited transaction 
rule, noted Kelly Kogan, a partner at Chadbourne & Parke’s 
Washington, D.C., office. “If that structure generates electricity, it 
gets kicked out of REIT status… This is not going to be a slam dunk,” 
Cogan said at Chadbourne’s REITs & Renewables conference at the 
Park Hyatt Washington on May 14.

Certain equipment in renewables assets is not directly involved 
in producing generation, some officials argue, and many are 
awaiting further clarification from the IRS on whether revenue from 
these assets would be considered a prohibited transaction. The IRS 
has recently been expanding its definition of what it considers real 
property, noted Keith Martin, partner at Chadbourne, pointing to 
recent inclusions of data processing centers, offshore oil rigs and 
boat slips. 

However, many officials are doubtful that the IRS will expand 
real property to include solar panels. “When we went to the IRS, 
we got shot down pretty quickly on the renewable front,” said Bill 
Hilliard, ceo and co-founder of CleanREIT Partners.

Panelists and attendees outlined several alternatives that could 

allow REITs to avoid the question of whether an asset qualifies as 

real property and having to ask the IRS for a private letter ruling 

each time they want to invest in a renewable asset. First, the 

renewable generation asset could be placed in a taxable REIT 

subsidiary, whereby the revenues from the TRS are taxed before 

they are passed up to the REIT to be distributed as dividends to 

shareholders. Second, the REIT could make a loan to a developer 

or owner of the generation asset and then use the repayments 

toward dividends. Third, the REIT could buy the asset and lease 

it out to the developer, which would pay the REIT back in monthly 

rents and the REIT could then subsequently use these payments 

toward dividends to shareholders. A few other alternatives exist, 

however, all of them aim to remove the REITs from directly 

receiving revenue from the sale of electricity. 

The REIT structure is useful to renewable developers for 

accessing larger pools of capital and lowering the cost of capital, 

many officials pointed out. “With the REIT structure, we’re able 

to access significantly more capital. We didn’t do it for the tax 

capacity,” Jeff Eckel, ceo of Hannon Armstrong, which recently 

launched the first REIT to include sustainable and renewable 

energy assets (PI, 5/3). 

“If they can pass legal muster, in the case of REITs, and 

congressional muster, in the case of master limited partnerships, 

there will certainly be demand for them. There’s no question that 

there would be investor appetite,” an analyst from Raymond James 

said, adding that if the REIT structure became prevalent enough, 

the cost of equity capital in renewable generation assets could be 

reduced by as much as 50%.
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AES, Riverstone (Continued from page 1)

Europe once Mt. Signal is online, the assets across the pond get 
larger returns under the tariff programs, which result in a bigger 
hit from retroactive changes to the tariffs. “[The U.S. assets] as a 
contributor have a lower value than the Europe assets,” says the 
deal watcher. 

The IPO was initially planned for a C$175 million debut, but 
was ratcheted down to C$150 million ($148 million) during the road 
show. BMO Capital Markets, Goldman Sachs and Royal Bank of 
Canada were bookrunners. 

Silver Ridge has right of first offer to development assets that 
were being spun into Juniper Point, a new venture between AES 
and Riverstone for AES Solar projects in Imperial County, Calif., 
Hawaii and Puerto Rico, according to the prospectus.

Deal watchers indicate that the failure to list is not a comment 
on Canadian investors’ appetite for renewables but reinforces 
the need for developers to arrange stable offtake agreements, 
say observers. “This shows that North American investors 
weren’t able to get comfortable with [the European tariff] risk,” 
says a deal watcher.

The cancelled IPO of a U.S.-based renewables developer has 
stoked chatter around the M&A market about how an opportunity 
to buy into operational assets could be on the horizon, bankers and 
investors say. The TSX has been marketed as a way for investors 
to exit pure play renewables companies that have a market 
capitalization in the $150-200 million range (PI, 10/3) 

Now, prospective buyers envision being able to get more asset 
owners and developers to the negotiating table. Whereas the allure 
of going public—long considered the optimal way to exit—had 
recently impacted some discussions, investors say, explaining 
that sellers thought they could do better on the TSX. Sellers could 
come back toward private investors now that the test IPO has been 
shelved, says an observer, who like many investment bankers and 
investors, had been watching the IPO as a litmus test.

Pattern Energy, also a Riverstone portfolio company, has flirted 
with the idea of a Canadian IPO as have investors in companies 
such as Threshold Power (PI, 8/31 & 1/4). 

A Riverstone spokesman declined to comment while a message 
left for Becky Cranna, cfo of Silver Ridge in Arlington, Va., was not 
immediately returned. —Holly Fletcher

GDF Cooks  (Continued from page 1)

process of buying the assets from Tenaska Power Fund for $856.4 
million (PI, 5/16/08). GDF Suez N.A. acquired the assets when 
parent GDF Suez bought International Power.

GDF SUEZ has looked to asset sales to finance the acquisition 
of the remaining stake in International Power. By the end of 2012, it 
had raised nearly all of its target and was looking to sell off another 
EUR11 billion ($14.6 billion) in 2013 and 2014 (PI, 1/25).

A GDF Suez N.A. spokeswoman in Houston could not 
immediately comment.
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QUOTE OF THE WEEK

“When we went to the IRS, we got shot down pretty quickly on the 
renewable front.”—Bill Hilliard, ceo and co-founder of CleanREIT 
Partners in Washington D.C., on looking to get approval from 
the U.S. Internal Revenue Service to add renewable generation 
assets to a real estate investment trust (see story, page 11).

ONE YEAR AGO

Rockland Capital put its merchant 1 GW Harquahala combined 
cycle facility in Maricopa County, Ariz., up for sale in an auction 
run by Goldman Sachs. [Wayzata Investment Partners agreed 
to buy the facility in October, but the deal was rejected by the U.S. 
Federal Energy Regulatory Commission over power market 
concerns in March (PI, 10/10 & 3/13).]

Goldman Rolls  (Continued from page 1)

resources group, and Mike Millette and Michelle Gill, partners 
and co-heads of the structured finance group. Boudrias resigned 
Wednesday and will be on gardening leave for 60 days—joining the 
team in late July. Goldman officials declined to comment.

Goldman will be out to arrange traditional project finance debt 
along with institutional loans and bonds. “A lot of deals we are 
seeing right now have components of both,” says a structured 
finance banker, referencing deals that feature traditional project 
finance tranches as well as institutional debt. 

The bank is already talking with traditional project finance banks 
about joining club deals, says a banker, noting that Goldman will 
look to play across the project finance spectrum in the power, 
renewables, energy and midstream sectors. 

Goldman has worked to be a leading actor in the B loan market 
over the last year as it looked to ramp up its project finance practice 
and pricing has lured sponsors looking to finance greenfield 
projects as well as generation owners out to lock in refinancings 
at low rates. The firm has been on nine of the 11 term loan Bs that 
were $250 million or larger. Demand has been deep enough that 
the firm decided to make project finance a strategic priority and 
“will commit significant capital,” says a banker.

One financier says Goldman is looking at a wind refinancing—
an area that is germinating as the mid-2000 vintage of wind 
farms begin to exit tax equity agreements and loans hit maturity 
(PI, 10/12).  —Holly Fletcher
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