
CALPINE SEEKS BIDS ON 1 GW COGENERATION
PORTFOLIO 
Calpine has put a roughly 1 GW portfolio of 11 gas-fired combined heat and power plants up
for sale and is requesting bids on the assets by the end of this week, say officials familiar with
the matter. Potential suitors are presently evaluating the assets at a data room at the TriBeCa,
New York headquarters of Salomon Smith Barney, says a prospective bidder. Repeated calls to
Salomon were not returned and a Calpine spokeswoman declined comment.

(continued on page 11)

PPL COURTS ENERSIS’ STAKE IN CHILEAN UTILITY
PPL Global has entered preliminary discussions with Enersis to purchase its 98.7% stake in
Compania Electrica del Rio Maipo, one of Chile’s largest distribution concerns, says an
Enersis official. A New York banker familiar with the matter says the wires network was
valued at $1 billion only a few years back, but has plummeted in value to about $200 million
in recent months as the weak energy market and broader economic woes have pummeled
asset valuations. George Biechler, a PPL spokesman, and Pablo Lanyi-Grunfeldt, manager of

(continued on page 12)

End Of The Line?
CSFB TAKES A KNIFE TO PROJECT FINANCE

Credit Suisse First Boston, the long-standing leader in North
American power project finance, is eliminating a significant
part of its power and energy project finance group in a move
widely interpreted as signaling the end of CSFB’s involvement
as a major player in the business. “It is not going to be doing
much in project finance loans going forward,” says one insider. 

As part of the cuts, CSFB will eliminate Nov. 8 the position
of Tom Murray, director in syndication covering power and
energy and one of the most visable names in project finance.
“He’s the best syndicator in the business,” says one veteran

(continued on page 12)

SUSQUEHANNA REPORTEDLY EYES ENERGY
TRADING EFFORT
Susquehanna International Group, one of the largest options trading firms in the world,
is reportedly looking to join hedge funds such as Citadel Investments, D.E. Shaw and
Tudor Investments, in setting up an energy trading operation. A market official says the
top brass at the Bala Cynwyd, Pa.-based firm, including founder Jeff Yass, has recently
been interviewing power and natural gas traders with a view to launching a trading

(continued on page 11)

J.P. Morgan Culls Energy
Bankers
Six New York energy bankers, including
two managing directors, have been
shown the door at J.P. Morgan, as part of
the firm’s overall cut of 2,000 staffers.

See story, page 3

Trans-Elect Teams Up 
For Acquisitions
Trans-Elect has joined forces with New
York boutique Miller McConville to
buy integrated utilities and carve out
the transmission grids.

See story, page 2
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Trans-Elect Forges Acquisition
Alliance 
Trans-Elect, the acquisitive independent U.S. transmission
company, late last month teamed up with Miller McConville
& Co., a recently formed New York-based merchant banking
boutique, to buy vertically integrated utilities.

Karl Miller, co-founder of the boutique, says the aim is to
bid on utilities and then separate their various business
segments. “We’re looking to buy the whole enchilada and then
carve it up,” he explains.

Miller says a memorandum of understanding between the
two entities makes sense as Trans-Elect is only allowed to own
high-voltage transmission lines and Miller McConville is
primarily interested in generation. The pair has already set its
sights on one target and could make a bid this year. Given the
number of distressed players, he predicts several other
opportunities also could arise shortly. “We think the market’s
there for the taking,” he enthuses.

Alliant Looks To Exit Brazil 
Alliant Energy International has become the latest U.S.
energy concern looking to bail out of Brazil’s turbulent power
market. New York bankers and officials familiar with the
matter say the company is looking to sell its portfolio of
utilities and hydro facilities. Offloading the assets could also
see it swallow a roughly $450 million write down, they add.
Repeated calls to officials at Alliant’s headquarters in Madison,
Wis., were not returned. 

All of Alliant’s Latin American holdings are located in
Brazil. They include five Brazilian utilities that serve more than
1.7 million electricity customers in the states of Minas Gerais,

Rio de Janeiro, Sergipe and Paraiba. Alliant also has 15 small
hydroelectric facilities. 

“Alliant wants to walk away, but it’s going to have a difficult
time doing so because there are a number of assets up for sale
and very few companies are looking to either make an entrance
or expand in Latin America,” says the banker. 

Reliant Buys Out CIBC To Execute
Orion Mini-Perm Refinancing
Reliant Resources managed to refinance $1.33 billion of mini-
perm debt last week, but only after agreeing at the eleventh
hour to pay down CIBC World Markets, which didn’t want to
stay in the deal. The IPP had to get a one-day extension on
one of the loans because it matured last Monday and the
CIBC issue had delayed the paperwork, says a banker. 

The financing extends and connects the strong Orion Power
New York non-recourse facility and the troubled Orion Power
MidWest loan and required the unanimous approval of all banks
that were not being bought out of the deals. 

CIBC had a $20 million exposure to New York and $16 million
in a small revolver at the Orion holding company level, says a
banker, but no Midwest paper. “CIBC was in a unique situation,”
he notes, explaining that all the other banks left in the deal were
in Midwest and New York. He was unsure why the issue only
surfaced at the last minute but says it was surprising that CIBC
was being asked to participate. Eric Morse, spokesman at CIBC
in New York, declined comment.

The new facility extends the maturity on the financing for
three years and creates a single collateral pool that will allow
the stronger New York deal to support Midwest. Pricing starts
at LIBOR plus 250 basis points.
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DTE Finds Takers For $1.2B Credit
DTE Energy has closed syndication on a $1.2 billion package
of corporate loan facilities with a 17-bank roster that slightly
oversubscribed on the deal. “It’s a strong regulated story and
there is ancillary business,” says one banker on the lure of the
credit. The holding company and its utility arms are active
fixed-income issuers, he says, noting that Detroit Edison
recently refinanced a $450 million note issue (PFR, 10/28).

The financing, led by Barclays Capital, Bank One and
Citibank, is split in to a $700 million loan for DTE, a 
$200 million facility for Detroit Edison and a $300 million
component for Michigan Consolidated Gas (PFR, 9/30). The
loans are in turn split two-thirds as a 364-day revolver and one-
third as a three-year term loan.

AEP Seen Wrapping Texas Deal
Lead arranger Fortis Capital is close to rounding out
syndication of American Electric Power’s $120.7 million non-
recourse financing for its Desert Sky wind facility. Bankers says
four to five players are in the process of inking retail tickets and
that syndication of the 15-year loan is likely to close on
schedule this week. Fortis had already signed Dexia Crédit
Local, Rabobank and Royal Bank of Canada as co-
underwriters (PFR, 10/14). 

J.P. Morgan Takes Axe 
To N.Y. Energy Group 
J.P. Morgan handed pink slips to half a dozen managing
directors, vice presidents and directors last Tuesday from its 50-
strong New York natural resources group, as part of an overall
cull of some 2,000 jobs at the firm, say Morgan officials. Eric
Fornell, head of the natural resources group at J.P. Morgan, and
Andrew Castellani, a spokesman, declined to comment.   

Executives shown the door on the power side include
Ricardo Valeriano, senior v.p. in syndicated finance, Erik
Codrington and Gilberto Sotel, both v.p.s, and Bart de Bie, an
associate who primarily focused on wind power M&A and was
most recently involved in efforts to sell Cinergy’s wind farm
business. John Collett and Dan Plants, managing directors who
cover oil and gas, were also shown the door. None of those let
go could be reached for comment. 

An official at the investment bank confirmed that the
aforementioned employees were let go, adding other bankers in
the group would absorb their responsibilities. He declined to
discuss the matter further. 

The move did not surprise market watchers given the
turmoil that has plagued the energy sector in recent months

and the general economic downturn. A former J.P. Morgan
banker says, “There are layoffs going on within practically every
energy banking group right now and more are likely to come.
The sector has tanked, so it makes sense that banks are cutting
head count.” He adds that the quality of Morgan’s coverage
likely won’t be tarnished as the amount of ongoing deals also
has dwindled.

Nevertheless, a banker in the natural resources group says that
despite the layoffs, the team is actively looking to hire some new
recruits early next year to join at entry level positions.

Pinnacle Wraps Backstop Renewal 
Arizona Public Service Co., the main operating arm of
Phoenix-based Pinnacle West Capital, has wrapped a 
$150 million 364-day letter of credit facility with 11 banks
signing up for the deal. The facility, which closed Oct. 18,
backstops pollution control bonds and was launched late last
month (PFR, 9/30). Lead arranger Barclays Capital inked
tickets with Abu Dhabi International Bank, Bank of America,
Bank One, Citibank, Key Bank, Morgan Stanley, UBS
Warburg, UFJ Bank, Union Bank of California and Wells
Fargo. The $150 million facility backs letters of credit used to
enhance the liquidity and credit quality of the pollution bonds.

PSEG Mulls Equity Issue
Public Service Enterprise Group is considering issuing 
$300-400 million in equity to quicken the pace of plans to cut
gearing and shore up its balance sheet. “I think we are sensitive
to the desire to accelerate the de-leveraging of our balance
sheet,” Tom O’Flynn, cfo, explained of the equity
consideration on an analyst conference call last week. The
Newark, N.J.-based company has already been making strides
to reduce leverage this year, most recently with a $460 million
convertible issue  in September (PFR, 9/16). Paul Rosengren,
spokesman, says the company has nothing to add outside of
O’Flynn’s comments.

O’Flynn said PSEG has debt levels of around 65% and has
been scaling back capital expenditure as part of the de-
leveraging effort. In addition it is expecting to issue around $80
million annually in new shares related to its dividend 
re-investment program. The common stock offering would
occur next year if it happens, but he adds, “We’ve not made any
formal plans on equity.”

A banking group headed by Merrill Lynch and Morgan
Stanley led the mandatory convertible issue. At the time of the
sale, company officials said it works with a range of the brand
name underwriters, but those two got the call because PSEG
wanted a strong retail showing in the investor base. 
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Dominion Sub Plans 
To Tap Bond Mart
Richmond, Va.-based Virginia Electric & Power (Vepco), a
wholly owned subsidiary of Dominion Resources, plans to
tap the bond market this week with a $292 million offering of
tax-exempt pollution control revenue bonds. Manuel Borrajo,
a credit analyst at Standard & Poor’s in New York, says Vepco
is entering the market to convert the bonds it currently has
from a variable rate to a fixed-rate coupon to lock in low
interest rates. 

Borrajo says S&P assigned the bond offering a BBB plus
rating because Vepco has adequate credit protection measures,
a stable regulated revenue stream and retail rates that are
below the industry average.

The deal is being divided into several tranches: $30 million
and $62 million pieces due in 2008; $40 million and $70
million parts due in 2009 and $40 million, $35 million and
$15 million pieces that mature in 2017. Goldman Sachs,
Lehman Brothers, P&C Bank and Sun Trust are among the
underwriters on the deal. Pricing was not available as PFR was
going to press.

Vepco is Virginia’s largest electricity provider with a service
territory comprising about 65% of Virginia’s total land area
and over 80% of the population. Calls to officials at Vepco
were not returned by press time.

HVB Hires Fortis, 
Launches Wind Deal
HypoVereinsbank has hired Fortis Bank as joint underwriter
and co lead on its EUR221 million ($211 million) Eurovento
Spanish wind project loan and is looking for another six
banks to ink take-and-hold positions.

Bjoern Domke, manager in HVB’s Munich syndication
team, says it invited 12 banks to a launch meeting in 
Santiago de Compostela, Spain, last month and is looking 
for roughly half to sign up. The lead banks are pitching
arranger titles for EUR25 million tickets and EUR15 million
co-arranger slots.

The loan is split into a EUR180 million term loan, a
EUR1 million VAT facility and a EUR1.9 million letter of
credit facility. Pricing starts at 125 basis points over Euribor
till year six, then climbs to a 135 basis point spread. The non-
recourse deal has a 15 year fixed-final maturity.

Euroventa, a joint venture between Terranova Energy and
Tomen Power, is using the proceeds to fund the construction
of six wind parks with a combined capacity of 201 MW
(PFR,10/7).

Sierra Pacific Lines Up Notes 
To Pay Down Credit Lines 
Nevada Power recently tapped the 144a market for 
$250 million, the first leg in a strategy by parent Sierra Pacific
Resources to pay down $350 million in bank facilities
maturing this month. The notes, issued at 94.245 to yield
12.125%, will be used to pay down a $200 million line at
Nevada Power. Another $150 million issue is in the works at
the Sierra Pacific level, says Karl Walquist, spokesman, who
was unable to provide further details by press time. The Sierra
Pacific issue is earmarked for a $150 million bank line at the
holding company level, according to a research note by
Standard & Poor’s.

The Nevada Power issue, led by Lehman Brothers, took the
form of seven-year general and refunding mortgage notes. One
hedge fund investor notes the 10.875% coupon is pretty
decent pay out, but placing the paper in the current market is
more noteworthy. “They got it done,” he reflects on the
positives for the company.

The Las Vegas company has been buffeted for much of the
year as it has wrangled with the Nevada Public Utilities
Commission over how much it can recover from consumers to
cover the $922 million it racked up during a spike in energy
costs last year. 

Corporate Strategy

Chilean Generator 
To Tap Bond Mart

Chilean generator Empresa Electrica Guacolda is looking to
issue approximately $100 million in bonds within the next few
months in either the local or international bond market in
order to refinance $119 million of debt maturing at the end of
this year and early next year. An analyst in Santiago familiar
with the company’s plans says further details on the offering
have yet to be put in place. Calls to officials at Guacolda in
Chile were not returned by press time.

“The Chilean bond market is very stable so the company
plans to do an issuance shortly to lock in low interest rates,” he
says. “We estimate that Guacolda is in a good position to
refinance the debt because it has a stable revenue stream and
enters into long-term contracts with financially strong electric
distribution, mining and industrial companies.” 

Guacolda is jointly owned by AES Gener (50%), Compania
de Petroleos de Chile (25%) and Ultra Terra (25%).

Latin America
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Latin American Power Financing Calendar
Following is a directory of upcoming projects and related financing in the Latin American power sector. To report new deals
or provide updates, please call Amanda Levin, Reporter, at (212) 224-3292 or email: alevin@iinews.com 

Sponsor Project Project Size Cost Country Advisor/ Status PFR  
Type (MW) ($mil) Financier Issue

Alcoa Santa Isabel Hydro 1,087 700 Brazil Citi Financing delayed till 2003 7/22/02

Ceran - Hydroelectric 360 111 Brazil BNDES Will launch the loan shortly 10/8/01

Corporacion Venezolana Tocoma Dam Hydroelectric - 2,100 Venezuela - Expects to bring project on line by 2006 6/25/01

de Guyana

Duke Energy Pederneiras Gas-fired 500 270 Brazil - Will finance with equity capital. 3/11/02

International

EdF, Mitsubishi Altamira Gas-fired 495 300 Mexico Citi/Fuji Has wrapped up syndication. 10/7/02

Electricite de France Rio Bravo III Gas-fired 500 290 Mexico SocGen Arranging a $217M project loan 8/26/02

El Paso - Gas-fired 200 200 Mexico - Expects to bring project on line by 2003 4/16/01

El Paso Araucaria Gas-fired 469 340 Brazil Dresdner Financing delayed until Q4 7/4/02

El Paso Macae Gas-fired 400 700-800 Brazil SocGen Financing due shortly 7/9/02

Elina Suereste Manuel Moneno Transmission - 269 Mexico BNP Has closed financing 10/21/02

Sores

Iberdrola Vera Cruz Gas-fired 800 700 Mexico - Will finance with equity 8/26/02

Iberdrola/Petrobras Termoacu Gas-fired 340 - Brazil IDB IDB is evaluating the project 7/16/02 

InterGen Carioba Gas-fired 945 670 Brazil - Project delayed until Q1 of 2003 2/25/02

PSEG Global SAESA Distribution N/A 450 Chile J.P. Morgan Considering taking out  a $300M loan 9/24/01

company to fund the acquisition

PSEG Global Electroandes Hydroelectric 183 227 Peru BBVA Banco Continental/ Is planning $100m in loan and bond financing 7/27/01

Banco de Credito

Sempra Energy Mexicali Gas-fired 600 350 Mexico SocGen In the process of arranging a corporate loan 3/11/02

Resources

Tractebel/Alcoa Estreito Hydro 1,087 700 Brazil Citi Waiting for enviromental permits 7/22/02

Union Fenosa La Laguna II 450  - Mexico - - 7/2/01

Union Fenosa Naco Nogales Gas-fired 300  - Mexico Citi Seeking equity partner 10/21/02

Union Fenosa Tuxpan III & IV Gas-fired 938 600 Mexico Deutsche Bank/BOTM Banks have provided bridge loan 10/21/02

Enersis Sub Plans Bond 
Deal To Pay Down Debt
Chilean electric distributor Chilectra plans to tap the local
bond market with a long-dated, $400 million offering next year
and has yet to select banks to lead the transaction. The wires
operator will use the proceeds to help repay a $700 million
inter-company loan to its parent company, Enersis, says a
company official. He adds Enersis management has requested
the near term refinancing to assist Enersis in lowering its
approximately $9.2 billion consolidated debt load. Pablo
Lanyi-Grunfeldt, manager of investor relations at Santiago-
based Enersis, declined all comment.

“Management at Enersis has become increasingly concerned
about the company’s heavy level of debt so lowering it has
become a high priority,” says the official. He explains that
Chilectra is considering a bond offering in particular because
interest rates are very attractive. Additionally, he speculates that
investors will flock to the deal, as it is a well-known, solid
company. 

He was unable to comment on the details of the bond
offering, beyond saying that it will probably be issued in U.S.
dollars and be divided into two tranches. He adds that it is
currently in the process of interviewing banks to lead the deal.  

Chilectra provides electricity to $1.2 million customers in a
service area that covers 33 municipalities in the city of Santiago.
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Viewpoint

The electric power industry in the U.S. is in turmoil. Factors
such as accounting scandals and fraud (‘Enron-itis’) and a
severe lack of trust (‘power trading-itis’), severe liquidity and
capital concerns, fragmented de-regulation efforts, and
capacity and reliability fears have all combined with the
generally negative political and economic climate to throw the
industry into disarray. Amidst this turmoil, however, several
important trends are discernible that have far-reaching
implications for the U.S. economy.

Nascent Technologies
The first trend is the emergence of long-awaited technologies
such as wind power and distributed generation (DG) as
commercially viable sources of electric power. The
environmental benefits of wind and solar, for example, have
been known for years, but a
combination of factors makes them
financially attractive to investors
and lenders, and commercially
viable to end-users. While the
overall impact of these technologies
in the country’s energy mix will
remain relatively small (although
expectations are for these
technologies to quadruple in the
next decade), any positive is welcome in a sector that has seen
$50 billion of equity evaporate in the past two years.

It should be noted that these technologies, as well as others,
have been expected to become reliable fixtures in the U.S.’
energy mix for at least a decade. Yet there were always
implementation problems that rendered them inadequate for
large-scale commercialization. Tax incentives, and waves of
investment capital could not bring costs down and reliability
up to requisite levels. These problems appear to have been
overcome, and what we are seeing today are actual installations
of wind, DG, and even some solar and waste-to-energy
technologies, that are reliable, efficient and at least close to
cost-competitive with other generating technologies.

It is no small challenge for owners and developers of these
technologies to find committed customers, investor backing
and bank financing, but today’s sponsors are a good
combination of true believers and hard-nosed businessmen and
women. They believe that their time has come, and they are
seizing the opportunity with gusto.

Power Trading
The second trend is the evolution of electric power trading
toward a more sustainable model within the energy and
financial markets. From an economic history perspective, the
explosion of the power-marketing sector was not sustainable,
due to its domination by a few players guided by self-interest,
lack of liquidity and transparency, and complete absence of
central oversight and credit-clearing mechanisms. Yet the
fundamental reasons for power trading remain valid: risk
management, hedging against volatility, arbitrage, etc.
Realizing this, financial institutions are moving to fill the
vacuum, taking on the role of independent financial traders of
power derivatives, bringing liquidity, credit quality and
standardization into this essential service.

It will not be easy for the financial institutions, and the
early results from forays by UBS
Warburg, which bought Enron’s
trading operations, and others still
needs to be validated. This is at a
time when the finance industry is in
a steep downturn, with layoffs and
cutbacks more the norm than new-
product launches. Further, the fact
that the underlying commodity,
electric energy, cannot be stored,

means that there will always be a tight connection between
those who are in the business of generating electricity and
those who provide its derivative financial products. And the
very local and regional approach to electric regulation in the
U.S. will make nationwide standardization of the financial
products a difficult challenge. For the long-term benefit of
both the electricity market and the financial market, this is a
critical development to keep a close watch on.

Patchwork Deregulation
Finally, deregulation continues to remain a patchwork of
efforts, at best, with negative long-term implications for the
economy if improvements cannot be made. State regulators
and elected officials, who dominate the process, continue to
pursue independent and often contradictory paths toward
liberalization. The California energy crisis two years ago,
followed so quickly by the Enron scandal and the meltdown of
so many other energy merchants, has caused some states to
simply cancel the deregulation debate for the time being. At

SIGNIFICANT TRENDS IN THE U.S. ELECTRIC POWER INDUSTRY

The Bush Administration’s
‘National Energy Policy,’ while
containing some inherently good
initiatives, is too filled with pork
to ever make a positive impact.
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the federal level, the Bush Administration’s ‘National Energy
Policy,’ while containing some inherently good initiatives, is
too filled with pork to ever make a positive impact, and will
hopefully never make it into law.

Yet there is one bright spot coming from Washington,
namely the recently launched “Standard Market Design”
proposal from the Federal Energy Regulatory Commission
(FERC). This initiative contains the right balance of practical
solutions and market awareness, and will bring some
nationwide standardization into key segments of the electric
market. While its announced time frame for implementation is
overly optimistic, hoping for some components to go into
effect as early as 2004, the review and comment process will
bring out—and hopefully eliminate—the last vestiges of
parochialism that so clearly undermine advances in service,
reliability and efficiency to U.S. industry and consumers alike.

Retail Competition
At the retail level, there is much less to applaud, although there
are glimmers of hope. Much has been written about
competition at the retail level, ‘retail choice’ programs, local
competition and the like. However, none of these initiatives
have much interest to the consumer, primarily because of the
way that the industry has gone about it.

Think about your own situation: if someone interrupts your
dinner by calling from Tulsa or Abilene, and starts into a rote
monologue about saving you $0.03 per kilowatt hour on your
weekend rates if you switch to Acme-Weekend Power Corp.,
but only under a one-year contract, subject to minimum usage
but maximum hours, restrictions and cancellation charges
apply, etc., etc., you would probably hang up. Although
consumers inherently want to save money, life is too
complicated already and there is a tremendous amount of built-
in inertia when it comes to electric service, at either the retail or

small commercial levels.
What is missing from the industry’s current pitch about retail

competition? It is the marketing and branding of the ‘product’
in a way to make it of interest, practical use and, if possible, fun
to the consumer. Ask yourself, what is $0.03 a KWh, anyway?
And ask a marketing executive, how do you advertise and sell
‘save $0.03 per KWh?’ Clearly sales pitches based on ‘saving
$0.03 per KWh’ won’t make much headway, but other
marketing approaches employing new technologies can garner
much more consumer interest. For example, New York-based
Xanboo offers an internet product allowing users to control
their thermostats and other home appliances over the web.   

Unfortunately, Xanboo, and other companies with similarly
innovative and money-saving products, know that the local
utility is the key to market acceptance. Yet those companies,
because of their decades-long positions as monopolies, are
fundamentally blind to marketing in general. But the glimmer
of hope is that the Xanboos are entrepreneurial, smart and
innovative, and have formed alliances with companies that are
already vendors of technology and equipment to the utilities.
These vendors know the value of marketing, and see the huge
potential in these new products to the utilities and consumers
alike. 

The next five years will be a critical period for the electric
power industry and, by extension, for the U.S. economy as a
whole. It is, fundamentally, an opportunity for a changing of
the guard. If such changes materialize, the results will be an
extremely positive factor for economic growth in the U.S. for a
long time to come.

This week’s Viewpoint was written by Robert 
O. Gurman, a New York investment banker and
principal in the electric power industry. 
He can be reached at GurmanCapital@cs.com.
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Generation Auction & Sale Calendar
Following is a directory of ongoing generation asset sales. The accuracy of the information, which is derived from many
sources, is deemed reliable but cannot be guaranteed. To report new auctions or changes in the status of a sale, please call
Will Ainger, managing editor, at (44-20) 7303-1735 or e-mail wainger@euromoneyplc.com.

Seller Plants Location MW Plant Type Advisor Status
AES Yarra Power Station Australia 510 Gas - Has appointed an advisor

Jeeralang Australia 449 Gas
Mt Stuart Australia 288 Gas

Allegheny Energy Various U.S. 1,500 Gas & coal JPMorganChase Ongoing

American Electric Power/ Northeastern units 3 & 4 Okla. 300 Coal N/A Reviewing sale strategies.
Central and Southwest Corp. Lon C. Hill Texas 546 Gas

Nueces Bay Texas 559 Gas
Ennis S. Joslin Texas 249 Gas

ADWEA Um Al Nar Abu Dhabi 1,100 Gas & Water Desalination CSFB Looking to sell plant in 2003.

AES Fifoots Point Fifoots Point U.K. 363 Coal KPMG (Administrator) Looking to sell plant by end of April

BP Great Yarmouth U.K. 400 Gas J.P. Morgan Looking to sell plant shortly.

Calpine 11 QFs Calif. & East Coast 1,000 Gas Salomon Smith Barney Final bids due this week

Cinergy Cinergetika Czech Rep. 230 CHP J.P. Morgan Expects to sell assets this summer
Energetika Chropyne Czech Rep. 48 CHP
EPR Ely U.K. 36 Straw
Moravske Teplamy Czech Rep. 410 CHP
Pizenska Energetika Czech Rep. 406 CHP
Redditch U.K. 29 Gas
Teptama Otrokovice Czech Rep. 349 (11%) CHP

CMS Energy Loy Yang Melbourne, Australia 2,000 Coal Not chosen Announced intention to sell.
Ensenada Argentina 128 Gas-fired J.P. Morgan
CT Mendoza Argentina 520 Gas-fired J.P. Morgan
El Chocon Argentina 1,320 Hydroelectric J.P. Morgan

DPL All plants Ohio 3,500 N/A Morgan Stanley

Enel Interpower Italy 2,611 Various CSFB, Lehman, Having sold Elettrogen and Eurogen it will 
Merrill sell one more generation portfolio shortly.

Enron Nowa Sarzyna Poland 116 PwC Intention to sell.
Sarlux Italy 551 (administrator)
Trakya Turkey 478
Chengdu Cogen China 284
Northern Marianas Guam 80
Bantagas Philippines 110
Dabhol India 2,184
Subic Bay Philippines 116
Teesside U.K. 1,875

Enron Wilton U.K. 133 Coal/Oil/Gas Close Brothers Intention to sell.

Entergy Damhead Creek U.K. 800 Gas N/A

IVO Energy Grangemouth*** U.K. 130 Gas - Looking to refocus in Nordic region.
Edenderry Ireland 120 Peat

Niagara Mohawk Power Nine Mile Point 1 N.Y. 1,614 Nuclear N/A Awaiting bids.
Nine Mile Point 2 N.Y. 1,140 Nuclear N/A

NRG Gladstone Power Australia 1,500 (37.5% stake) Coal ABN AMRO Awaiting bids.
Flinders Australia 760 Coal Continued
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NRG Loy Yang A Australia 2,000 (25% stake) Coal
Hsinchu Taiwan 400 (60% stake) Gasfired
Lanco Kondapalli India 340 (30% stake) Gas/Oil
Collinsville Australia 192 (50% stake) Coal ABN AMRO Awaiting bids.
TermoRio Brazil 1040 (50% sake) Gas Deutsche Bank Awaiting bids.
COBEE Boliva 220 (98% stake) Hydro/Gas
Itiquira Energetica Brazil 160 (98% stake) Hydro
Cementos Pacasmayo Peru 66 Hydro/Oil
Bulo Bulo Bolivia 90 (60% stake) Gas-fired
Cahua Peru 45 Hydro

NRG/Xcel CEEP Poland 10 (10% stake) - Goldman Has already sold two Eastern European plants.
Enfield U.K. 380 (25%) Gas-fired Awaiting further bids.
Killingholme A U.K. 680 Natural Gas
MIBRAG Germany 238 (50% stake) Coal

NRG Big Cajun II La. 2,400 (90%) Coal - Has shortlisted three bidders
Pike Miss. 1,192 Gas
Batesville Miss. 1,129 Gas
Brazos Valley Texas 633 Gas
Kaufman Texas 545 Gas
Big Cajun La. 458 Gas
McClain Okla. 500 (77%) Gas
Bayou Cove La. 320 Gas
Sabine River Texas 420 (50%) Gas
Sterlington La. 202 Gas
Mustang Texas 485 (25%) Gas
Pryor Cogen Okla. 88 (20%) Gas
Timber Fla. 13.8 Biomass 
Power Smith Okla. 80 (9.6%) Gas 

Oman (Ministry of Housing, Rusail Oman 730 Gas CSFB
Electricity & Water) Ghubratt  Oman 507 CHP

Wad AlJazzi Oman 350 Gas

Ontario Power Generation Lennox Ontario 2,140 Oil, gas Merrill Lynch & Expects to sell Lennox and Lakeview shortly.
Lakeview Ontario 1,140 Coal Scotia Capital
Atikokan Ontario 215 Coal
Thunder Bay Ontario 310 Coal

Pacific Gas & Electric 68 Plants Calif. 3,800 Hydro Morgan Stanley Awaiting PUC approval. Expect sale to close 
shortly. 

PESG Global Tanir Bavi India 220 (74%) Naphtha - -
Karpatalsm India 330 (20%) Naphtha - -

Polish Treasury Elektroncieplownie Poland CHP - Bids due in June.
Pozpnanskie

Reliant Resource Argener Argentina 160 CHP

TXU Lake Creek Texas 323 Gas Merrill Lynch Reviewing sales strategy.
Tradinghouse Texas 1,340
River Crest Texas 110
Mountain Creek Texas 893
Parkdale Texas 327
North Main Texas 123
Monticello Texas 1,900 Coal Merrill Lynch Is looking to sell an undisclosed number of its 
Martin Lake Texas 2,250 coal assets.
Big Brown Texas 1,150
Sandow Texas 545

Wisconsin Energy Bridgeport Conn. 1,100 (combined) CSFB Has put up for sale following collaspe 
New Haven Conn. 1,100 (combined) of NRG deal.

Generation Auction & Sale Auction (cont’d)
Seller Plants Location MW Plant Type Advisor Status
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Europe & Middle East
• Red Electrica de Espana has held talks with London private
equity firm CVC Capital Partners to join it in buying
Iberdrola’s transmission lines. Iberdrola agreed to sell the assets
to CVC in July for EUR577 million ($562 million), but the
government has yet to give the deal the go-ahead (Expansion,
10/28).

• Up to a dozen companies are expected to make indicative
bids for Midlands Electricity, the U.K. distribution company
put up for sale by Aquila. Analysts said the favorites to land the
business include Scottish and Southern Energy, E.on, and
MidAmerican Energy. Other likely bidders include
ScottishPower, United Utilities and YTL of Malaysia
(Financial Times, 10/29).

• Endesa announced plans to scale back its investment
program by EUR3.3 billion to EUR9.7 billion, sell $1 billion
of assets in Spain and Latin America, and slash debt by EUR2.6
billion to EUR24 billion. So far this year the Spanish utility has
already cut debt EUR1.14 billion and sold $1.82 billion in
assets (Wall Street Journal, 10/30).

• El Paso is seeking a joint venture for its European gas- and
power-trading arm. “This has been decided by our parent
company in the U.S. It’s the result of developments in the U.S.
power market,” said a source. “I would expect something to be
finalized by the end of the year,” he added, declining to name
possible partners (Reuters, 10/31).

U.S. & Canada
• The Financial Accounting Standards Board has rescinded a
four-year-old ruling that allowed energy traders discretion in
valuing energy contracts and recording instant profits that
flowed directly to their bottom-line earnings. The rule means
an end to mark-to-market accounting for just about any
physically settled energy-related contract. However, contracts
classified as derivatives have their own rules that will continue
to allow for mark-to-market accounting (The Wall Street
Journal, 10/28).

• TransAlta has agreed to buy Vision Quest Windelectric to
add renewable electricity to its slate of mostly coal- and gas-
fired plants. TransAlta will pay CAD37 million ($24 million)

for privately held Vision Quest, which operates 67 wind
facilities with 44 MW of capacity in Alberta. TransAlta, which
had previously invested CAD13 million in Vision Quest, will
also assume CAD32 million of debt (Reuters, 10/29).

• Reliant Resources said a review of its trading business
uncovered four related natural gas swap deals that should not
have been recorded. The deals cut income by about $13 million
in 2000 and increased it by the same amount in 2001. After
discussions with auditors and the Securities and Exchange
Commission the company concluded that a restatement of the
previous financial statements isn’t required (Reuters, 10/29).

• Allegheny Energy has asked federal regulators to uphold its
long-term supply contracts signed during California’s energy
crisis. In an emergency filing with the Federal Energy
Regulatory Commission late Tuesday, the Maryland-based
company said California’s push to renegotiate its 11-year
contracts mean that Allegheny cannot use the contract as
collateral to raise needed funds (Reuters, 10/30). 

• The North Carolina Utilities Commission unanimously
approved a $25 million settlement with Duke Power on
Tuesday after an audit showed the company under-reported
profits to keep from cutting rates. Commission members said
Duke Power made serious mistakes when it changed accounting
methods and understated profits, but rejected criticism that the
settlement wasn’t harsh enough (The News & Observer, 10/30).

• ChevronTexaco intends to create its own natural-gas trading
operation now that Dynegy has moved to end its agreement to
market the oil company’s gas. A ChevronTexaco spokesman
said the company intends to do so within the next three to six
months provided it can reach a settlement with Dynegy (The
Wall Street Journal, 10/31). 

• Dynegy posted a stunning loss last week of $1.8 billion for
the third quarter on revenue that slipped 25% to $1.71 billion
from $2.29 billion a year earlier. Included in that loss were
$1.75 billion in charges, related to the sale of its Northern
Natural Gas pipeline unit to Mid-American Energy and the
erasure of almost $1 billion in goodwill associated with its once
vibrant wholesale generation and trading business (The Wall
Street Journal, 10/31).

The Weekly Recap is a summary of publicly reported power news stories. The information has been obtained from sources believed to be
reliable, but PFR does not guarantee its completeness or accuracy.

Weekly Recap
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FIVE EASY WAYS TO ORDER:

Fuel Cell Co. Seeks Funds
To Stave Off Bankruptcy
ZeTek Power, a London-based fuel cell
developer, is looking to raise $10-12
million in private equity by Dec. 7 to
fend off bankruptcy. The company was
pushed to the brink of collapse last
month when one of its private equity
investors, Texaco, decided to walk
away from a private financing round.

See story, page 3
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DUKE SEEN BUYING CMS PLANT DOWN UNDER
Duke Energy International is close to purchasing CMS Energy’s 50% stake in a 
2,000 MW coal-fired plant in Australia, says an official familiar with the matter. While
neither party would comment on the pending asset sale, Peter Barnett, a spokesman at
CMS in Dearborn, Mich., says it is close to finding a buyer and could announce a sale
before year-end. Jennifer Epstein, a spokeswoman at Duke Energy in Atlanta, referred
calls to spokespeople at its international division in Houston, who did not respond. 

CMS put its stake in the Loy Yang power plant up for sale in the first quarter of last
year and last December decided to write down its entire $267 million equity
investment in the Melbourne-based facility. “We have decided to exit the generation
market in Australia because it has not been as profitable as we initially expected,” says
Barnett. He adds CMS has not set a specific price tag on the plant and declined to

(continued on page 12)

LONDON UTILITY READIES $1.4B MTN 
PROGRAM TO FUND TXU ACQUISITIONS
London Electricity, the holding company for Electricité de France’s U.K. generation,
supply and wire assets, is in the process of arranging a GBP1 billion ($1.42 billion)
medium-term note program and is considering tapping the shelf shortly to refinance
some GBP500 million of recent acquisition costs.

Steve Bott, group finance manager in London, says the utility has hired BNP
Paribas to arrange the program and may use the French bank to underwrite the first
bond deal. “Bankers being bankers, [BNP] will no doubt want to lead the deal, but
nothing has been decided.” Any bond offering is unlikely to hit the market before

(continued on page 12)

TRIO OF COMPANIES NEARS EPA DEAL, 
BOND FINANCING LIKELY
Several major U.S. power companies, including Cinergy, PSEG Power and South
Carolina Public Service Authority, are close to reaching agreements with the United
States Environmental Protection Agency about cutting SO2 and NOx emissions from
their coal-fired generation units, a move that could result in several hundred million
dollars in bond financing. “In the main we’re looking at old, small, dirty units being
shut down and larger units refurbished,” according to an attorney at the EPA in
Washington, D.C. 

Cinergy has estimated the cost of buying and installing new pollution control
equipment at $1.4 billion, but this figure does not include the cost of shutting down or

(continued on page 12)
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The divestiture move is a noteworthy milestone in the recent
rise and decline in Calpine’s fortunes. Its management team
have come to realize that not only must Calpine scale back its
monster generation development program, but also must divest
large chunks of its existing fleet of plants, reasons one banker.

Until early this year Calpine, the largest U.S. independent
power plant operator, was in the process of adding some 70 GW
of capacity over a frenzied five-year development and acquisition
program. This program has subsequently been scaled back and
Calpine has announced plans to sell some $650 million of non-
strategic assets by year-end.

The power plants on the block are a collection of
environmentally efficient plants—dubbed qualified facilities
(QFs)—situated primarily in California, but also scattered across
the Midwest and Northeast, that were built in the early 1990s.

The attraction of these plants is that their electrical output
is sold to local utilities, under long-term typically in-the-
money offtake agreements, explains one banker. The stable
cash returns of these plants should make them relatively easy
to sell, and probably explains why Calpine chose to offload
these assets first, adds a U.S. money manager.

QFs are environmentally efficient plants—primarily CHP
and renewable energy facilities—that were built as joint
ventures by utilities and IPPs in the 1980s and early 1990s
under the Public Utilities Regulatory Policies Act. The law,

CALPINE SEEKS
(continued from page 1)

which was enacted in 1978 in response to the oil crisis,
encouraged the building of alternative and efficient generation
sources by exempting the plants from wholesale rate regulation,
compelling local utilities to connect them to the grid and charge
them no more than the utility’s full avoided costs. 

—Will Ainger

operation. Calls to Yass were referred to a spokeswoman in
New York who did not provide comment by press time. 

The move appears to be further evidence of the shift in energy
trading away from old-line utilities and towards more
sophisticated hedge fund players with a track record and appetite
for managing risk. The market official says Susquehanna is
considering setting up a bare-bones operation based around one
or two traders, rather than wading into the market and amassing
trading talent, as Citadel has done (PFR, 10/21). 

Yass, a former Philadelphia Stock Exchange options trader
and keen poker player, launched Susquehanna in 1987. “Yass’s
approach is not necessarily having a better model but rather
placing greater emphasis on applying mathematical game
theory principals to maximize winnings,” according to a profile
in Jack D. Schwager’s The New Market Wizards. “To Yass, the
market is like a giant poker game, and you have to pay very
close attention to the skill level of your opponents.”  

—Victor Kremer

SUSQUEHANNA 
(continued from page 1)
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Quote Of The Week
“We think the market’s there for the taking.”—Karl Miller, co-
founder of private equity boutique Miller McConville & Co., enthusing
about investment opportunities in the power sector (see story, page 2).

One Year Ago In Power Finance & Risk
Ireland’s state-owned electric utility, the Electricity Supply
Board, was set to send out requests for proposals for banks to
finance the construction of an 800 MW combined-cycle gas-
fired plant at Amorebieta, near Bilbao, Spain. [Royal Bank of
Scotland won the lead arranger mandate last spring beating
competition from two other short-listed firms BNP Paribas
and ABN AMRO. Market watchers says RBoS is looking to
bring the deal to market before year-end.]
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project financier. Murray says he is looking at other slots
within CSFB and also project finance opportunities externally,
declining further comment.

The firm has been a mainstay of the non-recourse loan
market over the last few years, even as other top tier players
such as Deutsche Bank and Bank of America have scaled
back. However, with the power sector no longer in expansion
mode, lenders such as CSFB can no longer rely on project
finance relationships leading to lucrative investment banking
deals, an official says. Also, the firm has decided the capital
required to support the business is excessive, he adds. Pen
Pendleton, a CSFB spokesman in New York, declined to
comment.

The precise cut in headcount could not be ascertained, but
the firm official says positions being eliminated are mostly
beneath the managing director level and include staffers with
project finance loan expertise. The skill set of those who

CSFB TAKES
(continued from page 1)

investor relations, declined to comment. 
The Enersis official says, “Under normal circumstances we

wouldn’t be selling Rio Maipo because it’s a good company
located in the country with the lowest risk in the region, and it
generates a steady stream of cash.” However, management is
concerned with cleaning up the company’s balance sheet and
lowering its debt load so it is selling an asset it believes can be
offloaded quickly he explained. 

Early last month Enersis announced a restructuring plan to
increase capital, reduce debt, cut financial costs and increase
liquidity by divesting certain assets, says the official. Enersis has
put a variety of other assets up for sale including Inmobiliaria
Manso de Velasco, as well as real estate and construction assets.
Enersis and its affiliate Endesa Chile hope to raise
approximately $900 million to $1 billion from asset sales by
the end of next year.   

PPL Global already has a presence in Chile. It owns and
operates Santiago-based Emel, a holding company for five
electricity distribution companies that serve more than 496,000
customers, according to the company’s Web site. Emel is the
centerpiece of PPL’s Latin American operations and the platform
for new investment opportunities in Chile, it continues. 

Rio Maipo has some 273,000 customers. Through the
acquisition PPL’s Emel would become Chile’s second largest
distributor behind Enersis’ Chilectra. 

—Amanda Levin

PPL COURTS 
(continued from page 1)

remain is weighted toward M&A and bond origination, he
adds. The project finance effort will now be strongly focused
on bonds, he adds. 

Jim Finch, the other syndication director focused on power,
is staying with the firm. Calls to Finch were not returned.

CSFB’s pre-eminence in non-recourse lending is
underscored by its position as lead arranger on a planned
$1.6 billion loan program for Tractebel, which if placed will
be one of the biggest financings of the year (PFR, 10/21).
The deal is still going ahead, according to a firm official. 

In a thin year for energy project finance deals, CSFB also
has held several lead roles, most notably a $875 million loan
funding MidAmerican Energy’s Kern River natural gas
pipeline expansion (PFR, 6/31) and a $365 million loan
financing Conectiv’s gas-fired combined-cycle power plant in
Bethlehem, Pa. (PFR, 7/22).

—Peter Thompson
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