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CIT RESURFACES IN PROJECT FINANCE
CIT Group is looking for a comeback in power project finance after nearly two years on the
sidelines. “We’ve been regrouping during this past year and now we’re refocusing on growth,”
says Michael Lorusso, managing director of CIT Energy in New York. The lender has a
sweet spot for $25-50 million tickets with pricing at roughly 300 basis points over LIBOR. It
is looking to participate in renewables or thermal deals by year-end, with an expectation that
it will lead deals as soon as 2011.

CIT, which emerged from bankruptcy earlier this year free of liquidity problems, is
planning to bulk up its staff before year-end. The lender is adding three or four people to its
20-person power team, including at least one director, an associate, and a portfolio manager,
who will all report to Lorusso. The team had 30 people before the financial collapse in 2008. 

(continued on page 11)

$1B To Spend
KELLERMAN-BACKED CO. SCOUTS
CONTRACTED ASSETS
Quantum Utility Generation, the new generation company headed by
Larry Kellerman, former president of Goldman Sachs-owned Cogentrix
Energy, is looking to spend $1 billion on acquisitions of renewable and
natural gas-fired assets. 

The independent power producer’s aim of building a fully contracted
generation fleet is a reflection of what Kellerman says is the “most rational business model”
for the IPP space. “We were contracted when the fad was to do merchant with the idea ‘they
will come.’ We were contracted when contracted wasn’t cool,” Kellerman told PFR about his

(continued on page 10)

EX-CITI BANKERS BUILD OUT ADVISORY SHOP
David Moore and Stephen Smith, former head of renewable energy finance and former
renewable energy project financier at the public finance division of Citigroup, are looking to
build out their project finance and M&A advisory shop Clean Energy Capital. 

The shop is targeting advisory roles on financings for mid-size projects of $5-75 million,
says Moore in Berkeley, Calif., adding that developers in that range have trouble garnering
financing since most banks look to do larger deals in order to achieve economy of scale. The
company is looking to add to experienced project financiers to its team to accommodate the
growing business and expects to announce the hire of a senior financier before the end of the
year, Moore says, declining to identify the person.

The move comes as many bankers look at advisory work as an alternative to sluggish deal
flow, a longtime financier says. A pair of bankers from NordLB has just launched an advisory

(continued on page 11)

Larry Kellerman
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Duo Pegs GE, Exergy Wind
WestLB and ING have snagged commitments in a

roughly $350 million financing backing GE Energy
Financial Services and Exergy Development Group’s

portfolio of Idaho wind farms. Pricing will start at 275 basis points over LIBOR,
with a tenor of 15 years. 

Bank of Tokyo-Mitsubishi, Crédit Agricole and NordLB are among banks
considering taking part in the loan (PFR, 8/19). GE EFS has a majority equity
stake in the portfolio, with Exergy and Reunion Power owning smaller stakes; the
sizes of which couldn’t be learned. Joan DeVinny, Reunion financial manager in
Manchester Center, Vt., and spokeswomen for GE EFS in Stamford, Conn., and
Exergy in Boise, Idaho, didn’t return calls by press time. Bank officials either
declined to comment or didn’t reply to messages.

The $500 million portfolio consists of 11 farms with a combined 183 MW
capacity. Idaho Power has 20-year offtake agreements for the farms in Hagerman
and Burley, Idaho.

Mirant, RRI Upsize Term Loan, Flex 
Pricing Down
Mirant and RRI Energy upsized the term loan B financing backing their merger
into GenOn Energy to $700 million from $500 million after investors took
strong interest in the paper. Pricing was flexed from 450 basis points over LIBOR
to 425 bps in an unexpected move, according to bankers who had pointed to the
companies’ credit ratings and recent pricing increases in the B loan market as a
portent for the loan. The deal closed on Sept. 17.  

The seven-year loan has a LIBOR floor of 175 bps. Credit Suisse, Deutsche
Bank, Goldman Sachs and Morgan Stanley were lead arrangers. JPMorgan
was the administrative agent. Royal Bank of Canada and Royal Bank of
Scotland also participated. 

Some investors thought the original pricing was too low to clear the market
but “everyone wanted a piece of this deal,” says one observer, noting that the
interest was a surprise given the credit rating. The term loan is rated B2 by
Moody’s Investors Service and BB- by Standard & Poor’s.

The loan is part of a $1.488 billion debt package that includes a five-year
$788 million revolver with pricing at LIBOR + 350 bps. Proceeds will be used to
refinance a combined $1.8 billion in debt as the companies merge into the
independent power producer with 24.7 GW. 

Genon is issuing two tranches of 144A notes that are expected to close
Oct. 4, according to a document filed with the Securities and Exchange
Commission. An eight-year, $675 million tranche of senior unsecured notes
carries a 9.5% coupon. A batch of $550 million, 10-year senior unsecured
notes carries a 9.875% coupon. The bonds are rated B3 by Moody’s and B
by S&P.

JPMorgan and Credit Suisse spokesmen declined to comment. Calls to
officials at Mirant, RRI and the other banks were not returned.
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LS Power Venture Snags 
DOE Financing
LS Power affiliate Great Basin Transmission and joint venture
partner NV Energy have landed financing for their $556 million
One Nevada Transmission Line under the Department of
Energy’s loan guarantee program. 

The loan will come from the Federal Financing Bank, which
can fund up to 80% of a project’s cost under the program. The
loan is expected to close by year-end, says Mark Milburn, LS
Power assistant v.p. in St. Louis, Mo. Milburn declined to specify
pricing, tenor and size of the FFB loan.

Great Basin will own 75% of the project and finance the
remaining costs not covered by the loan with equity. Milburn
declined to reveal the source of the equity. Gary Burner, cfo of
FFB, and a DOE spokeswoman, both in Washington, D.C.,
declined to comment.

NV Energy will fund its 25% stake in the project, dubbed
ON Line, through cash flow from operating activities and a
prospective bond issuance, according to a spokesman in Las
Vegas. The utility will buy Great Basin’s share of capacity on
the line. The spokesman declined to elaborate on future
bond issues.  

The 500 kV line will link isolated renewables resources in
parts of the northern and eastern reaches of the state with
Nevada’s urban centers. Construction is slated to begin later this
year, with operation expected by 2013.

Trio To Take Mirant Slices
CoBank, ING and Mitsubishi UFJ Financial Group are taking
commitments in a $630 million loan backing Mirant’s
$700 million, 760 MW gas-fired Marsh Landing Generation
Station near Antioch, Calif. At least 10 lenders are looking at the
deal, including Crédit Agricole, Dexia Crédit Local, GE Energy
Financial Services and Siemens Financial Services.

Royal Bank of Canada, Royal Bank of Scotland and WestLB
are leading the deal. Pricing on the loan is targeted at roughly
250 basis points over LIBOR, with a tenor of 10 years (PFR,
9/10). The Mirant pricing matches recent loans backing thermal
projects such as Northland Power’s 265 MW plant in
Saskatchewan (PFR, 8/31) and Pristine Power’s 393 MW York
Energy Centre in Ontario (PFR, 8/25). “Thermal provides a
good deal of comfort,” says a lender who examined the deal.
“There’s not a lot of variability and risk there.”

Remaining project costs will be funded with equity, which will
likely come from Mirant’s balance sheet. Sizes of the banks’

commitments couldn’t be learned. 
Steve Himes, Mirant director of investor relations in Atlanta,

couldn’t be reached by press time. Officials at ING, MUFJ and
WestLB declined to comment. Officials or spokespeople at
CoBank, Crédit Agricole, Dexia, GE EFS, RBC, RBS and
Siemens didn’t return calls seeking comment.

The Mirant loan would be the largest loan for a gas-fired
project in the U.S. since Astoria Energy wrapped a
$1.025 billion financing backing its 500 MW plant in Queens,
N.Y. (PFR, 7/10/09). Pacific Gas & Electric has a 10-year
offtake agreement on the station, which is slated to be
operational by mid-2013.

Starwood Plots Solar PV Financing
Starwood Energy is looking to finance 60 MW of solar
photovoltaic projects in Central California and an undisclosed
number of PV projects in Canada. Solar PV generally costs
$4–5 million per MW, bringing the combined price tag of the
California projects to roughly $240 million.

Starwood is targeting a 50:50 debt-to-equity ratio for the
three, 20 MW projects in California, with tax equity expected to
comprise some of the equity component, says Brad Nordholm,
ceo in Greenwich, Conn. The company aims for 75% debt for
its Canadian projects, most of which are in Ontario. Nordholm
anticipates discussing financing with relationship banks, which
include NordLB, Sumitomo Mitsui Banking Corp. and
WestLB, as well as institutional investors that have appetites for
tenors that match 20-year offtake agreements. 

The company aims to finance the projects in 2011 and is
considering bundling some of the projects into a single financing.
Nordholm declined to reveal details of the Ontario plants, such
as number, size or locations.

“We like Starwood… but how are things in the solar space?
There’s not been a lot of solar in the U.S. and Canada,” says a
banker in New York. Nordholm acknowledges the paucity of
projects, noting a one- to three-year period to wrap permitting
and interconnections for PV in California, but adds that he
expects 2011 to be a “great leap forward” for financing solar.
Bankers at NordLB and WestLB didn’t return calls by press time.
An SMBC official declined to comment.

San Diego Gas & Electric has power purchase agreements for
the central California plants, while the Ontario Power Authority
is the offtaker for at least some of the plants in that province.

Starwood also is developing a 290 MW concentrating solar
project in Harquahala Valley, Ariz. (PFR, 5/29/09). Starwood
is exploring PPA options for the plant, Nordholm notes, after

©Institutional Investor News 2010. Reproduction requires publisher’s prior permission.4
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Ariz. Investor Closes In On Biomass
Najafi Companies, a private equity shop in Phoenix, is the
$4.75 million stalking horse bid in a Renegy Holdings
bankruptcy proceeding for a 24 MW biomass facility in
Arizona. A court-run process is set for Oct. 1 and the auction is
expected to finalize quickly so preparations can be made to
ensure the facility runs through the winter, says Peter Woog,
partner at Najafi in Phoenix. 

CoBank, a lender to the Snowflake project, filed a claim
against Renegy unit Snowflake White Mountain Power in
U.S. Bankruptcy Court for the District of Arizona in April.
The facility has roughly $50 million outstanding with
CoBank, according to an observer. The exact amount could
not be learned by press time. A CoBank spokesman declined
to comment.

Najafi will assume some of the facility’s debt. Whether any
other entities are interested in buying the facility could not be

it terminated a 30-year offtake agreement with the Arizona
Public Service Co. last fall, reportedly over financing and
engineering deadlines.

Canadian Shop Hunts 
Growth Capital
Tonbridge Power, a Canadian transmission developer, has
launched a process with boutique investment bank Stephens
aimed at evaluating ways to fund growth and development. “We
are looking for a variety of options in the capital market to
finance growth and development,” says Rob McFarlane, chief
business officer at Tonbridge in Toronto. 

Teasers went out last week to a variety of investors, industry
officials say, noting that a partnership is a likely outcome.
McFarlane declined to elaborate on the process, desired
investment or partnership structure or identify potential investors.

Tonbridge is currently developing a $20 million upgrade to its
214-mile Montana-Alberta transmission line, or MATL, that is
already in construction. 

It’s also developing the 99-mile Green Line that runs from
Great Falls to Garrison, Mont. Wind developers Gaelectric
and Invenergy have contracted to ship 850 MW of the
proposed 1 GW project. Both projects are slated to be online
in 2013 or 2014.

The developer financed the MATL through senior credit
facilities with HSH Nordbank (PFR, 12/11/08).

A message left for Maximo Blandon, managing director at
Stephens in New York, was not returned.

Banks Circle BP Colo. Wind Deal
Banco Santander, Caja Madrid, ING and Société Générale are
among banks participating in a roughly $400 million financing
backing BP Wind Energy’s $500 million, 250.8 MW Cedar
Creek II farm in Weld County, Colo., deal watchers say. Bankers
are targeting a closing by year-end.

The loan has a tenor of 10-12 years. Pricing is pitched at
roughly 250 basis points over LIBOR, with bump-ups of 25 bps
every two or three years. Bankers expect at least six banks to join.
BBVA is reportedly considering joining the deal, a banker says.
Other BP relationship banks include Bank of Tokyo-Mitsubishi
and Commerzbank, though Commerzbank isn’t expected to
participate, another banker notes. 

The identity of the other banks in the deal couldn’t be
learned by press time. John Graham, BP Wind ceo in Houston,
and a BP Alternative Energy spokeswoman didn’t return calls.
Officials at BBVA, BoTM, Caja Madrid and SocGen couldn’t be
reached, while officials at Commerzbank, ING and Santander
declined to comment.

BP Alternative Energy had been seeking an equity partner for
the farm (PFR, 6/23). Babcock & Brown Wind Partners partnered
with BP on the first phase of Cedar Creek. Pattern Energy, a
Babcock spinoff, isn’t involved, says Mike Garland, ceo of Pattern
in San Francisco. Whether Infigen Energy, another Babcock
spinoff, is involved couldn’t be learned. Officials at Infigen in
Sydney, Australia, didn’t return calls by press time. The status of the
search for an equity investment for the farm could not be learned. 

Public Service Company of Colorado, an Xcel Energy unit,
has a 10-year offtake agreement for Cedar Creek II.

©Institutional Investor News 2010. Reproduction requires publisher’s prior permission.6
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learned. Tom Lagerhausen, director of finance at Renegy in
Meza Ariz., declined to comment.

Snowflake has a tax equity partnership flip in place with
Antrim Corp., a unit of State Street Bank & Trust Co.,
according to a document filed Sept. 14 with the U.S. Federal
Energy Regulatory Commission. The size of the investment or
how the flip will be impacted by the bankruptcy proceedings or
Najafi’s potential ownership could not be immediately learned. A
State Street spokeswoman declined to comment. A partnership
flip is a structure in which a tax equity investor owns 99% of a
project until it incurs all of the useable tax credits, and then the
majority ownership stake flips back to the developer.

Najafi plans to immediately start stockpiling woodchips so the
facility can run through the winter, says Woog. “There are several
days of inventory but there needs to be weeks or months,” he
adds. Najafi will also look to launch upgrades on the facility, he
says. Snowflake sells most of its power to Arizona Public Service
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under a long-term PPA.
Renegy bought the then-idle facility from Sierra Pacific

Industries in 2008 (PFR, 4/11).

Sharp Snags Solar Pipeline Through
Recurrent Acquisition
Japanese electronics company Sharp Corp. has agreed to buy
Recurrent Energy from Hudson Clean Energy Partners for $305
million in cash. The transaction is expected to close by year-end.

Sharp plans to develop Recurrent’s pipeline, which includes
335 MW of contracted projects, and sell the solar installations. A
Sharp official did not return a call. Arno Harris will remain the
ceo of in San Francisco-based Recurrent, which will be a
subsidiary of Sharp. Harris will report to Toshishige Hamano,

executive v.p. at Sharp in Osaka, Japan.
The acquisition highlights the panel manufacturers’ hunt for

in-house outlets for their panels. First Solar bought NextLight
Renewable Power from Energy Capital Partners for $285
million with plans to develop and sell the pipeline (PFR, 4/29).

The bulk of Recurrent’s 1.4 GW of photovoltaic pipeline is in
the U.S. and Canada, with a few projects scattered in Europe, the
Middle East and Northern Africa. The Sacramento Municipal
Utility District announced a 20-year PPA with a dozen 5 MW
Recurrent projects. 

Hudson put the solar developer on the market this summer
(PFR, 7/9). Morgan Stanley advised Hudson. Whether Sharp
used an advisor could not be learned. Calls to officials at Morgan
Stanley and Recurrent were not returned. A Hudson official
directed inquiries to a spokesman, who declined to comment.

Mastic Joins National Wind 
As President
Peter Mastic, a founder of Noble Environmental Power and
Third Planet Windpower, has joined National Wind as
president and chief development officer. Mastic will oversee the
development teams and project finance operations in the newly
created role. Mastic started at headquarters in Minneapolis
Monday and will report to Leon Steinberg, ceo. 

“Day to day I will manage the development team in
individual project development, acquisition of new projects,
strategic partnerships or agreements and anything else that comes
from that,” says Mastic. National Wind is currently developing
15 projects totaling around 4 GW in eight states.

National Wind is also looking at opportunities to team up
with other companies to co-develop projects that have hit
obstacles like securing power purchase agreements. “It’s a tough
time for a lot of projects. Whether you’re a community or
traditional wind developer, everyone has run into the same
problem with securing PPAs,” says Steinberg. Steinberg and
Mastic declined to elaborate on potential partnerships, timelines
or how co-developments would be financed.

The company expects to have a few PPAs lined up by year-end
to proceed toward financing and construction, Steinberg says.
National Wind will look to relationship bank Deutsche Bank
(PFR, 5/20) for construction and permanent financing, he says,
declining to comment on projects or potential offtakers. A
Deutsche Bank official did not return a call by press time. 

Mastic co-founded Noble Environmental Power in 2004 and
Third Planet Windpower in 2006. He was involved with a Third
Planet community wind project in Nebraska and is not

anticipating difficulty in working with National Wind’s model.
“Development is still development and I’m impressed with the
development team here at National Wind,” Mastic says.

NordLB Bankers Fire Up 
Advisory Shop
Bulent Osma and Kunal Moudgil, former senior director and
analyst at NordLB respectively, left the bank earlier this month
to start up project finance advisory shop P50 Capital. Osma,
managing director, says his experience with advising on project
finance transactions at NordLB and his establishment of
several key contacts in the space led him to start the company.
Moudgil is a director at the company, which launched this
month in New York.

The company, which has landed mandates on a solar project
in Canada and on a wind project in Central America, is looking
to advise sponsors and lenders on project finance in renewable
and thermal generation. Osma worked in advisory roles with the
Export-Import Bank of the United States at NordLB and will
look to continue that relationship, he says. He declined to
elaborate on the company’s current mandates. 

Plans for replacing Osma and Moudgil have yet to be decided,
says a banker familiar with the moves. “They were good guys and
they’re a big loss,” he notes. A NordLB official declined to
comment. Prior to his eight-year stint at NordLB, Osma worked
on advisory mandates at boutique investment bank Taylor de
Jongh for five years. Moudgil was a senior associate at financial
advisor and investment banking services concern Duff & Phelps,
where he worked on valuation advisory across several sectors
before his year-long stint at NordLB. 

People & Firms
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Southern Co. Sub Scouts Debt Issue
Alabama Power is considering issuing debt before year-end
after parent company Southern Co. and sister company
Georgia Power snagged record-low rates on bonds. Proceeds
from any ensuing issue would redeem outstanding securities,
says David Brooks, managing director of Southern Co. capital
markets in Atlanta. 

The company has yet to select bookrunners for the potential
Alabama Power issuance. Brooks declined to specify how
Alabama Power would select bookrunners, the timeline or the
potential size of the issue. 

Georgia Power snagged a record low rate of 1.30% for its
issue of $500 million in three-year bonds, while parent Southern
Co. scored 2.375% for $400 million in five-year notes, its
lowest rate in at least 30 years, Brooks notes. The Georgia Power
issuance was upsized from $350 million, reflecting investor
preference for regulated utility debt in a volatile market, notes a
banker. The deal was oversubscribed within an hour of
announcement. Fitch Ratings assigned an A+ rating to the
issuance. Georgia Power closed its issue on Thursday, while
Southern wrapped its issue on Sept. 17. 

Corporate Strategies
Southern Co. and Georgia Power issued debt chiefly to

redeem higher-priced securities, Brooks explains. Georgia Power
will apply a portion of the proceeds to redeem multiple variable
rate bonds totaling roughly $463 million, with the rest of the
proceeds going toward the utility’s construction program. That
program includes two new units at the Vogtle nuclear site near
Augusta, Ga. 

Southern Co. chose a short tenor to match the maturity of
$250 million in 5.75% notes that it will redeem on Nov. 15.
“We knew [earlier this year] that if rates were down at this level,
we’d redeem those securities,” Brooks says. Remaining proceeds
will reduce the company’s $400 million in outstanding
commercial paper. Fitch rates the issuance ‘A.’ 

Citigroup, Deutsche Bank Securities and JPMorgan were
joint book-running managers on the Southern transaction.
Aladdin Capital, BB&T Capital Markets and Loop Capital
Markets were co-managers. Bank of America, Barclays Capital
and Mizuho Securities were joint book-running managers on the
Georgia Power issuance, with Commerzbank as a co-manager.
Bank officials and spokespeople either didn’t return messages by
press time or declined to comment.
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SEPTEMBER 22, 2010

Solar Project News: Recurrent Energy, First Solar
Sharp is reportedly set to buy privately held North American solar power
developer Recurrent Energy, accordint to a report from Institutional Investor
News’ Power Finance & Risk.

SEPTEMBER 22, 2010

Sharp Buys Recurrent Energy
for $305 Million
Sharp, the biggest maker of solar panels in
Japan, has agreed to buy Recurrent Energy of
California for as much as $305 million…

SEPTEMBER 21, 2010

Sharp To Buy Recurrent
Japanese electronics company Sharp Corp. has
agreed to buy Recurrent Energy from Hudson Clean
Energy Partners. Morgan Stanley is advising Hudson.
The companies are likely to announce the acquisition
today, according to industry officials in New York.

Neither the purchase price nor Sharp’s advisor
could be learned. Calls to officials at Morgan
Stanley, Recurrent and Sharp were not returned. A
Hudson official directed inquiries to a spokesman,
who declined to comment.

SEPTEMBER 22, 2010

Sharp Acquires U.S. Solar
Developer for $305 Million
Sharp Corp., Japan’s biggest solar-panel maker,
ageed to buy California’s Recurrent Energy for
as much as $305 million…
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Generation Sales Database
Following is a listing of ongoing generation asset sales from PFR’s Generation Sales Database. The entries below are of new sales and auc-
tions or of sales and auctions that have changed in their parameters or status. The accuracy of the information, which is derived from
many sources, is deemed reliable but cannot be guaranteed. To report new sales and auctions or changes in the status of a sale or auction,
please call Senior Reporter Holly Fletcher at 212.224.3293 or e-mail hfletcher@iinews.com. The full database is available at
http://www.iipower.com/GenerationSalePage.aspx

Seller Assets Location Advisor Status/Comments
Ameren Coffeen Power Station (950 MW Coal) Coffeen, Ill. JPMorgan Ameren is quietly selling its unregulated generation facilities (PFR, 8/30).

Electric Energy (800 MW Coal) Joppa, Ill.
Hutsonville Power Station (156 MW Coal) Hutsonville, Ill.
Meredosia Power Station (513 MW Coal) Meredosia, Ill.
Newton Power Plant (1.15 GW Coal) Newton, Ill.
Columbia Energy Center (140 MW Gas) Columbia, Mo.
Elgin Energy Center (460 MW Gas) Elgin, Ill.
Gibson City Power Plant (228 MW Gas) Gibson City, Ill.
Grand Tower Power Plant (511 MW Gas) Grand Tower, Ill.
Joppa (165 MW Gas) Joppa, Ill.

BlackRock Subsidiary and investor group Milford Power (559 MW CCGT) Milford, Conn. JPMorgan Teasers for the facility went out late last month (PFR, 8/30).

Brick Power Tiverton (265 MW Natural Gas) Tiverton, R.I. Deutsche Bank First Reserve, Capital Power, Centrica, Energy Capital Partners and 
Rumford (265 MW Natural Gas) Rumford, Me. Constellation Energy submit bids (PFR, 8/16).

Covanta Holding Quezon (440 MW Coal-fired) Philipines Citigroup Covanta is looking to exit its facilities in Bangladesh, India and the 
Samalpatti (106 MW Heavy fuel oil-fired) India Philippines (PFR, 8/2).
Madurai (105 MW Heavy fuel oil-fired) India
Haipru (120 MW Natural gas-fired) Bangladesh

Deere & Co. John Deere Renewables (735 MW Wind) Various in U.S. Goldman Sachs Exelon is buying the unit for $860 million with the option of a $40 million 
earn-out (PFR, 9/6)).

Goldman Sachs 20% stake Cogentrix Energy (IPP) Various in U.S. Goldman Sachs Wants to exit the 2.3 GW portfolio that consists of coal, gas, hydro and 
solar facilities (PFR, 8/2).

Invenergy St. Clair (570 MW, CCGT) Ontario Divesting Canadian assets to focus on development in the U.S. 
Raleigh (78 MW wind project) Ontario (PFR, 9/20).

Juhl Wind Grant County (20 MW Wind) Grant County, Minn. Marathon Capital Lienholders want the farm sold to pay down debt (PFR, 8/16).

Kinder Morgan/CIT Group Triton (550 MW NatGas) Jackson, Mich. TBA JPMorgan is buying out both the lessor and the lessee of the 
facility via Arroyo Energy Investors (PFR, 9/6)).

PPL Corp. 540 MW natural gas-fired peaker University Park, Ill. Bank of America, Selling the assets to LS Power.
Credit Suisse

243 MW natural gas-fired peaker Wallingford, Conn
Hydropower facility Pennsylvania

PSEG Guadalupe (1 GW, CCGT) Marion, Texas Goldman Sachs Strategics with existing operations in the area are said to be considering 
Odessa (1 GW, CCGT) Ector County, Texas bids (PFR, 9/20).

Renegy Holdings Snowflake (24 MW wood fired) Snowflake, Ariz. TBA Najafi Companies is the stalking horse bidder in the 363 bankruptcy 
process (see story, page 6).

Ridgewood Renewable Power Brea (5 MW landfill gas-to-energy) Brea, Calif. Ewing Bemiss & Co. Macquarie Infrastructure Partners is buying for $25 million and will look
Providence (20 MW landfill gas-to-energy) Providence, R.I. to finance expansions (PFR, 9/13).

Royal Dutch Shell Shell Wind Energy (stakes in 1.1 GW) U.S. and Europe Morgan Stanley Selling its wind development unit; teasers out last week (PFR, 9/6).
50% Rock River (50 MW) Wyoming
50% White Deer (80 MW) Amarillo, Texas
50% Top of Iowa (80 MW) Joice, Iowa
50% Cabazon (41 MW) Palm Spring, Calif.
50% Whitewater Hill (60 MW) Palm Spring, Calif.
50% Brazos (160 MW) Lubbock, Texas
50% Colorado Green (162 MW) Lamar, Colo.
50% NedPower Mount Storm (264 MW) Grant County, W.Va.
European wind (200 MW) Various

Stark Investments Wolf’s Hollow (730 MW Gas) Hood County, Texas JPMorgan The hedge fund looks to exit non-core assets (PFR, 8/16).

Tenaska 35% of 70% Alabama II (885 MW Gas) Billingsley, Ala. Citigroup Tenaska wants to wrap the sale of a portion of its stakes in the portfolio 
35% of 70% Virginia (885 MW Gas) Scottsville, Va. by Dec. 1 (PFR, 8/9).
35% of 20% Kiowa (1.222 GW Gas) Kiowa, Okla.
22% of 32% Gateway (845 MW Gas) Mt. Enterprise, Texas
35% of 70% Georgia (944 MW Peaker) Frankling, Ga.

U.S. Power Generating Co. Boston Generating Greater Boston area JPMorgan Constellation Energy is the stalking horse, $1.1B bid to beat in a 
Mystic 8  (801 MW Gas fired) bankruptcy process (PFR, 8/16).
Mystic 9 (801 MW Gas fired)
Fore River (801 MW Gas fired)
Mystic 7  (560 MW Gas fired)

Astoria Generating (1.28 GW Natural Gas) New York City Goldman Sachs The portfolio in Queens and Brooklyn, N.Y., is on the market in addition to 
Gowanus (542 MW Fuel, oil and gas-fired_ New York City two development projects (PFR, 8/2).
Narrows (276 MW Fuel oil and gas-fired) New York City
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Project Finance Deal Book 
Deal Book is a matrix of energy project finance deals that PFR is tracking in the energy sector. The entries below are of new deals or deals where
there has been change in their parameters or status. To report updates or provide additional information on the status of financings, please call
Senior Reporter Brian Eckhouse at (212) 224-3624 or e-mail beckhouse@iinews.com. 

Live Deals: North America
Loan 

Sponsor Project Location Lead(s) Loan Amount Tenor Notes

BP Wind Energy Cedar Creek II Weld County, Colo. TBA Medi-Perm $400M TBA Santander, Caja Madrid, ING and SocGen among 
(250.8 MW Wind) banks joining club (see story, page 6)

Brookfield Renewable Power Comber (166 MW) Essex County, Ontario Scotia TBA TBA TBA Sponsor circles September closing (PFR, 8/23).
St. Anthony Falls Minneapolis, Minn. TBA TBA $20.76M TBA Sponsor will hunt financing next year (PFR, 9/6).
(10 MW Hydro)

Cogentrix Various (110-130 MW) Colo., Puerto Rico, TBA TBA TBA TBA Sponsor seeks roughly 80% debt for $700M portfolio 
Calif. (PFR, 9/13).

enXco Lakefield (201 MW Wind) Minnesota Dexia, SocGen TBA TBA TBA At least five banks pre-subscribed (PFR, 9/13).

Eurus Energy, NRG Energy Various (45 MW Solar) TBA TBA TBA TBA TBA Trio of banks circle late September closing 
(PFR, 9/20).

Exergy Development Group Various (183 MW Wind) Idaho TBA TBA $350M TBA ING and WestLB join club (see story, page 2).

First Wind Cohocton (125 MW) Steuben County, Commerzbank, Deutsche Bank, TBA TBA TBA First Wind lands refinance of wind farm 
N.Y. MUFJ and NordLB (PFR, 9/20).

Milford II (100 MW Wind) Milford, Utah TBA TBA $220M TBA October closing eyed (PFR, 8/23).

Great Lakes Ohio Wind Great Lakes (20 MW Near Cleveland, Ohio TBA TBA TBA TBA KeyBanc has informal discussions with sponsor
Offshore Wind) (PFR, 9/20).

LS Power, NV Energy One Nevada Nevada Federal Financing Bank TBA TBA TBA LS Power snags a loan from Federal Financing Bank 
Transmission Line (see story, page 6).

Mirant Marsh Landing Antioch, Calif. WestLB, RBS, RBC TBA $630M 10-yr CoBank, ING and MUFJ take pieces 
(760 MW Gas-Fired) (see story, page 4).

days at El Paso Corp., where he was senior managing director
until he left for Cogentrix in 2002. 

Regions of the U.S. and Canada where utilities are more
prone to ink offtake agreements will be the company’s focus, says
Kellerman, who will be moving from North Carolina to
Houston, where the company is headquartered. Unregulated
markets like Texas and the Northeast are not ruled out, he says,
noting there are opportunities to line up power purchase
agreements in those regions. 

Quantum is interested in both development pipelines and
existing fleets, he says. The company is currently scoping
several developing projects, including a couple of
development pipelines, he says, noting that one project is a
single, large development asset. An acquisition by year-end is
likely; Quantum is not using an advisor. Kellerman declined
to elaborate on regions or identify potential targets. The IPP
is likely to be a strong contender in asset auctions and be
attractive to potential utility partners, M&A bankers in
New York say. 

Quantum Energy Partners, a Houston-based private equity

KELLERMAN-BACKED
(continued from page 1)

For a complete listing of the Project Finance Deal Book, please go to iipower.com.

shop, is contributing half of Quantum’s initial $1 billion of
equity. The remaining $500 million will come from several
investors, Kellerman says, declining to identify them as contracts
haven’t been finalized yet. 

The relationship with QEP will pave the way for the
company to team up with other QEP portfolio companies,
including EPC and midstream natural gas shops, to offer
utilities a full package: natural gas projects with fixed-price
natural gas contracts. “The ability to bring a plant and a fixed
long-term natural gas contract to the table is very competitive
and powerful,” he says. 

Kellerman plans to bring a chief development officer and chief
engineer on board. The company will add about 20 people on its
roster in the next two years, says Kellerman, noting that
employees will have experience in different generation resources
but everyone will need to be flexible. 

Sean O’Donnell, formerly the managing director and head of
North American generation at JPMorgan, is the cfo (PFR, 8/20).
Tim Sullivan, who starts as chief commercial officer Nov. 1,
worked with Kellerman at El Paso and Citizens Power and was
most recently a managing director in the commodities group at
Deutsche Bank.  —Holly Fletcher
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Other lenders, including Allied Irish Bank and Caja Madrid,
are also looking to reassert themselves as players in the power
market. “There’s recognition that… there’s now attractive pricing
for the risk involved,” a banker says. Most returning lenders are
opting for smaller pieces and shorter tenors than before the crisis.
The conservative approach belies appetite for project finance
deals, a lender says, noting that banks are increasingly
recognizing that deals in the space are typically tightly
structured—and, most importantly, can withstand a downturn.

More banks entering the market ultimately will drive down
pricing and lengthen tenors, a longtime financer says, though he
doesn’t foresee such movement before year-end. Another senior
banker anticipates more project players will apply greater
downward pressure to upfront fees, which hover at 3%.
“Certainly banks feel more comfortable underwriting because
they think there are lots more participants out there,” he adds.

AIB has joined eight deals since May, after cutting back on deal
participation starting in late 2008. Caja Madrid, after two years of
being mostly absent from the North American project finance
market, has participated in at least two deals recently, including a
club deal backing BP Alternative Energy and Ridgeline Energy’s
$260 million Goshen II wind farm (PFR, 7/6). 

Deutsche Bank reentered non-recourse generation loan
financing this year after nearly a decade advising on deals, leading
a $220 million loan backing a Kruger Energy wind farm in
Ontario (PFR, 5/28). Also since May, Canadian Western Bank, a
minor player in the space, and China Investment Corp. are
emerging as small players. Bank officials and spokesmen either
declined to comment or did not return calls. —Brian Eckhouse

CIT RESURFACES
(continued from page 1)

also a large part of the company’s focus. 
Clean Energy is advising a utility on financing a $700 million

infrastructure project that it expects to close in the beginning of
next year and is also working with a company on financing a PV
rooftop project that it expects to close late this year, among
other deals. Since its inception last year, Clean Energy has
worked on an equity raise for a PV developer and also on a
financing for a large wind project. Moore declined to go into
specifics for any of the deals

During his time at Citi, Moore was the lead banker
working with the Southern California Public Power
Authority on its financing roles in First Wind’s its 200 MW
Milford I wind project in Milford, Utah (PFR, 6/12/2009)
and in Cannon Power’s 137 MW Tuolumne wind project in
Klickitat County, Wash (PFR, 10/2/2009). Prior to his stint
at Citi, Moore worked at Lehman Brothers, where he hired
Smith, Babcock & Brown and Credit Suisse First Boston.
The pair later defected to Citi from Lehman and both left
Citi last year. Smith was an economist for Ernst & Young
before his time at Citi and Lehman and is based in Atlanta. 

—Sara Rosner

Quote Of The Week
“We were contracted when the fad was to do merchant with the idea
‘they will come.’ We were contracted when contracted wasn’t cool.”—
Larry Kellerman, ceo of Quantum Utility Generation in
Houston, on his time at El Paso Corp. as he looks to build up a fleet of
contracted assets at the newly minted independent power producer.

One Year Ago In Power Finance & Risk
GE Energy and Caithness Energy started measuring interest
from lenders for its $1 billion financing to support the 909 MW
Shepherds Flat wind project in Oregon. [Bank of Tokyo-
Mitsubishi, Citigroup, Credit Suisse, Morgan Stanley and
Royal Bank of Scotland are leading the $1.4 billion financing
(PFR, 7/22).]

business (see story, page 7). Marathon Capital and
Fieldstone Capital are examples of shops that have succeeded
in the line of mid-ticket business, the financier notes, adding
that such entities can fail if they take on too many deals with
too much uncertainty. 

Photovoltaic solar hits the sweet spot for project finance and
M&A work, Moore says, adding that many small PV
developers need capital to deploy projects while many larger
developers and panel manufacturers with a surplus of panels are
looking for outlets via acquisitions. The company is also seeing
a trend in entities looking to turn brownfield industrial sites,
such as former paper mills or small coal-fired generators, into
biomass facilities, he says. Equipment leasing deals, which
complement renewables financing because of tax benefits, are

EX-CITI BANKERS
(continued from page 1)
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