
Investec launches Florida 
LNG financing
Investec has launched a $147 million holdco 
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project in Florida.                                         Page 19

Sempra unveils energy 
infrastructure platform
Sempra Energy is simplifying its North 
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With the final permitting for the 
US’s first truly large-scale off-
shore wind project hoving into 
view, and advisory mandates 
and investment announcements 
piling up, PFR brought together 
a group of experts from the front 
lines to discuss the challenges 
faced so far and the probable 
road ahead.

Our panel includes Matteo 
Maino, CFO of Ocean Winds, 

the joint venture between En-
gie and EDP Renováveis that 
is co-developing the Mayflower 
Wind project with Shell New 
Energies, as well as Brad Fier-
stein of Apollo Global Man-
agement, which recently struck 
an equity and convertible debt 
deal to provide capital for Ital-
ian developer US Wind’s off-
shore wind venture in Maryland 
waters.

Mexico has announced that 
eight energy projects will be part 
of its second infrastructure in-
vestment plan, including com-
bined-cycle gas-fired projects, 
gas pipelines, compression sta-
tions and an LNG export termi-
nal.

The infrastructure projects 
will be developed by the private 
and public sector, with the state-
owned  Comisión 

Exelon Corp  has launched a 
$750 million term loan B offering 
to refinance a portfolio of renew-
able assets in the US. 

Jefferies  is sole lead arrang-
er on the seven-year senior se-
cured loan, which will refinance 
the company's roughly 975 MW 
ExGen Renewables IV portfolio, 
comprising 30 operating solar 
and wind projects spread across 
14 states.  PAGE 22 >>  PAGE 19>>

Since entering the US market 
in 2019 with the acquisition of 
a pipeline of solar projects in 
California and Texas,  SB En-
ergy  – the renewables division 
of SoftBank – has put together 
a string of project finance deals 
including a loan to finance late-
stage development.

The projects the company 
has financed so far will have a 
combined capacity of 770 MW 
and are due to be online in 2021. 
To finance construction, the 

sponsor has raised $935 million 
in loans and letters of credit, 
working with a group of eight 
banks, and attracted tax equity 
investments from two institu-
tions.

In addition, the company has 
secured term debt with an in-
surance company and a $250 
million development financing 
package with another group of 
four lenders.

Officials at SB Energy de-
clined to comment.

SB Energy racks up 
project financings in US
Richard Metcalf, Taryana Odayar

 PAGE 6 >>

Offshore Wind Roundtable 
2020
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Taryana OdayarCarmen Arroyo

Exelon Renewables 
launches term loan 
B refinancing

Eight energy projects 
selected for Mexico’s 
infrastructure plan

SB Energy Texas Solar Project Financings

Project Size County
Lender/inves-
tor(s)

Deal type Size Closed

Juno 313 MW
Borden 
County

Citi, Rabo, MUFG, 
SG, BayernLB

Construction 
loan

$330m July

LC facility $50m July

Barclays Tax equity July

Titan 270 MW
Culberson 
County

MUFG (CLA), 
CoBank, SG, 
Rabo, BayernLB, 
SMBC, ING

Construction 
loan

$300m November

LC facility $15m November

BofA Tax equity November

Aragorn 187 MW
Culberson 
County

MUFG (CLA), 
CoBank, SG, 
Rabo, BayernLB, 
SMBC, ING

Construction 
loan

$200m November

LC facility $40m November

BofA Tax equity November

Whole 
portfolio

770 MW Global Atlantic Term loan

Sponsored by:
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Recent announcements show that major in-
stitutions are taking more of an interest in 
the world of community solar.

Community solar projects differ from 
projects with ordinary power purchase 
agreements in that customers subscribe on 
a rolling basis and can also 
unsubscribe, introducing 
something akin to vacancy 
risk in commercial real es-
tate deals.

Proponents contend, how-
ever, that this risk is effec-
tively mitigated because 
community solar offers such 
a good deal compared with 
prevailing utility tariffs that 
there will always be new cus-
tomers on the waiting list to 
take over from any that drop 
out.

Big investors appear to be seeing the 
light – most recently Credit Suisse, which 
revealed its debut community solar tax eq-
uity investment on November 24 (see sto-

ry, page 6). Other tax equity investors that 
have been targeting the sub-sector recently 
include 1st Source Bank, Advantage Cap-
ital Solar Partners and student loan ser-
vicer Nelnet (PFR, 6/11, 7/28, 8/31).

Community solar has also attracted in-
terest from the likes 
of BlackRock, whose 
Distributed Solar 
Development affil-
iate just announced 
the acquisition of a 
17 MW portfolio in 
New York (see story, 
page 5), and Clear-
way Energy Group, 
which has financed 
six such portfolios to 
date (PFR, 8/10).

Not got into the 
community spirit yet? Don’t worry – it’s not 
too late! In just the past three months, PFR 
has reported on assets in the market from 
developers Delaware River Solar and BW 
Solar (PFR, 9/25, 11/10). 

Building community spirit

mailto:http://www.powerfinancerisk.com/Article/3936933/Student-loan-servicer-branches-out-into-community-solar.html
mailto:http://www.powerfinancerisk.com/Article/3943618/Generate-sources-tax-equity-for-NY-community-solar.html
mailto:http://www.powerfinancerisk.com/Article/3948938/Massachusetts-community-solar-financing-sealed.html
mailto:http://www.powerfinancerisk.com/Article/3945855/Clearway-seals-second-community-solar-financing-of-2020.html
mailto:http://www.powerfinancerisk.com/Article/3953284/Developer-looks-to-sell-NY-community-solar-portfolio.html
mailto:http://www.powerfinancerisk.com/Article/3961634/NY-community-solar-portfolio-up-for-grabs.html
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GENERATION AUCTION & SALE CALENDAR 

These are the current live generation asset sales and auctions, according to Power Finance and Risk’s database. 
A full listing of completed sales for the last 10 years is available at http://www.powerfinancerisk.com/AuctionSalesData.html

Seller Assets Location Adviser Status/Comment

Able Grid Energy Solutions Madero Grid (200 MW Storage) Texas Guggenheim The sponsor has launched the auction (PFR, 10/12).

Actis, Mesoamerica Zuma Energia (818 MW Wind, Solar) Mexico State Power Investment Corp has acquired the company (PFR, 
11/30).

Altesca Altesca Portfolio (132 MW [DC] Solar, 
Storage)

Pennsylvania TransAtlantic Partners Altesca seeking investors for development-stage assets (PFR, 
11/16).

Andes Solar Andino Occidente (160 MW Solar) O'Higgins, Chile Sale to Sonnedix announced on November 25 (see story, page 
21).

BrightNight Development Pipeline (2 GW) Western US Cordelio Power (CPPIB) has acquired a JV stake (see story, page 
5).

Brookfield Infrastructure Enwave Energy (District energy) US, Canada Scotia, TD Three bidders have been identified (PFR, 11/23).

Brookfield Renewable Wind Portfolio (500 MW) California, New Hampshire TD, SMBC Brookfield aiming to sell by Q1, 2021. Three of the projects are 
repowerings (PFR, 11/9).

BW Solar Community Solar Portfolio (60 MW) New York Developer aims to sign forward sale agreement (PFR, 11/16).

CDPQ Des Moulins I (136 MW, 49%) Quebec, Canada Boralex acquired stakes for C$121.5m on December 2 (see story, 
page 5).

Des Moulins II (21 MW, 49%)

Le Plateau I (139 MW, 49%)

CarVal Investors Portfolio (129.4 MW Solar) US Marathon Capital The fund manager has launched the sale (PFR, 9/28).

Rio Grande do Sul CEEE-D (Utility) Rio Grande do Sul, Brazil BNDES Privatization bidding docs to be launched December 2020 (PFR, 
11/30).

CleanCapital Portfolio (129 MW Solar) US Javelin Capital The sponsor is looking for an equity investor (PFR, 9/28).

Clear Energy Development, 
Antoron Energy

Georgia Solar Project (62 MW [DC]) Elbert County, GA Sellers have begun discussions with investors (PFR, 11/16).

Clearway Energy Group Portfolio (1.6 GW) US The developer is discussing the sale of the assets to its yieldco 
and a third-party investor for about $460 million (PFR, 11/16).

Langford Wind (160 MW) Tom Green County, TX Deal to drop project into Clearway Energy signed on November 
2 (PFR, 11/16).

Colbún Colbún Transmisión Chile BTG Pactual, JP Morgan Colbún launched the process on September 8 (PFR, 9/28).

Delaware River Solar Portfolio (59.5 MW [DC] Solar) New York Fifth Third First round bids were due in October (PFR, 10/5).

Sky High Solar (20 MW Solar) New York Rhynland Marketing began in August (PFR, 9/28).

DIF Capital Partners Lone Valley (30 MW Solar, 49%) San Bernardino County, 
CA

Fifth Third Sale process initiated by end July (PFR, 8/10).

Eletrobras Chui (508 MW Wind) Rio Grande do Sul, Brazil Sale to Omega closed on December 1 (see story, page 21).

Energy Capital Partners Alpine Portfolio (507 MW Cogen) Canada Credit Suisse CIM sent to bidders in mid-July (PFR, 8/10).

Exelon Corp Exelon Generation (31 GW) US, Canada Barclays, Goldman 
Sachs

Exelon considering splitting utility and generation businesses 
(PFR, 11/9).

Fortress Transportation and 
Infrastructure Investors

Long Ridge Energy Terminal (485 MW 
Gas, 50%)

Monroe County, OH FTII considering selling its stake at COD (PFR, 11/9).

LS Power DesertLink (Transmission, 20%) Clark County, NV NV Energy exercising purchase option (PFR, 11/30).

Macquarie Capital Candela Renewables US Nomura Greentech The sponsor has launched the sale process (PFR, 7/20).

Marathon Energy Marathon Energy New York The auction process has been launched (PFR, 9/14).

New Energy Solar Portfolio (281.1 MW Solar) US RBC Capital Markets New Energy has begun a strategic review of the portfolio (PFR, 
9/14).

NRG Energy Agua Caliente (290 MW, 35%) Yuma County, AZ Sale to Clearway Energy signed on November 19 (PFR, 11/30).

Sempra Energy Sempra Infrastructure Partners (LNG, 
Gas Pipeline, Wind, Solar, 49%)

US, Mexico Company aims to sell non-controlling stake by end Q1, 2021 (see 
story, page 21).

Source Renewables Community Solar Portfolio (17 MW) New York Sale to DSD announced on December 1 (see story, page 5).

Southern Power (Southern Co) Skookumchuck (136 MW Wind, 49%) Lewis and Thurston 
counties, OR

Investment by TransAlta closed on December 1 (see story, 
online).

Swift Current Energy Portfolio (2.2 GW Solar) US Lazard, KeyBanc The company has launched the auction (PFR, 10/5).

Voltera Storage US The sponsor launched the RFP on November 16 (PFR, 11/23).
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 PROJECT FINANCE

Live Deals: Americas

Deal Book is a matrix of energy project finance deals that Power Finance & Risk is tracking in the energy sector. 
A full listing of deals for the last several years is available at http://www.powerfinancerisk.com/Data.html 

Sponsor Project Location Lead(s) Deal Type Loan 
Amount Tenor Notes

AP Solar Holdings, 
J-Power USA

Red-Tailed Hawk (350 
MW Solar)

Wharton County, 
Texas

CohnReznick Capital Tax equity $150m The sponsors are looking for a tax equity investor 
(PFR, 9/28).

Astoria Energy Portfolio (1,230 MW Gas) New York Barclays, Morgan 
Stanley, Natixis

Term Loan $800m 7-yr The sponsor has mandated the banks (PFR, 11/23).

Ancillary facilities $60m 5-yr

Atlas Renewable Energy Pimienta Solar (444 MW 
[DC] Solar)

Mexico IDB Invest, 
Bancomext, DNB

Private placement $200m The financing is expected to close by December 
(PFR, 11/2).

Atlas Casablanca (359 
MW Solar)

Minas Gerais, 
Brazil

IDB Invest Term loan $160m IDB due to decide on the loan on December 18 
(PFR, 11/30).

Caithness Energy Long Island Energy 
Center (350 MW Gas)

New York Investec Holdco refi $212.5m 9-yr The sponsor launched the debt raise the week of 
October 19 (PFR, 10/26).

Cap Vert Energy PMGD Portfolio (100 
MW [DC] Solar)

Chile Junior loan $22.5m 15-yr Deal announced on November 27 (see story, page 
23).

Capital Dynamics Eagle Shadow Mountain 
(383 MW Solar)

Clark County, NV MUFG Term loan $202m C+5yr Deal announced December 2 (see story, page 20).

CBA, SMBC Ancillary facilities $125m

Jerusalem (180.6 MW 
Wind)

Rio Grande do 
Norte, Brazil

BNDES Term loan R$568m BNDES approved the deal in November (see story, 
page 23).

Equinor, BP Empire Wind (816 MW) New York 
(offshore)

Debt Société Générale appointed as financial adviser 
(PFR, 11/30).

Tax equity

Eurus Energy Eurus PMGD (86 MW 
Solar)

Chile SMBC Term loan Mandate reported in November (PFR, 11/16).

Exelon Corp ExGen Renewables IV 
(975 MW Solar, Wind)

US Jefferies Term loan B $750m 7-yr Commitments due December 14 (see story, page 
1).

Global Power 
Generation, Ibereólica

Cabo Leones II (204 MW 
Wind)

Atacama, Chile Credit Agricole Term loan Banks approached in first week of November 
(PFR, 11/16).

Invenergy Traverse Wind (999 MW) Oklahoma CIBC, MUFG, Natixis, 
Santander, SMBC

Construction loan $1.2bn <2-yr Financial close targeted by end of 2020 (PFR, 
11/16).

Maverick Wind (278 
MW)

Oklahoma Rabobank, NordLB, 
CoBank, Key

Construction loan $350m >1-yr Financial close targeted by end of 2020 (PFR, 
11/16).

Sundance Wind (199 
MW)

Oklahoma Rabobank, NordLB, 
CoBank, Key

Construction loan $250m <1-yr Financial close targeted by end of 2020 (PFR, 
11/16).

Masdar Genesis (925.25 MW 
[Net] Solar, Wind)

US BNP Paribas Term loan ~$400m Borrower was taking proposals in November (PFR, 
11/30).

Nautilus Community Solar 
Portfolio (55 MW [DC])

US Credit Suisse Tax equity $95m Signing announced on November 24 (see story, 
page 6).

Oaktree Seaside LNG (50% of 
JAX LNG)

Florida Investec Term loan 
(holdco)

$122m C+5yr Lender meetings scheduled for second week in 
December (see story, page 19).

Ancillary facilities $25m C+5yr

Pattern Development Western Spirit (1 GW 
Wind, Transmission)

New Mexico HSBC, CIBC, CoBank, 
MUFG, SocGen, 
Santander

Term loan $82m C+10-yr The sponsor has launched the financing (PFR, 
10/19)

Construction debt $1.624bn

Ancillary facilities $396m

SB Energy Titan (270 MW Solar) Culberson County, 
TX

MUFG (CLA), CoBank, 
SG, Rabo, BayernLB, 
SMBC, ING

Construction loan $300m Closed in the third week of November (see story, 
page 1).

LC facility $15m

BofA Tax equity

Aragorn (187 MW Solar) Culberson County, 
TX

MUFG (CLA), CoBank, 
SG, Rabo, BayernLB, 
SMBC, ING

Construction loan $200m

LC facility $40m

BofA Tax equity

Texas Portfolio (770 MW 
Solar)

Texas Global Atlantic Term loan The projects are expected to be online in 2021 (see 
story, page 1).

Development Projects US Deutsche (left), CIT, 
East West, Santander

RFC, Various $250m 3-yr The initial contemplated collateral package totaled 
1,220 MW (see story, page 1).

Total Eren Terra Santa (92.3 MW 
Wind)

Rio Grande do 
Norte, Brazil

BNB Term loan R$423m 22-yr Financial close announced on November 26 (see 
story, page 23).

Banco do Brasil, 
Santander, SMBC

Ancillary facilities

Maral (67.5 MW Wind)
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Cordelio Power  and  Bright-
Night  have formed a new part-
nership to develop dispatchable 
renewable energy projects in the 
western US.

The joint venture is starting 
with a development pipeline of 
10 projects totaling 2 GW, orig-
inated and contributed to the 
partnership by BrightNight.

Cordelio, which is owned by 
the  Canada Pension Plan In-

vestment Board, will fund the 
JV's activities and plans to own 
all the projects that the JV com-
pletes. The JV itself will pro-
vide  development, financing, 
construction, operations and 
maintenance services. 

The partners aim to grow the 
portfolio to more than 3 GW, in-
cluding energy storage projects. 
The projects will deliver electric-
ity to utilities, cooperatives and 

corporate and institutional cus-
tomers.

"We are extremely delighted 
to combine BrightNight's strong 
focus on delivering best-in-
class projects with Cordelio's 
execution skills and financial 
scalability," said  Paul Caudill, 
chairman of BrightNight, which 
was founded last year in El Do-
rado Hills, California, by Martin 
Hermann,  the co-founder and 

former  CEO of  8minutener-
gy (now 8minute Solar Energy) 
(PFR, 6/6/19).

"The BrightNight team brings 
proven success in the solar and 
storage space, and together we 
are now poised to lead the in-
dustry's energy transition to 
more clean power through the 
integration of energy storage," 
added  John Carson, Cordelio's 
CEO. 

Cordelio, BrightNight form dispatchable renewables JV

Distributed Solar Development, 
which has been wholly owned 
by  BlackRock Real Assets  since 
November, has acquired a 17 MW 
community solar portfolio in New 
York. 

The seller of the portfolio is Source 
Renewables, a developer focusing 
on community solar assets. 

The portfolio comprises three proj-
ects  in Chautauqua, Oswego and 
St. Lawrence counties. The Oswego 
County project will have an up to 8 
MWh energy storage component. 

All three projects are due to to 
be installed this winter and to 
start commercial operations next 
summer. Utah-based  Mill Creek 
Engineering  has been engaged for 
engineering, procurement and con-
struction. 

“We’re looking forward to seeing 
more projects from the 85 MW pipe-
line that Source Renewables has 
under development," said  Lauren 
Craft, director of asset acquisitions 
at DSD. 

The portfolio is supported by state 
funds and incentives from the  New 
York State Energy Development 
and Research Authority (Nyser-
da), including the VDER (Value of 
Distributed Energy Resources) and 
MW Block and BESS (Battery Energy 
Storage System) programs.

“These programs are invaluable as 
we partner to bring clean and reli-
able renewable energy online across 
New York State,” said Craft. “This 
will lead to savings and benefits 
across these communities for years 
to come.”

BlackRock has wholly owned DSD 
since buying erstwhile joint venture 
partner  GE Renewable Energy  out 
of its 20% stake in the company last 
month (PFR, 11/10).

DSD has its origins in  GE Solar, a 
start-up that was nurtured with-
in General Electric in 2012. The com-
pany hired CohnReznick Capital in 
2019 to run the strategic review that 
led to the BlackRock investment and 
rebranding as DSD (PFR, 7/17/19). 

BlackRock-owned DSD buys 
NY community solar

Boralex has bought  Caisse 
de dépôt et placement du 
Québec  out of its stake in 
a 296 MW  portfolio of three 
wind projects in Québec, be-
coming their sole owner.

The Montréal-based com-
pany acquired CDPQ’s 49% 
stakes in the three assets for 
C$121.5 million and will pay 
a further consideration of up 
to $4 million depending on 
certain conditions.

The portfolio comprises:
• Des Moulins I – 136 MW in 

the Appalaches RCM
• Des Moulins II – 21 MW in 

the Avignon RCM
• Le Plateau I – 139 MW in 

the Avignon RCM
The Des Moulins projects 

have power purchase agree-
ments with  Hydro-Qué-
bec that expire in December 
2033, while the Le Plateau I 
project has a PPA with Hy-
dro-Québec that expires in 
March 2032.

The project debt across the 
three projects totaled C$402 

million as of September 
30, 2020. Boralex assumed 
C$197 million of this debt as 
a result of the transaction.

“We’re very pleased to an-
nounce our acquisition of 
CDPQ’s stake in high-quality 
wind farms that we already 
own 51% of and have man-
aged for over two years fol-
lowing our acquisition of In-
venergy’s stakes in these 
assets," said  Patrick Le-
maire, president and CEO of 
Boralex, when the transac-
tion was announced on No-
vember 24 (PFR, 11/24).

"Operating these wind 
farms provided the expected 
synergies and has yielded re-
sults 10% better than we had 
expected in 2019,” he added.

Boralex bought its existing 
51% stakes in the three proj-
ects from Invenergy in 2018 
along with interests in the 21 
MW Le Plateau II and 75 MW 
Roncevaux projects. At that 
time, Boralex paid C$215 mil-
lion for interests represent-
ing 201 MW (PFR, 9/14/18). 

Boralex takes full 
ownership of Québec 
wind projects

“These programs are invaluable as we partner to 
bring clean and reliable renewable energy online 
across New York State.”

http://www.powerfinancerisk.com/Article/3877377/8minutenergy-Co-Founder-Hermann-Assembles-New-Team.html
http://www.powerfinancerisk.com/Article/3961621/BlackRock-buys-remaining-stake-in-GE-solar-tie-up.html
http://www.powerfinancerisk.com/Article/3884244/GE-Solar-in-Tie-Up-with-BlackRock.html
mailto:http://www.powerfinancerisk.com/Article/3963736/Boralex-to-take-full-ownership-of-Qubec-wind-projects.html?ArticleId=3963736
http://www.powerfinancerisk.com/Article/3833008/Boralex-Closes-Qubec-Wind-Purchase.html
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NEW ENTRANT
Established in 2011 with an ini-
tial focus on its domestic market 
in Japan, SB Energy expanded 
into the US last year with the 
acquisition of  Macquarie In-
frastructure Corp’s stake in a 
joint venture with development 
team Intersect Power.

SB went on to take full control 
of the development assets later 
the same year after Intersect de-
cided to sell.

Intersect had been planning 
to run an auction for the proj-
ects, and had even gone as far 
as hiring  Scotiabank  to act as 
auctioneer, but opted for the bi-
lateral deal after fruitful negoti-
ations with its joint venture part-
ner. "It was the right deal at the 
right time," said a person famil-
iar with the sale at the time (PFR, 
10/31/19).

Having acquired the port-
folio, SB prepared for the fi-
nancing stage by beefing up its 
structured finance firepower, 
hiring experienced officials in-
cluding  Gianluca Signorel-
li  from  Lightsource BP,  Jose 
Olmos  from  Clearway Energy 
Group  and  Charles Monk, the 
co-founder and former executive 
vice president of competitive 

energy procurement advisory 
firm  TerraVerde Energy  (PFR, 
1/21/20, 5/5/20).

The sponsor also appoint-
ed CCA Group to assist with the 
tax equity raising process (PFR, 
12/5/19).

PROJECT 1 – JUNO
The first financing on the draw-
ing board was for Juno, a 313 MW 
project in Borden County, Tex-
as, which is partially contracted 
with  Lower Colorado River 
Authority and is said to have at 
least one other offtaker.

SB rounded up a club of man-
dated lead arrangers to provide 
the construction debt, which 
comprised a $330 million con-
struction loan and $50 million 
letter of credit facility and is said 
to have closed in July.

The MLAs were Citibank, Ra-
bobank,  MUFG,  Société 
Générale and BayernLB.

The construction loan bridg-
es to a tax equity commitment 
from  Barclays  and term debt 
from insurance company Global 
Atlantic. The term debt is part of 
a broader portfolio financing for 
SB’s three Texas projects, which 
are expected to be online in 2021.

PROJECTS 2 & 3 – TITAN, ARAGORN

The other two Texas projects – Ti-
tan and Aragorn, both in Culber-
son County – were next on the 
agenda. The 270 MW Titan project 
has a power purchase agreement 
with an undisclosed offtaker, while 
the 187 MW Aragorn project will 
sell its output to Austin Energy.

For these two projects, SB ap-
pointed MUFG as coordinat-
ing lead arranger and six other 
lenders as MLAs –  CoBank, 
Soc Gen, Rabobank, Bayern-
LB, Sumitomo Mitsui Banking 
Corp and ING Capital.

The construction debt for the 
270 MW Titan project comprises 
a $300 million construction loan 
and $15 million letter of credit 
commitment, while the package 
for Aragorn consists of a $200 mil-
lion construction loan and $40 
million letter of credit facility.

These loans are understood to 
have closed in the third week of 
November along with a tax equi-
ty commitment for both projects 
from Bank of America.

DEVELOPMENT LOAN
Meanwhile, SB was also putting the 
finishing touches to a $250 million 
three-year development loan, split 
into senior and junior tranches.

Deutsche Bank  was sole 
bookrunner and mandated lead 

arranger on this transaction, 
with  CIT Bank,  East West 
Bank  and  Santander  acting as 
MLAs.

PROJECTS 4 & 5 – ATHOS I & II
While Juno, Titan and Aragorn 
were part of the contemplated 
collateral package for the devel-
opment loans, along with the 250 
MW Athos I and 200 MW Athos II 
solar projects in Riverside Coun-
ty, California, the sponsor can 
drop other eligible projects in if 
they meet specified criteria, says 
a person familiar with the deal.

The Athos projects are next up 
for financing. In October 2019, 
Intersect announced that it 
had secured a PPA with energy 
marketer  Direct Energy Busi-
ness  for the output of Athos I, 
while Athos II is contracted with 
an undisclosed offtaker.

PROJECT 6 – KAMAOLE?
And SB is continuing to add to its 
backlog. Earlier this year, the 
company was successful in a re-
quest for proposals run by  Ha-
waiian Electric  for solar-plus-
storage and standalone storage 
projects. Its Kamaole project will 
have 40 MW of solar and 160 
MWh of storage capacity (PFR, 
6/1). 

SB Energy racks up project financings in US
 <<FROM PAGE 1 

Nautilus Solar Energy  has 
signed a tax equity commitment 
with an investment bank for a 
portfolio of 14 community solar 
projects in four US states.

The tax equity investor,  Credit 
Suisse, is providing $95 million to 
finance the projects, which are ex-
pected to be online by the end of the 
year. It is the Swiss firm's first com-
munity solar portfolio financing.

With a total capacity of 55 MW 
(DC), the projects are located in 
Rhode Island, Maryland, New 
York and Minnesota.

“Nautilus is delighted to have 
worked with Credit Suisse on 
this innovative financing. We 
look forward to growing our 
business relationship in the fu-
ture,” said Laura Stern, co-CEO 
of Nautilus. “Such collaboration 

supports Nautilus’s sustainable 
growth model and further expan-
sion into existing and emerging 
community solar markets. Credit 
Suisse’s flexibility and creativity 
in structuring this transaction 
demonstrates its clear leadership 
in supporting emerging areas of 
solar financing.”

Marathon Capital  advised 
Nautilus on the financing. 

Nautilus nabs tax equity for community solar
“Nautilus is delighted 
to have worked with 
Credit Suisse on this 
innovative financing. 
We look forward to 
growing our business.”
Laura Stern, co-CEO of Nautilus

mailto:http://www.powerfinancerisk.com/Article/3902036/Intersect-Nixes-Auction-Sells-Solar-Projects-to-SoftBank.html
mailto:http://www.powerfinancerisk.com/Article/3902036/Intersect-Nixes-Auction-Sells-Solar-Projects-to-SoftBank.html
mailto:http://www.powerfinancerisk.com/Article/3915027/SoftBank-Grows-US-Energy-Team.html
mailto:http://www.powerfinancerisk.com/Article/3915027/SoftBank-Grows-US-Energy-Team.html
mailto:http://www.powerfinancerisk.com/Article/3931335/SoftBank-Builds-Out-San-Francisco-PF-Team.html
mailto:http://www.powerfinancerisk.com/Article/3907771/SoftBank-Appoints-Adviser-for-Solar-Projects.html
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mailto:http://www.powerfinancerisk.com/Article/3935142/Longroad-SoftBank-among-Hawaii-winners.html
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Offshore wind is a well-established, known quantity in 
certain parts of the globe, where it accounts for a large and 
rapidly growing portion of the total renewable energy that is 
generated in some countries.

Take the UK, which has more than 6 GW of offshore wind 
capacity, representing more than half of its total wind fleet. 
A further 1.2 GW is about to be added off the coast of York-
shire in the coming years, after the first two phases of SSE 
Renewables and Equinor’s Dogger Bank project reached 
financial close on £5.5 billion of debt in November.

Of course, the UK is located on a densely populated archi-
pelago surrounded by the relatively shallow waters of the 
European continental shelf. In contrast, the US is a land of 
vast open prairies and – especially in Texas – light-touch 
planning regimes where developers can easily erect forests 
of turbine towers. So it’s no surprise that the US has lagged 
a little behind the rest of the developed world in this partic-
ular area.

Having said that, the excuses are beginning to wear a little 
thin. The best onshore wind resources in the US were tapped 
so long ago that the old machines are now being replaced 
with new ones, while the coastal horizons remain turbine 
free. For a few wealthy residents of Nantucket and Martha’s 
Vineyard, this is probably cause for celebration. Meanwhile, 

crowded urban centers on the coasts are in need of plentiful 
clean energy but have little room to build.

The momentum behind large-scale offshore wind devel-
opment in US waters is building inexorably, as states on 
the Eastern Seabord vie to develop not only the wind farms 
themselves, but also the port infrastructure that will be 
needed to construct and maintain them.

There are just a few things left to figure out. First, will the 
Bureau of Ocean Energy Management ever complete 
the environmental review and permitting for Vineyard 
Wind? And will that clear a path for all all the other giga-
watts of projects in the development pipeline to follow? And 
then, what will be the optimal capital structure? How will 
sponsors line up the vast quantities of tax equity they want, 
years before commercial operations are due to begin?

Power Finance & Risk will be watching every step of the 
way. But in the meantime, we have brought together six 
experts to discuss the challenges faced so far and the prob-
able road ahead.

Enjoy!

Richard Metcalf
Editor

EDITOR’S NOTE
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PARTICIPANTS:

Matteo Maino, Chief Financial 
Officer, Ocean Winds

Carl Fleming, Partner, McDermott 
Will & Emery

Chris Gladbach, Partner, 
McDermott Will & Emery

James McGinnis, Managing 
Director, PJ Solomon

Brad Fierstein, Principal, Apollo 
Global Management

Miguel del Río, Executive Director, 
BBVA

Taryana Odayar, Reporter, Power 
Finance & Risk (moderator)

PFR: The first question is for Matteo. 
Ocean Winds, the joint venture between 
Engie and EDPR, was formed just a year 
ago. So, Matteo, what are Ocean Wind’s 
plans in North America for the rest of the 
year and beyond?

Matteo Maino, Ocean Winds: Well, the US is 
certainly one of our priority markets and one 
of the areas where we’ll focus our resources 
for the next few years. It’s one of the more in-
teresting emerging markets in offshore wind. 
We’re lucky enough that we have two spon-
sors who have very established businesses in 
the US. So, to some extent, we have a support 
network there of expertise and relationships, 
which helps enormously.

We‘re also very lucky to have a cornerstone 

project in the market, in Mayflower, which we 
are working on and developing together with 
Shell, which will take up a lot of our atten-
tion and focus over the next couple of years 
and beyond. We are actively looking at other 
opportunities on both coasts. Obviously, the 
West Coast will tend to be, by its very nature, 
a lot more focused on floating offshore wind 
given the features of that coast, but we are big 
believers in floating wind. It’s going to form a 
great part of our portfolio in a few years, and 
we are extremely active in that technology, 
not just in the US but in every single market 
where we operate or are looking to operate 
today.

We have a base in Boston as a result of our 
first real project being located over there. 
We’re actively growing the team based there 

and we plan to have a fully-fledged operation 
within the next 12 months or so. We see the 
US as one of the most interesting markets for 
us and it will continue to be a focus for the 
foreseeable future, no doubt.

PFR: On the equity side, a big trend has 
been oil majors entering the space. Over 
the summer, BP made its debut in the 
offshore wind market by buying 50% of 
Equinor’s offshore wind portfolio, name-
ly the Empire Wind and Beacon Wind 
projects. So what is drawing oil majors to 
this space? 

Carl Fleming, McDermott Will & Emery: 
In a nutshell, it’s just massive, massive de-
mand. A lot of the majors see the scale, the 
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proximity, the load and the state mandates. 
It’s a huge market opportunity and that’s 
driving a lot of interest, but when you get into 
the actual business case for it, it’s a case that’s 
well suited for oil and gas companies. They 
have an implicit understanding of the waters 
– they’ve been doing this for decades – and 
they also know how the infrastructure would 
operate, where it would be placed, and have 
a leg up on a lot of other developers that may 
not understand US coastal waters.

There’s some overlap with a lot of the costs. 
There’s some reporting that will show you 
ranges of around 40% of the costs of offshore 
wind that would be shared by oil or gas oper-
ations. You have a bit of synergy among those 
types of technologies. But you see a differing 
view between certain types of majors. Shell 
and BP, as Europeans, have come out and are 
looking for a diversified portfolio, so they see 
offshore wind as the quickest entrée, in terms 
of the number of gigawatts. 

Chris Gladbach, McDermott Will & Em-
ery: That’s right. They understand the per-
mitting. It’s the same agencies that they’re 
dealing with. They understand how to lease 
out in the ocean. They’ve been doing offshore 
development for decades. They have experi-
ence with the Jones Act, all the issues that 
it takes to permit large infrastructure. Obvi-
ously, these are much bigger facilities, but 
there’s a knowledge base there.

McGinnis, PJ Solomon: I’d agree with all 
those points, Carl and Chris. The other piece 
of it is relatively patient capital. The oil ma-
jors are used to making expenditures that 
will either pay off in seven years or nine years 
or even further. In this case, it takes someone 
with the patience and financial wherewithal 
to look past a four-, five-year horizon before 
cash flows would be coming, and that suits 
the oil majors well.
 
Brad Fierstein, Apollo Global Manage-
ment: Carl mentioned the scale. A lot of 
these investors have gotten into renewable 
energy in pretty large ways over time, but a 
lot of those projects are smaller. These off-
shore wind projects are huge. It allows them 
to deploy a substantial amount of capital 
pretty quickly, and the core expertise and 
confidence around offshore, all the physical 

work, the platforms, the permitting, all of 
that, is really a core competence of a lot of 
these oil companies.

This has been a rough year for oil compa-
nies – if you haven’t noticed – in the stock 
market. They’ve just gotten crushed between 
the commodity volatility, between the de-
cline of demand from Covid, and the Sau-
di-Russian oil price war. For most of them, 
they’re at near all-time lows on their stock 
prices.

The public wants renewable energy. These 
guys are energy companies and they have 
cash, they can deploy capital in things that 
position them for the energy transition in 
the future. Hopefully, their shareholders 
will reward them for that as it starts to pro-
vide some balancing effect to potential long-
term concerns around the energy transition 
and declining demand. Even if they may be 
temporary, this year, these are big shifts, and 
many of the oil companies have recognized 
that and are giving the people, their share-
holders, what they want, which is renew-
ables, and this allows them to do it in scale.

McGinnis, PJ Solomon: I agree, Brad. 
There’ll be a valuation difference for those oil 
majors who are moving in the energy-transi-
tion direction versus those who are in denial. 

Miguel Del Río, BBVA: There’s extreme 
hunger for green investments. Oil majors are 
aware, and this is a trend that most of them 
are following. Total made public their com-
mitment to green energy. BP was mentioned. 
We also have Repsol in Spain, that made a 
public commitment to be carbon neutral by 
the end of this year.

All the oil majors are turning to green in-
vestments and one of the most obvious in-

vestments, because of the reasons you just 
mentioned, in terms of size, returns, and in 
this particular case, geography, it’s offshore 
wind. They’re also taking into account the 
success that this industry has had in geogra-
phies such as Europe, where there’s been a lot 
of successful deployments in offshore wind, 
with very few defaults in the industry. And 
that is what we think is moving most of the 
players to invest in offshore wind.

PFR: Are we also likely to see more in-
volvement from the OEMs and EPC con-
tractors on the equity side? From a devel-
oper’s perspective, and also a financing 
perspective, is it preferable for these con-
tractors to be equity holders during con-
struction?

Maino, OW: I don’t think there is an answer 
in absolute terms. I think it’s on a case-by-
case basis. We have experience of projects 
where we have OEM contractors also hold-
ing equity in the project. Our experience has 
been positive. 

You also need to look at the size of some of 
these projects. They’re becoming more and 
more enormous, requiring major contribu-
tions in terms of equity from the sponsors. 
And there aren’t that many OEMs with the 
appetite to stand behind the normal set of 
liabilities as a contractor to the project and 
also provide equity on the other side, as an 
equity investor. So there will be cases where 
that makes sense, but I’ll be surprised if that 
becomes a widespread trend.

Gladbach, MWE: Yes. I do wonder. OEM fi-
nancing has been a large part of the growth 
of the wind industry on the onshore side, 
of course. GE Energy Financial Services 
placed a lot of tax equity over the years, in 
large part to place their turbines. It remains an 

“You also need to look at the 
size of some of these projects. 
They’re becoming more and 
more enormous, requiring 
major contributions in terms 
of equity from the sponsors.”

“There’s extreme hunger 
for green investments. Oil 
majors are aware, and this is 
a trend that most of them are 
following.”
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open question as to whether they will partici-
pate in this market in a similar way. As Matteo 
said, there’s a lot of need for capital in this sec-
tor, especially on the development side.

McGinnis, PJ Solomon: Chris, I agree. 
When I was CEO of Mainstream Renew-
able Capital, we had vendor financing from 
OEMs that was offered to us. Mainstream was 
a relatively small financial entity versus the 
players that are typically engaged in offshore 
wind, who tend to be the bigger balance 
sheets, like Matteo’s owners, or Brad, who 
partnered with the Toto Group in Maryland. 
Apollo’s size helps that project quite a bit. But 
in the context of whether OEM or EPC ven-
dor financing takes place here, it’s really only 
relevant for the smaller sponsors. And, in off-
shore, as Chris was saying, these are all very 
big guys, for the most part. 

Fierstein, Apollo:  With the OEMs, obvious-
ly there’s a lot of competition between the big 
three for offshore, and you’ll see more and 
more push for any edge they can get. Tax eq-
uity is going to be part of the picture as long 
as some of these projects are still qualified for 
tax credits, and really, the only OEM who can 
do anything about that is GE, so maybe you’ll 
see them add value to some of their custom-
ers that way.

But for the most part, I agree with what 
everyone’s saying. The projects here, you’ve 
seen them get scooped up by very large, 
well-capitalized investors or strategic own-
ers, and that’s because you’re going to need 
the balance sheet to get it done. In a lot of 
ways, it’s a little different in that sense, be-
cause you’ve never seen in conventional 
renewables – onshore wind and solar – this 
kind of balance sheet behind development 
before they got going. You’d be looking a 
decade back or so, but it was always smaller 

developers. You’d get a big project on, and 
somebody buys it, maybe. But for the most 
part, they were picking the fruit after the 
crops had grown. Here, you’ve got some big, 
long-term strategic owners who are in the 
weeds helping to develop the project. It’s a 
big difference. 

PFR: Apollo was just mentioned, in ref-
erence to its equity and convertible debt 
investment in US Wind to finance the 
MarWin project off the coast of Maryland. 
PJ Solomon and McDermott were also in-
volved in that deal as advisers to US Wind. 
I’m curious to hear what the rationale 
was behind the convertible debt struc-
ture, and if this is something we will see 
more of in offshore wind financings.

Fierstein, Apollo: I don’t think our struc-
ture really had anything in particular to do 
with offshore wind, necessarily. The transac-
tion that we were able to agree with the Toto 
Group – the developer and sponsor of the 
project – helped balance everybody’s incen-
tives and desires on the valuation of the proj-
ect and the development path.

What it allowed us to do is acquire a stake 
in the project, day one. So, we’re aligned, and 
we’re an equity owner and give them, effec-
tively, the balance sheet that they need, that 
we need, to develop the project without hav-
ing to figure out what the valuation is when 
we put more equity dollars in over time. It 
means we have funding available and com-
mitted to the project to fund development, 
get us through construction as we need it, 
and that is all pre-wired in a deal with the 
Toto Group where everybody’s happy with 
the trade-offs and the economics of fund-
ing that additional capital over time. It was 
really more about the particular situation 
and being able to structure the right kind of 
deal with an entrepreneurial and develop-
ment-focused sponsor with a large business 
in Europe – and they’ve been very successful 
in the US, as well, with the previous devel-
opment of the New Jersey Atlantic Shores 
project, which they sold to EDF and Shell. 
So, they’ve established themselves, but they 
needed a capital partner. Apollo was able to 
fill that role as a financial partner, and we 
were able to strike a deal that balances those 
two elements.

If you look at some of the other joint ven-
tures, it’s more 50:50 strategic. Both partners 
look the same. They just both want a piece 
of it. So it’s a little bit of a different dynamic 
that’s tailored to the type of players we have 
in our deal, versus what you may see in all 
the other deals, which mostly have strategic 
owners.

McGinnis, PJ Solomon: I’d say that Brad’s 
being modest, in one respect. Apollo really 
brings American expertise, a strong track re-
cord in getting projects done, a deep relation-
ship with other energy players in the US and 
an understanding of the regulatory environ-
ment in the US. Toto, as insightful and bril-
liant as some of their early moves have been, 
are not seasoned American influencers, and 
Apollo plays the role of a substantial US in-
vestor sitting side-by-side with this Italian 
infrastructure firm. 

I’d also say that my client, Toto, has very 
attractive projects to pursue in Italy. Coming 
out of Covid-19 restrictions, they’ve got a lot 
of projects that will require immediate cap-
ital attention in Italy, and they are eager to 
put that capital to work. This frees up some 
of that dry powder to deploy in Italy, where-
as, otherwise, they would have had to direct 
it to Maryland, so it was a win-win situation. 

Gladbach, MWE: One other thing I would 
say, an interesting part of the deal – and I 
wonder if Brad and Jim agree with this – is 
that it seems to pave the way for private equi-
ty to get involved in offshore generally. This 
is a sector with a fair amount of risk, and it 
needs thoughtful, patient investors that need 
to roll up their sleeves and understand the 
risks and see a path forward.

There’s a lot of development and there’s a 
lot of promise in the US, but the whole East-

“With the OEMs, obviously 
there’s a lot of competition 
between the big three for 
offshore, and you’ll see more 
and more push for any edge 
they can get.”

“This is a sector with a fair 
amount of risk, and it needs 
thoughtful, patient investors 
that need to roll up their sleeves 
and understand the risks and 
see a path forward.”
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ern Coast is in a place where there’s only one 
real installed wind farm and there’s a lot that 
needs to happen between now and then to 
get 10 GW, 15 GW, 20 GW installed. And so, 
to have a thoughtful private equity investor 
that can think about risk in the right way and 
understand how to value it is really valuable.

Fierstein, Apollo: Yes, I agree with all that.

PFR: Were there any major challenges in 
getting the deal done? And if so, how did 
you work around those? Take us behind 
the scenes.

Fierstein, Apollo: Oh, yes, there were some 
bumps in the road!  [Laughter]

Fierstein, Apollo: Jim knows well. Jim in-
troduced me to the Toto team. It must have 
been April or May of last year, 2019. We start-
ed talking to them way back then and it took 
a lot of getting to know the team, getting to 
understand the project, obviously tons of 
diligence and everything, but a long path of 
building a relationship with them. And most 
importantly, trust, to really partner together 
on something that they consider their baby.

They already knocked it out of the park 
with the New Jersey project, but to be fair, 
with that one they were an early mover, they 
bought it cheap, they sold it for an attractive 
price, and it will be worth a lot to its new 
owners, as well. But they wanted to develop 
this project and that required a different ap-
proach. We worked very hard to build a rela-
tionship and build that trust with them to let 
us into the tent. 

Then you throw into the mix Covid, which 
threw everything through a loop and made it 
harder to work together and finalize negoti-
ations, especially with the language barrier 
virtually. But also, their main business in 
Italy, which is infrastructure and construc-
tion, was heavily impacted by the Covid 
lockdowns in Italy. And so, between our own 
investment portfolio and everything on our 
side and them having to look after their flock 
and the rest of their business, it definite-
ly threw us through a loop. It was perfectly 
timed, where we thought we had ironed ev-
erything out, and then March happened. We 
worked through it together. It probably made 
us stronger and closer because of it, since we 

did a lot of problem-solving through that pe-
riod and ended up with a great deal – a really 
exciting opportunity for us and for them. 

McGinnis, PJ Solomon: It’s challenging 
when you have an Italian infrastructure com-
pany, where the toll road traffic was off 97% 
for the month of March and well into April. 
Solving around that created a dynamic where 
the partnership was solidified. It was really 
remarkable to see, and hats off to Brad and 
his team, and Chris and his team, and to Ric-
cardo Toto, as well.

Gladbach, MWE: It was a pleasure working 
with Jim and Brad and the US Wind team on 
the transaction. It was not an easy transac-
tion, and it had a lot of complexity and a lot 
of issues to think through. We were just hap-
py to be a part of it and to see the success and 
obviously, the deal is not done. There’s a lot 
more to do. So, we’re excited to keep working 
together and get this project underway.

PFR: Is planning for the next step of the 
financing – the debt and the tax equity – 
already underway? 

Fierstein, Apollo: Yes. We’re obviously fo-
cused on the construction financing down 
the road, but the immediate to-do list is more 
aligned with the development steps remain-
ing and building out the team. They had re-
lied a lot on consultants, previously, to help 
get the work done. We’re building out the 
team internally and hope to have some ex-
citing announcements to make around that 
pretty soon.

PFR: Moving on to debt, what are the 
biggest risks when it comes to financing 
these offshore wind projects?

Del Río, BBVA: For banks, I would say for 
greenfield projects it’s mainly focused on 
construction. For example, UK or Northern 
Europe are very mature industries, so con-
struction risks are generally accepted by the 
bank industry. I believe it’s fair to say, when 
you’re building an offshore wind park sever-
al kilometers away from the shore, and you 
have to put your wind turbine generators in 
the middle of the sea, you have to be very 
much aware of everything that surrounds en-
vironmental issues. What’s the status of the 
seabed? Is there rocky seabed, or sand? Ev-
erything related to protected species around 
the site, permits. Everything that goes into 
construction is something to focus on, be-
cause there’s so many moving parts there.

You have to not only understand the risks, 
but you have to coordinate several players 
at the same time to make sure that the cable 
is there at the time it should be and that it 
doesn’t delay the next stage of construction. 
It’s all about understanding everything that 
surrounds construction. Geology already has 
its own peculiarities, its own risks, and also 
managing the interface risks between the dif-
ferent stages of construction.

I must say, however, in industries such as 
the UK’s, the industry has been going on for 
more than 20 years, and I would say construc-
tion risk is somehow diminished. There are 
very few questions about the status of every-
thing I just disclosed. So, there’s confidence 
in the bank industry that there will be few is-
sues that will arise around construction.

McGinnis, PJ Solomon: Highlighting the 
European experience is important, and in 
contrast, the US is still working through sup-
ply-chain challenges. It’ll be some years be-
fore we get a clear understanding of how the 
US supply chain is working, how many Jones 
Act vessels can be built to erect the turbines, 
and those are concerns for debt lenders who 
don’t have the upside of equity in the project. 

So for debt investors, getting to the first few 
projects would be a very beneficial step in 
clearing up credit risks, and getting the US to 
the place where Europe is now, where it’s very 
understandable, and there are not a lot of risks 
to the project construction. Here, we haven’t 
done it yet in massive scale. We’ve done six 
turbines. Once that gets underway, the debt 
cost will come down proportionately.

“Highlighting the European 
experience is important, and 
in contrast, the US is still 
working through supply-chain 
challenges.”
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Maino, OW: I agree with that, and I think 
those are the risks that were highlighted. 
Several European countries have, now, quite 
a number of projects executed and in opera-
tion. Some have been in operation for quite 
a while. Lenders have, therefore, developed 
their own templates to assess, structure 
around and manage those risks. 

That process needs to happen in the US 
and I’m sure that some of the risks that will 
appear in the US will not necessarily be 
the same, or the solutions for those risks 
will not be exactly the same, as those that 
have been identified in other, more ad-
vanced markets, but that process needs to 
take place. And I agree, it will require a few 
transactions to be done to create those tem-
plates and the expertise to manage those 
risks. 

Fleming, MWE: When I think of these types 
of projects, think of onshore wind availabil-
ity, you have quick resources to go out and 
build these things or to repair them. When 
you think of, exponentially, how far out at 
sea these things are, and the type of weath-
er and water and just the sheer scale of these 
projects, the construction risk and the O&M 
cost can be exponentially increased as well, 
just due to the fact this is a complex thing to 
fix. And when you throw in the fact that we 
have a limited number of vessels, as Jim was 
mentioning, who knows where these vessels 
are tied up, how many projects there may be 
at some point in time, and where we sit with 
regulatory issues to get those vessels to move 
freely in the US?

Recently, there’s been some amendments 
introduced to try and make the Jones Act 
stronger, to protect the US maritime indus-
try. And on one hand, that’s great, because 
we want to build that supply chain and grow 
the supply chain for the US, but another turn 
of that is, if we’re too pro-American supply 
chain, we run the risk that people might just 
do workarounds and launch out of Canada 
and circumvent the process. 

So, there’s a bit of a balance that needs to be 
played out, and this may take a while for us 
to figure out. Until we can get that construc-
tion risk and that exponential risk that’s in-
troduced being so far out, it’s a bit of a quest, 
but we’ll figure it out. It’s just going to take a 
little time.

PFR: Since we’re comparing Europe and 
North America, what is the cost of capital 
for offshore wind projects in Europe com-
pared to over here?

Maino, OW: Not a simple question to answer. 
Based on what I’ve seen so far, it is clear that 
the cost of debt will be a little bit higher today 
in the US than it is in Europe, for the reasons 
that we’ve just covered. How much higher – it 
will require transactions to actually enable us 
to measure it properly and reliably. In terms 
of the cost of equity, at least from our point 
of view, we don’t see any material difference. 
So if there is a difference in cost of capital, 
it’s entirely driven by what’s available on the 
debt side of the equation, rather than on the 
equity side of things.

Del Río, BBVA: I agree. Regarding financing, 
we expect there to be a premium in financing 
costs on new transactions in the US, mainly 
because of what we’ve just discussed. There’s 
a certain degree of uncertainty with many 
issues related to construction, so we expect 
a premium in financing costs. Also, we have 
the fact that the US transactions that are ex-
pected to come to the market are relatively 
large in size, and some of them may even 
come to the market at the same time, so there 
may be a slight liquidity stretch there to pro-
vide liquidity for all the offshore parks that 
come to the market.

And in terms of capex, the cost per mega-
watt in the US may be slightly higher than 
the ones we are seeing in Europe, because of 
the status of the industry. So, all in all, I don’t 
have the answer, I haven’t done the numbers, 
but we do expect that the cost will be slightly 
higher. It will be especially applicable to the 
first transactions. Once the market is up and 
running, there may be a shrinking of costs, 
debt costs and capex costs.

McGinnis, PJ Solomon: But, of course, the 
tariff is also relevant. The initial round of 
projects, whether it’s Vineyard Wind or US 
Wind, or Boardwalk, for instance, all have 
auction results that reflect the right risk/re-
ward from an appropriate margin for the pro-
duction of energy under the contract with the 
higher initial costs taken into account.

When we get to a place – fast forward five 
years from now – when US offshore wind is 

bidding perhaps even merchant energy, as 
some limited situations in Europe are now, 
then that will change the cash flow dynam-
ics. But right now, the margins are fair and 
achievable and that also affects the attitude 
of lenders. Our lending affiliate at PJ Solo-
mon, Natixis, is involved in the Vineyard 
Wind consortium, and is very happy to be 
there, as well as US Wind, and believes the 
risks are appropriate. 

PFR: And what would you say are the rel-
ative merits of project bonds versus bank 
debt for offshore wind? Since these are very 
large, expensive projects, could financing 
potentially take the form of hybrid trans-
actions to get the best of both worlds?

Del Río, BBVA: What I can say is that it does 
make sense from a size perspective. And due 
to the fact that these assets, once construc-
tion is over, are a different sort of asset, with 
more limited risks, they are more suitable for 
bonds or a capital markets takeout. Truth is, 
we haven’t seen many of those in the Europe-
an or global market – bonds backing up off-
shore wind projects.

My personal belief, and I may be wrong, is 
that the construction periods are long and 
that may present some problems in terms of 
issuing a bond with three or four years of con-
struction period. However, it’s one of the big 
questions that, if it’s in a market that’s as sol-
id and as deep as the US, these sorts of bonds 
will be more common in the new projects.

Fierstein, Apollo: As part of Apollo, we 
have a very diversified asset management 
business, a large portion of which includes 
long-term credit investments across our in-

“US transactions that are 
expected to come to the market 
are relatively large in size, and 
some of them may even come 
to the market at the same time, 
so there may be a slight liquidity 
stretch there to provide liquidity 
for all the offshore parks that 
come to the market.”
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surance portfolios both in the US and Eu-
rope. We have over $200 billion of assets un-
der management in that asset class, so we’re 
constantly on the lookout for high-quality, 
long-dated investment-grade type profiles 
for those balance sheets.

My expectation is that you will see a lot of 
opportunity in offshore wind, especially once 
the projects are operational, because the de-
mand in the life insurance market, in the 
annuities market, for high-quality, long-du-
ration paper is very high. And the offshore 
wind projects have a lot of what onshore re-
newables have lost in terms of strong credit 
profiles with offtakers that are generally tied 
to state balance sheets or state credit profiles. 

You have long-term, 20-year contracts. 
Those are pretty hard to come by with utili-
ties these days and if you can find them, a lot 
of times in renewables, they’re structured as a 
hedge with some basis differential to a liquid 
traded node, and they’re really just financial 
products. These offshore wind contracts are 
true, effectively busbar PPAs with extremely 
creditworthy counterparties, for a very long 
duration. So, once you’re operational and the 
construction risk is gone, these projects are 
investment grade, hands down, and you will 
find a lot of appetite in the insurance market 
for 20-year bonds to refinance these projects 
out.

McGinnis, PJ Solomon: Especially with the 
strong sponsors that we’ve talked about.

Fierstein, Apollo: Even more so, yes. 

PFR: Where are you seeing construction 
debt pricing? And where do you think 
long-term debt will price for US offshore 
wind projects?

Fierstein, Apollo: We have to defer to the 
banker! [Laughter]

Del Río, BBVA: I’ll give an indication of 
where we see prices in the European market 
and try to extrapolate to the US. In the Euro-
pean market, we are seeing tenors of around 
19 years. That is three-, four-year construc-
tion plus 15 years operation. Normally, those 
15 years match either a PPA tenor or a subsi-
dy tenor, which, in most forms, have a 15-year 
tenor.

So, we are seeing 19-year tenors here in Eu-
rope with average margins of around 175 bp, 
180 bp. There are differences between the 
UK and Europe, because there’s a premium 
regarding the pound, but, still, 180 bp. It’s a 
fairly compressed margin, in my opinion, for 
such long-term financing. I think the discus-
sion regarding the US is traditionally more 
around shorter tenors. Previous transactions 
expected to come to the market in the US 
were expected in the market at around con-
struction plus 10. That tenor, although slight-
ly longer than what we usually see in the US, 
is still not as long the tenors in Europe. So, 
there’s two variables there, if the tenors are 
going to stretch to European standards, and 
if not, if the margins are going to remain high 
or low. 

For deals in the US that are construction 
plus ten years, you could perhaps expect 
margins close to 200 bp on average, which in-
cludes a premium to what we’ve seen in Eu-
rope. But still, bear in mind that these trans-
actions will generate a lot of appetite in the 
banking industry and, potentially, banks will 
be more than happy to be part of the group, 
so that may lower margins below that level.

PFR: Miguel, since BBVA is one of the 
lenders for the Vineyard Wind project, is 
there any color or commentary you can 
add on that process and what’s happen-
ing right now with that project?

Del Río, BBVA: BBVA looked at the oppor-
tunity at the early stages. According to pub-
lic information, there has been some sort of 
issues or delays regarding environmental 
permits. Lesson to be learned is that even 
though the projects are at a very advanced 
status, with banks ready to close in a matter 
of weeks, for geographies where the industry 
is relatively new, you have to be extremely 
cautious and don’t expect financial close un-
til everything is closed. Especially in the US, 
where you have state permits and federal per-
mits so sometimes obtaining full planning 
permission may cause some delays. It’s nor-
mal in an industry that’s relatively young, as 
offshore wind is in the US. In practical terms, 
we expect the project to come to the market 
by, maybe, beginning of next year, the same 
as other projects that are currently in the 
market.

Gladbach, MWE: What’s being referred to by 
Miguel is the NEPA process and the environ-
mental impact statement that was delayed for 
Vineyard mid-last year. The announcement 
that that process was going to get delayed ob-
viously sent shockwaves through the industry. 
Essentially, what BOEM did was announce 
that it was going to evaluate not just the im-
pact of the Vineyard project, but the impact 
of 22 gigawatts of potential installed capacity 
throughout the Eastern US. So, in June of this 
year, the supplemental environmental impact 
statement came out, and the impact of that 
cumulative capacity build-up was evaluated. 
That coming out, despite the particular delay 
for Vineyard, was a really good thing for the 
industry, because now there’s a road map and 
a template for moving forward, and the in-
dustry can learn a lot about what mitigation 
strategies they can employ. While that impact 
statement’s not programmatic, it really ad-
dressed a lot of key issues.

One issue, of course, is the fishing industry 
and how they are responding to this potential 
development. The fishing community want-
ed fishing lanes that were four nautical miles 
long. The US Coast Guard responded to that 
concern and said that wasn’t necessary, that 
actually the proposed turbine spacing of one 
nautical mile and the east/west orientation 
was sufficient to protect the fishing commu-
nity and navigation. 

Now the agencies have weighed in, the 
risks have been identified, and everybody in 
the industry is looking for a resolution at the 
end of this year to that permitting process for 
Vineyard. When that gets resolved, it’s really 
going to be a very nice thing. We’ve been on 
the edge of major development, major con-
struction, for years, but it feels like the res-
olution for that is just going to be the spark.

“For deals in the US that are 
construction plus ten years, 
you could perhaps expect 
margins close to 200 bp on 
average, which includes a 
premium to what we’ve seen in 
Europe.”
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PFR: With the upcoming US presiden-
tial elections, what would everyone say 
would be the impact of a Trump victory, 
or the impact of a Biden victory, on the 
US offshore wind industry? (Editor’s note: 
This discussion took place in October, before 
election day in the US). 

[Silence]

PFR: You don’t have to say who you’re vot-
ing for, of course. 

[Laughter]

Fierstein, Apollo: There’s a lot of momen-
tum, independent of which party wins. It 
feels, to me, to others in the industry I’ve 
spoken to, like we’ve passed the tipping point 
here where this is happening. The Trump Ad-
ministration can slow things down like they 
did with Vineyard, but at the end of the day, 
the requests and the reports produced there 
are not unreasonable. They’re things that 
should be considered. 

They’ve been considered and the people 
have voted in various states to procure this 
renewable energy. It’s not federally driven. 
In fact, the federal government, basically, 
just has to get out of the way and well over 
$100 billion of private capital is going to 
come flooding into the US economy. This 
is low-hanging fruit for any administration 
coming out of the recession, which is un-
avoidable, at this point, coming out of Covid. 
These are jobs. It’s green energy that basical-
ly everybody wants. The issues with fisheries 
and coastal communities, and coastal nav-
igation, are all very solvable. Fishing is not 
proprietary to the East Coast of the United 
States. They also go fishing in Europe! And it 
has been solved very effectively all over the 
world. It’s not rocket science.

Either administration would be foolish not 
to seize the opportunity to latch on to opening 
the floodgates of private capital that’s going to 
come in and develop something that basical-
ly everybody wants, that is acknowledged as 
good for the economy, good for the environ-
ment. So, either way, this is happening. Maybe 
it’s a little easier, faster, better with a Biden ad-
ministration, but on the margin, I think.

Del Río, BBVA: Completely agreed. What 

we fear, from the lender’s perspective, is if 
it’s a Biden administration, and therefore a 
change in administration, the environmental 
approvals that Christopher mentioned before, 
that we were expecting by year-end – the the-
ory is that with this change in administration 
there may be some short-term delays. Instead 
of the end of the year, that may slide into next 
year, but in the long term, I completely agree, 
there shouldn’t be a massive impact depend-
ing on who wins the election.

Maino, OW: That’s our assessment, as well. 
Direction of travel is very clear. So, what Brad 
said, we completely agree with.

Fleming, MWE: I would agree. Maybe we 
have a little more momentum under a Biden 
administration, just given the fact that his 
plan calls for doubling offshore by 2030. So 
it’s out there, whether or not that’s a goal you 
can attain, but it’s a plan. It was mentioned 
how the states are driving a lot of this stuff, 
and under the Trump administration we’ve 
seen a bit of a difficult dialogue between 
states and the federal government. If we can 
get a more cohesive dialogue between the ad-
ministration and states, we could see a pretty 
big boon to the industry more quickly.

Also, in terms of legislation that gets passed, 
last week there was a new bill from the Dem-
ocrats, the Ocean-Based Climate Solutions 
Act, and that’s just trying to speed up wind 
projects as well as other projects. So, they’re 
repackaging things that have been pledged 
before, and we’re trying to get the oceans in 
better stead, but some of the offshore items 
made their way into those proposals. So, that 
could actually be something in addition to 
the administration coming in.

PFR: Turning to offshore wind leases and 
offshore wind tenders, what’s the poten-
tial for offshore wind leases in the New 
York Bight area?

McGinnis, PJ Solomon: There are over 1.7 
million acres of BOEM land still available in 
the New York Bight. It’s proximate to a large 
population, with the BP-Equinor project 
moving ahead, and it is the largest potential 
BOEM lease area left north of Virginia, on the 
East Coast, which is a large wind resource 
south of Maine.

But with Covid-19 disruption and possibly 
other factors, that New York Bight auction 
has been postponed. We’re not sure how 
much of the acreage will come to auction or 
whether it will come in two or three different, 
separate phases, but it will be an important 
determinant of what the valuation is for un-
developed acreage. And in connection with 
that, New York and New Jersey have very 
large offshore wind objectives. 7 GW in New 
Jersey and 9 GW in New York, both by 2035.

So, the New York Bight is going to be a 
huge potential opportunity and that’s what 
the major players, like BP, have announced 
they’re interested in. All of the parties who 
have the stronger balance sheets will take a 
close look at that auction and the pricing at 
that auction will be a very important indica-
tor of the health of the industry.

PFR: Over the summer, New York launched 
a 2.5 GW offshore wind tender, which has an 
interesting caveat in that the projects must 
also include plans to support port develop-
ment. What is the scope in terms of provid-
ing project financing for both the wind proj-
ects and other infrastructure, like ports? 

Fierstein, Apollo: It’s logical for the states to 
be including the supply-chain infrastructure 
and ports as part of the picture. That’s addi-
tional in-state development and jobs and in-
dustry for the state. Maryland has something 
similar as part of the OREC order, which is 
public, but there are important in-state re-
quirements for participating in the Maryland 
OREC program, both for in-state sourcing of 
labor and supplies, also port rehabilitation in 
Baltimore and a bunch of stuff like that. 

It makes complete sense, to me, for these 
state programs to include stipulations around 

“Maybe we have a little more 
momentum under a Biden 
administration, just given 
the fact that his plan calls for 
doubling offshore by 2030. 
So it’s out there, whether 
or not that’s a goal you can 
attain, but it’s a plan.”
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in-state investment for all of the ancillary in-
frastructure that will be required for it. It’s 
just another component to the development 
cycle of these projects, which is inherently 
very local and needs to be approached that 
way. You have to work with the local stake-
holders and communities and the other jobs 
that it’ll create.

It’s a key part of successful development for 
something like this in the US, which is pretty 
different than in Europe. Other than the fact 
that the federal agency BOEM is auctioning 
off the available lease area to build the proj-
ects, the progress is really being driven by 
the states and the state procurements. So, 
it’s completely fair to include that in-state in-
vestment requirement.

McGinnis, PJ Solomon: It’s also a source of 
creativity. New Jersey’s done a really good 
job with their Wind Port investment. They’ve 
set aside a couple hundred acres in southern 
Salem County on the Delaware River, which 
is geographically appropriate for the mid-At-
lantic wind projects. And they’ve devoted 
some $30 million of capital to kick-start 
some developing and have European-style 
manufacturing and marshalling onsite on 
that spot, which is reasonably close to Salem 
Nuclear Plant. That plant will likely begin 
decommissioning in the coming few years, 
but in the meantime, it’s not really suitable 
for major commercial or residential devel-
opment, so it’s a perfect site for the Wind 
Port. And also, developments up along the 
East Coast in Massachusetts, New Bedford 
and farther south in Baltimore, Maryland are 
other sites which should see significant eco-
nomic stimulus. It makes a ton of sense for 
the governors to say, let’s use this RFP oppor-
tunity to gain both a new source of energy, 
but also, a new source of jobs in a set of towns 
that could use the economic flux.

PFR: Focusing on the federal tax credits, 
with the phaseout of the PTC and ITC, 
where will developers look to plug the 
gap? Is it going to be more debt, cash eq-
uity, mezzanine capital?

Gladbach, MWE: A number of the proj-
ects are safe harbored already, meaning 
that they’ve started construction within the 
meaning of the Treasury regulations, and, of 

course, if projects start construction by the 
end of this year, they’d be entitled to the 18% 
ITC. People are doing that, and looking to do 
that, for their projects. So a number of these 
projects will have the benefit of some type of 
ITC – maybe not the full 30%, but some type 
of ITC. 

Beyond that, we’ve been tracking various 
legislative proposals. Carl, I know you’ve 
been looking at that, and there is a hope that 
there will be more traction, maybe a stand-
alone ITC for offshore. I think there is politi-
cal will there. It just hasn’t happened yet. So, 
we’re not giving up hope that there’ll be some 
legislative solution here.

Fleming, MWE: I’m always hesitant to go 
into tax stuff as a transactional attorney, but 
I’ll play tax attorney for a second. So, yes, 
we’ve seen the Growing Renewable Energy 
and Efficiency act, the GREEN Act, to main-
tain PTC at the current levels for 2019 and 
2020. So, 60% and 40% around, and then ex-
tending it through 2025. It seems like a lot of 
offshore wind developers choose to claim the 
ITC. It would not face the reduction support 
levels on the proposals, but could still get the 
30%.  

McGinnis, PJ Solomon: And this may be 
where we can comment that this election 
will matter. So, to the extent that the Senate 
flips, we may have a solution for tax equity, 
a change in tax equity that could occur that 
would allow for the broadening of the tax 
equity appetite. Right now, it’s limited to a 
handful of institutions that have the size of 
pre-tax balance sheet and the wherewithal to 
lend into these projects. That solution set can 
get much broader with a legislative fix, and 
that’s where I think if the Senate flips, there 
may be a solution there.

PFR: Another interesting sector is float-
ing offshore wind. Mitsubishi’s Diamond 
Offshore Wind subsidiary is exploring 
the possibility of such projects in the 
Great Lakes, and since the Great Lakes 
are not overseen by BOEM, those projects 
won’t face the same permitting challeng-
es. What are the prospects for floating off-
shore wind in the Great Lakes and along 
the West Coast, where the wind speeds 
are higher, but the waters are deeper?

Maino, OW: I can’t speak for the Great Lakes, 
but, certainly the West Coast, for us, is an 
area of great interest. Yes, it comes with com-
plexities. Yes, it’s practically only suitable for 
floating. Yes, a lot of areas have military com-
plications attached to them. But the wind 
resource is fantastic and I’d be surprised if 
in the next few years, we didn’t see develop-
ments of a floating nature off the West Coast.

Del Río, BBVA: From a lending perspective, 
we already discussed the huge appetite that 
fixed-bottom offshore wind industries raise 
from banks. Banks are very interested in the 
industry. But speaking about floating, it’s a 
completely different story. As of today, there 
have been some developments financed by 
banks such as BBVA, in Europe, of floating 
wind. Still, I think we all agree we will see 
major developments, multi-billion devel-
opments of floating wind in the near future. 
However, from a technology point of view, 
the fact is that banks or lenders want to make 
sure that the technology is proven. We may 
be still a little far away from banks financing 
multi-billion floating wind offshore. I may be 
wrong, this may happen next year, but I think 
that’s where we stand.

Maino, OW: I think Miguel is correct. There 
is appetite and there is growing appetite. We 
went out late last year to get bank propos-
als for our second pilot, a floating project in 
France and were very positively impressed 
by the level of interest expressed by lenders. 
So appetite is growing. Banks are keen to 
have the credential on their books to demon-
strate exposure to that space. Are we going 
to get to the scale that we’re seeing in fixed 
offshore quickly? Probably not, but the mar-
ket is moving and it’s moving faster than I 
thought it would be.

“I think we all agree we will 
see major developments, 
multi-billion developments 
of floating wind in the near 
future.”
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PFR: EDPR is also working on the Hum-
boldt project, right? The floating offshore 
wind project off the coast of California?

Maino, OW: Yes. It’s one of the areas that 
we’re working on. It’s not the only one, but 
yes, it is one of the projects that we are active-
ly spending time and resources on.

Fleming, MWE: To Matteo’s point, from a 
legal perspective, it’s always very interest-
ing to watch it developing faster than you 
would have normally expected. Any sort of 
non-recourse financing would be a huge vote 
of confidence for the technology and how far 
it’s come. Given that you’re probably going to 
have to have some pretty bespoke contracts, 
an iron-clad structure to compensate for that 
technology risk, and you’re probably going to 
see some pretty large contingency budgets, 
some pretty bespoke insurance policies, to 
cover what is a pretty nascent technology, I 
think a lot of that will also rely upon regulato-
ry clarity, government support for where this 
may be.

When I look at the various markets for this, 
I break it down into four sectors. You’ve got 
the Gulf of Maine where there’s some devel-
opment and pilot projects. East Coast meets 
the demand there, just because it’s prohibi-
tively more expensive to mount these things 
as you go further out. So, to our point earlier 
on, the demand along the coast is just so high 
with these state mandates, I think people 
are willing to push the envelope to see if you 
could get this to work out there.

For the Gulf of Mexico, that’s an area where 
the supply chain is already there, arguably, 
but there’s not a lot of political demand to 
push for it like off the East Coast. And the 
West Coast could definitely use this stuff, and 
it’s been pushed ahead there. One of the chal-
lenges is to compete with solar and storage 
out there. Given the size and the advance-
ments in technology, I think the West Coast 
would be a great market for that too, but it 
has its own new technology.

PFR: Speaking of technology, the technol-
ogy for offshore wind turbines is chang-
ing so rapidly, with turbines getting big-
ger, getting cheaper. But with permitting 
delays like Vineyard Wind faced, how 
does that affect the ability to arrange fi-

nancing? Because by the time you get the 
permits, there’s the chance that the tech-
nology may have already evolved. How do 
you work around that?

Del Río, BBVA: Well, speaking particularly 
about the Vineyard project, knowing that the 
project has already got lender support and 
lender appetite, it may be that the sponsors 
decide not to move anything, apart from the 
fact that they need all the permits, obvious-
ly. But it may be that they decide to move on 
with the deal, or a very similar deal to the one 
they have, even though they may have small-
er turbines that they could have in the mar-
ket right now, just in order to avoid a full bank 
process that may delay financial close. We’ll 
see in a few months what they come up with, 
but it may make sense. 

With regards to the industry in general, 
I think you’re absolutely right. We’re see-
ing bigger and bigger models. We’re seeing 
players such as GE that are putting into the 
market models that are twice the size as the 
ones as they previously had on the offshore 
wind market, and preparing for the evolution 
of the market, and in particular, the evolu-
tion of the US market, with those very big 
US parks to come through the pipeline. The 
trend is there, turbines will be bigger and big-
ger, and this is something we will see in the 
sector in the future.

Gladbach, MWE: One thing to think about 
is whether you’re utilizing the whole portion 
of the lease that you have. Some developers, 
where they had 500 MW under their project 
plan five years ago, maybe that’s a gigawatt 
now, because you’ve got turbines that are 12 

MW and 14 MW in size that are coming to 
market. And if you’re redoing your permits 
along those lines, it’s much easier to redo 
a permit as part of the federal permitting 
process than it is to bid for a new lease. So, 
that’s enhancing the capacity of a lot of these 
projects and making bigger projects possible, 
with the grants that have already been given. 
So, in that sense, it’s a very positive thing. 

Maino, OW: It’s a pattern that we’ve seen a 
lot in the UK, where a lot of the seabed lease 
concessions were then executed in phases, 
with sometimes material lags between one 
phase and the next. This, in turn, can lead to 
completely different turbine and configura-
tion choice, precisely, to capture the evolu-
tion of technology. 

PFR: With regards to the evolution of 
technology in the US, some have posited 
that adding batteries to offshore wind 
projects could attract a more interesting 
financing profile. For example, Bay State 
Wind, the joint venture between Orsted 
and Eversource, has teamed up with NEC 
Energy Solutions to add batteries to their 
offshore wind project off Massachusetts. 
Meanwhile, in Europe, Shell Nederland 
and Eneco recently submitted a bid in a 
Dutch offshore wind tender, to develop a 
project that will feed an electrolyzer that 
produces hydrogen for a Shell refinery. 
What are your thoughts on all this? 

Maino, OW: The benefit of adding dispatch 
ability to a plant, whether it is a form of bat-
teries or whatever else, depends 100% on 
how the market where you sell your power is 
regulated. There are markets where you may 
be able to genuinely capture extra value by 
being able to dispatch your output. In many 
others, it doesn’t really make any economic 
sense, if you’re the owner of the wind park, 
to do so today. Market-by-market, you need 
to analyze how ancillary services work and 
whether that makes sense for you. 

And in terms of the example in the Nether-
lands, I would expect this to be driven by the 
way the tender was structured. It’s certainly 
going to be a trend, and we’ll see it more and 
more, I suspect, in anything which is govern-
ment-driven. Certainly, in Europe, we’re see-
ing it. 

“We’re seeing players such as 
GE that are putting into the 
market models that are twice 
the size as the ones as they 
previously had on the offshore 
wind market.”



www.powerfinancerisk.com Power Finance & Risk  

© Power Finance & Risk 2020  VOL. XXIII, NO. 48 / December 7, 2020   |   19   

NORTH AMERICA PROJECT FINANCE  

Commitments are 
due on December 14. Price talk is 
300 bp over Libor with a 1% Libor 
floor and an original issue dis-
count of 99. 

The projects have fixed-price 
contracts mostly with utilities 
and cooperatives, with an es-
timated weighted average re-
maining contract life of 15.6 
years.  Moody's Investors Ser-
vice  has given the debt a Ba3 
rating.

Besides repaying ExGen Re-
newables IV's existing debt, pro-
ceeds will be used to settle inter-
est rate hedges, fund reserves, 
pay transaction costs and allow 
for a cash distribution to Exelon 
Generation Co, according to a 
note published by Moody's on 
November 30.

All the projects came online 
between 2007 and 2016. Most 
of them have operating compa-
ny-level debt, while some have 
tax equity investments in place.

About half of ExGen Re-
newables IV's dividends flow 
through  ExGen Renewables 
Partners, which is a joint ven-
ture with  John Hancock Life 
Insurance Co (PFR, 4/4/17).

As part of the refinancing, the 
borrower will also distribute to 
the equity owner the 69 MW Sol-
Gen distributed solar generation 
portfolio and the 50 MW Albany 
Green Energy biomass plant near 
Albany, Georgia

The term loan B that is be-
ing refinanced was issued in 
2017.  Morgan Stanley  was sole 
bookrunner on the $850 million 
loan (PFR, 11/21/17).

The proposed terms of the new 
loan are very similar to those of 
the existing debt, which was 
priced at 300 bp with a 1% floor 
and sold at 99.75% of par. 

Exelon Renewables 
launches TLB refi

 <<FROM PAGE 1 

Investec  has launched a $147 
million senior secured debt of-
fering to finance the construc-
tion of a small-scale LNG facility 
in Florida. 

The South African bank is syn-
dicating debt for the JAX LNG 
facility, which is located in Jack-
sonville, on behalf of one of the 
project's sponsors, Oaktree Cap-
ital Management.

The two-train liquefaction 
project's ownership is split 50:50 
between Oaktree – through port-
folio company  NorthStar Mid-
stream  –  and  Berkshire Hatha-
way subsidiary Pivotal JAX LNG.

Berkshire's stake in the project 
is not included in the financing.

Through NorthStar, Oaktree 
also wholly owns the land on 
which the terminal will be built 
and another operating company 
that will own and operate a barge 
and tugboat as part of the proj-
ect. These assets will be part of 
the Oaktree financing, which is 
being carried out through a spe-
cial purpose vehicle called  Sea-
side LNG Holdings.

Investec plans to hold lender 
meetings this week in its capac-
ity as sole bookrunner, lead ar-
ranger and administrative agent. 
The debt package comprises:
• $122 million construc-

tion-plus-five year senior 
secured delayed draw term loan

• $15 million construc-
tion-plus-five year project sup-
port letter of credit

• $10 million construc-
tion-plus-five year debt service 
reserve letter of credit

Pricing is 300 bp over Libor, 
subject to a 0% Libor floor, plus 
a commitment fee of 62.5 bp, ac-
cording to a teaser seen by PFR.

"Through this expansion, 
NorthStar is expected to gain a 
first-mover advantage by offer-
ing an integrated liquefaction 
and barging LNG distribution 
model favorably positioning it 
to be a leader in the small-scale 
LNG sector," reads the teaser.

TIMING
The targeted closing date for the 
financing is January 2021. The 
timeline is as follows: 
• December 31 – commitments 

due/ draft documents distrib-
uted

• January 8 – comments on 
documents due

• Week of January 11 – closing 
and funding 

The proceeds will go toward the 
construction of the second train 
of the 360,000 gallon/day LNG 
facility and the LNG barge and 
tug boat, as well as a distribution 
to the sponsor.

The first train is already opera-
tional, with a capacity of 120,000 
gallon/day and a 2 million gallon 
LNG storage tank. The second train 
will have a capacity of 240,000 
gallon/day and an additional 2 
million gallon LNG storage tank.

Construction began on Train 
2, the barge and tug boat in the 

second half of 2019. The facilities 
are due to start operations by the 
first quarter of 2022.

Both the liquefaction facility 
and the storage tank will be con-
structed by  Salof  and  Matrix 
Service  under fixed-price EPC 
contracts. The 5,400 cbm LNG 
barge will be built by  Fincant-
ieri Marine Group.

CONTRACTED REVENUES
58% of JAX LNG’s total capac-
ity has been contracted under 
long-term take-or-pay agree-
ments with shipping compa-
ny TOTE and Disney's Magical 
Cruise Co. Other customers in-
clude: 
• Carib Energy
• UPS
• Cleancor

Advisers on the transaction in-
clude:
• Kirkland & Ellis  –  lenders’ 

legal counsel
• Wood Mackenzie  – market 

consultant
• Arup – technical consultant
• Marsh – insurance consultant
Berkshire came into ownership 
of its stake in JAX LNG after strik-
ing a deal to buy Dominion En-
ergy's natural gas transmission 
and storage assets earlier this 
year, which included the Pivotal 
LNG subsidiary through which it 
owned a 50% stake in JAX LNG 
(PFR, 11/2, 7/6).

Dominion itself had acquired 
Pivotal LNG in the first half 
of this year from  Southern 
Co (PFR, 4/1). 

JAX LNG is the US's first small-
scale LNG facility with the capa-
bility to load LNG into both ma-
rine vessels and trucks. 

Investec launches financing 
for Florida LNG project

“NorthStar is expected 
to gain a first-mover 
advantage by 
offering an integrated 
liquefaction and 
barging LNG 
distribution model.”

http://www.powerfinancerisk.com/Article/3688531/Exelon-Finds-Buyer-for-Renewables-Stake.html
http://www.powerfinancerisk.com/Article/3768739/Exelon-Renewables-Term-Loan-B-Grows-to-850M.html
http://www.powerfinancerisk.com/Article/3960225/Berkshire-partly-closes-gas-pipeline-storage-buy-up.html
http://www.powerfinancerisk.com/Article/3940528/Dominion-exits-gas-transmission-storage-biz-with-sale-to-BHE.html
http://www.powerfinancerisk.com/Article/3926245/Southern-Co-Offloads-LNG-Subsidiary.html
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 PPA PULSE

Capital Dynamics has financed 
a 383 MW solar project in Nevada 
with a flexible debt structure that 
will allow the sponsor to bring in 
a tax equity commitment at a lat-
er date.

CapDyn acquired the proj-
ect, known as Eagle Shadow 
Mountain and located on the 
Moapa River Indian Reservation, 
from  8minute Solar Energy  at 
the start of this year (PFR, 1/10).

The $327 million debt package 
for the project includes a $202 mil-
lion construction-plus-five year 
term loan led by MUFG as coordi-
nating lead arranger and adminis-
trative and collateral agent. 

A letter of credit facility was 
provided by  Commonwealth 
Bank of Australia and Sumito-
mo Mitsui Banking Corp.

Amis, Patel & Brewer  served 
as legal counsel to CapDyn on 
the transaction.

"TAILORED"
CapDyn has not yet pinned down 

a tax equity investor for the project.
According to the sponsor, 

MUFG has tailored the construc-
tion facility to provide maximum 
flexibility and debt sizing prior 
to the tax equity commitment 
and included an accordion fea-
ture which will convert the loan 
into a conventional construc-
tion-plus-term back leverage 
deal once the tax equity commit-
ment is in place.

“The transaction afforded 
MUFG the opportunity to con-
tinue our support for Capital 
Dynamics, a premier sponsor in 
the PF market, while structuring 
a creative solution to address the 
challenging post-COVID market 
for tax equity," said Matt Curtin, 
director at MUFG. 

“We are pleased to complete 
a path-breaking financing with 
MUFG and our other financial 
partners, particularly in the midst 
of a challenging market environ-
ment,” added Benjamin Droz, a 
vice president at CapDyn. 

The project is CapDyn's third 
with 8minute, which will oversee 
development. The project is due 
to begin servicing a 25-year pow-
er purchase agreement with  NV 
Energy in 2021 (PFR, 6/1/18). 

CapDyn puts debt ahead of tax equity with Nevada solar deal

Ørsted  has made a final invest-
ment decision on a 430 MW solar 
project near Houston, Texas.

The Old 300 Solar Center, lo-
cated in Fort Bend County, is ex-
pected to be online in the second 
quarter of 2022.

Ørsted has secured a long-term 
power purchase agreement for 
the project.

“With its location close to 
Houston, Old 300 will further 
diversify our onshore footprint 
into a premium market with 
strong long-term fundamentals," 
said  Vishal Kapadia, Ørsted’s 
chief commercial officer for on-
shore. "We're excited to add an-
other large-scale, attractively 
contracted solar project to our 
portfolio.”

Ørsted has tapped  JA So-
lar  and  LONGi Solar  to supply 
bifacial solar panels and  SMA 
America to provide inverters. 

Ørsted reaches 
FID on Texas 
solar project

“We are pleased to 
complete a path-
breaking financing with 
MUFG and our other 
financial partners.”

Benjamin Droz, a vice president at 
CapDyn

The past week’s power purchase 
announcements reflect some of 
the latest trends in renewable en-
ergy procurement, from commu-
nity choice aggregators signing 
solar-plus-storage deals to large 
utility customers opting into 
green tariffs.

YOLO!
The newest contract awarded by 
a community choice aggregator 
is a power purchase agreement 
between ReneSola Power  and 
Valley Clean Energy.

The PPA covers the output of 
a solar-plus-storage project lo-
cated in Yolo County, California, 

which comprises a 20 MW so-
lar array and a 6.5 MW/26 MWh 
(four-hour) battery storage unit. 

ReneSola was awarded the 20-
year PPA after responding to 
VCE's request for offers of local 
renewable energy. The project 
is expected to reach commercial 
operations by the third quarter of 
2022. 

"This marks an important mile-
stone for us, as it is our first long-
term power purchase agreement 
for a solar-plus-storage system 
that will provide significant ben-
efits to the local community," 
said  Yumin Liu, CEO of ReneS-
ola Power.

TOOELE KIT
Meanwhile, DE Shaw Renew-
able Investments has secured 
a PPA with Rocky Mountain 
Power for an 80 MW solar proj-
ect in Tooele County, Utah, 
called Elektron Solar.

The utility will use the genera-
tion to supply six large customers 
under a renewable energy tariff 
recently approved by the  Utah 
Public Service Commission.

The customers are the govern-
ments of Salt Lake City, Park City 
and Summit County; Utah Valley 
University; and the  Deer Valley 
Resort  and  Park City Moun-
tain  ski resorts. Park City Moun-
tain is operated by Vail Resorts.

DESRI co-developed the Elek-
tron Solar project with Utah-

based developer  Enyo Renew-
able Energy.

“Our DE Shaw Renewable 
Investments team is pleased 
to partner with communities 
throughout Utah to deliver 
cost-effective clean power to cit-
izens,” said Hy Martin, DESRI’s 
chief development officer.

MYSTERY OFFTAKER
Finally, EDP Renewables  has 
signed a power purchase agree-
ment for a 74 MW solar project in 
North Carolina.

The contract has a term of 
20-years and the project is ex-
pected to be online in 2022.

As is often the case, EDP de-
clined to disclose further details 
of the project and the offtaker. 

CCAs and green tariff deals

http://www.powerfinancerisk.com/Article/3913545/CapDyn-8minute-Ink-Solar-Acquisition.html
http://www.powerfinancerisk.com/Article/3811321/NV-Energy-Signs-Six-Solar-PPAs-as-Part-of-1GW-Plan.html
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Sempra Energy has announced 
plans to simplify its North Amer-
ican energy infrastructure sub-
sidiaries by launching  Sempra 
Infrastructure Partners  a 
business platform that will com-
bine  Sempra LNG  and Mexi-
co's IEnova, and sell a non-con-
trolling stake in the new entity in 
early 2021.

In parallel to the venture's 
launch, Sempra will present an 
offer to existing IEnova share-
holders to exchange their stock 
in the subsidiary for Sempra En-
ergy shares, which will be listed 
on Mexico's Bolsa Mexicana de 
Valores (BMV).

The exchange price will be 
3.13% of one Sempra share for 
each IEnova share. 

"We are especially excited to be 
listing Sempra Energy shares on 
the BMV," said Sempra CEO Jef-
frey W. Martin in a statement on 
December 2.  "Many of Mexico's 
most successful companies are 
listed there, and our plans to list 
our shares locally is a positive 
affirmation of our commitment 
to Mexico and desire to continue 
investing in the country and im-
proving economic prosperity."

The company expects to com-
plete the Mexico listing and the 
sale of a non-controlling stake in 
Sempra Infrastructure Partners 
by the end of the first quarter of 
2021.

The new platform will own and 
operate several LNG export ter-
minals in the US and Mexico, a 

portfolio of midstream gas assets 
in Mexico and a portfolio of wind 
and solar projects in Mexico.

The LNG portfolio compris-
es the Energía Costa Azul LNG 
terminal in Baja California, the 
Cameron LNG facility in Loui-
siana and the Port Arthur LNG 
unit in Texas, with a combined 
export capacity of 45 million 
tonnes per annum.

The natural gas infrastructure 
assets include distribution com-
panies and pipelines. Two of 

the pipelines in Mexico are the 
480-mile Sur de Texas-Tuxpan 
pipeline and the 280.86-mile Los 
Ramones II pipeline.

The Mexican renewables port-
folio, meanwhile, has a com-
bined capacity of 4 GW, includ-
ing Prima Solar (110 MW), 
Rumorosa Solar  (41 MW), Te-
pezalá Solar  (100 MW), Don Di-
ego Solar (125 MW ), Border Solar 
(150 MW), and two wind projects 
– Energía Sierra Juárez I and II 
(155 MW and 110 MW). 

Sempra unveils new energy infrastructure platform

Independent power produc-
er Sonnedix has acquired a 160 
MW solar project in the Chilean 
region of O'Higgins.

Developer  Andes Solar  sold 
the Andino Occidente I project 
to Sonnedix and will co-develop 
it.

Construction is expected to 
start on the project in Las Cabras 
by late 2023.

Law firm  Gerrero Olivos  ad-
vised the buyer, while  MWLAV 

Abogados  represented Andes 
Solar.

"This transaction highlights 
our position as a long-term so-
lar company and social citizen, 
in line with our growth strat-
egy in Chile and other OECD 
markets around the world," 
said Sonnedix CEO  Axel 
Thiemann  in a statement on 
November 25.

Sonnedix's other projects un-
der development in the coun-

try are the 192 MW Meseta de 
Los Andes  project, the 170 MW 
Sonnedix Atacama Solar project 
and the 150 MW (DC) Tres Cru-
ces project.

Andes Solar was launched in 
2012 as a joint venture between 
construction firms  Iasol  and 
Constructora Inarco. It is 
working on five utility-scale 
projects totaling 1 GW in the 
central region of Chile and a 
handful of smaller projects.     

Sonnedix bags solar project in Chile

Brazilian gasoline and biofuel 
distributor  BR Distribuido-
ra  has acquired 70% of  Targus 
Energia, marking its entry into 
the electricity business.

The  Petrobras  subsidiary is 
paying R$62.1 million ($11.6 mil-
lion) in cash for the business over 
the next four years. The transac-
tion also includes earn-out op-
tions and the chance to acquire 
or sell the remaining 30% inter-
est.

BR Distribuidora is planning to 
use the acquisition as a platform 
from which to launch electricity 
services throughout the country.

Asset manager  XP Investi-
mentos advised BR Distribuido-
ra on a competitive acquisition 
process, in which which the buy-
er studied several companies in 
the sector, before reaching an 
agreement with Targus. 

BR Distribuidora 
acquires Targus 
Energia

Brazil’s Omega Geração has closed 
the acquisition from  Eletrobras 
of two wind assets known collec-
tively as the Chuí Complex.

The assets are a 78% stake in 
the 420 MW Santa Vitória do 
Palmar project and a 99.99% 
stake in the 180.8 MW Herme-

negildo project. Omega paid 
R$618.2 million ($118 million) 
and assumed a portion of the 
project debt.

The company also has an agree-
ment to buy the remaining 22% 
of Santa Vitória do Palmar from 
Brave Winds. The deadline for 

this deal to close is June 30, 2022.
Eletrobras put the Chuí assets 

up for sale in 2019 – in a step to-
ward the state-controlled com-
pany’s privatization.  

The transaction was approved 
by the Brazilian antitrust 
body Cade in September. 

Omega closes acquisition of Chuí wind assets
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Federal de Elec-
tricidad  taking the leadership 
role in the power projects. 

Including non-energy infra-
structure, the total package com-
prises 29 assets that will require 
a combined investment of Ps228 
billion ($11.4 billion), Minister of 
Finance Arturo Herrera said on 
November 30.

The president of Mexico's Busi-
ness Coordinating Coun-
cil,  Carlos Salazar, added that 
the plan aims to ensure Mexico's 
economic recovery brings it back 
to pre-pandemic levels. 

In determining which projects 
should be included in the plan, the 
government used four criteria: 
• that private investments reach 

more than 50% of total cost
• that the projects belong to ener-

gy, communications, transport, 
water, sanitation and environ-
ment sectors

• that they have a clear social 
benefit and a transparent path-
way to reach implementation

• that they do not impact public 
debt

The list includes the Energía 
Costa Azul (ECA) LNG ter-
minal in Baja California,  for 
which  Sempra Energy  sub-
sidiaries  IEnova  and  Sempra 
LNG reached a final investment 
decision in November on the ad-
dition of liquefaction facilities 
(PFR, 11/17). 

Some of the CCGT plants, such 
as the San Luis Rio Colorado 
and the Merida facilities, were 
already expected to be tendered 
earlier this year, but the launch 
was postponed (PFR, 10/11/19). 
The tenders that were launched 
were then canceled during the 
summer due to the govern-
ment's policy of non-indebted-
ness (PFR, 7/16).

CFE is expected to launch ten-
ders for these six CCGT projects 
under the Obras Públicas Finan-
ciadas  (OPFs) scheme, through 
which CFE awards concessions 
to design, build, and finance the 
assets. CFE pays the developer 
and takes ownership of the asset 
once it is ready to start commer-
cial operations. 

Eight energy projects selected for Mexico’s infrastructure plan

Sponsor Project Capacity
Type of 
investment

Cost in Ps Cost in $
Construction 
start date

IEnova
Energia Costa 
Azul LNG ex-
port plant

License Ps47 billion
$2,346 
million

January 21

CFE

Tecolutla Lerdo 
natural gas 
compression 
station

License Ps2 billion
$80 
million

April 21

CFE
Baja California 
Sur CCGT plant

164 MW License Ps5 billion
$246 
million

June 21

CFE
Tuxpan Phase 1 
CCGT plant

1,086 MW License Ps12 billion
$607 
million

June 21

CFE
Gonzalez Orte-
ga CCGT plant

License Ps11 billion
$535 
million

August 21

CFE
Merida CCGT 
plant

500 MW License Ps7 billion
$360 
million

August 21

CFE
San Luis Rio 
Colorado CCGT 
plant

500 MW License Ps11 billion
$536 
million

August 21

CFE
Valladolid CCGT 
plant

License Ps13 billion
$667 
million

August 21

AES Gener is set to request per-
mission from its board for a $300 
million capital hike to finance 
the development of its 1.6 GW re-
newable energy pipeline in Chile 
and Colombia, having reassessed 
its need for equity earlier this 
year.

The proposed stock offering 
will be $200 million smaller than 
the amount previously approved 
by shareholders on April 16, due 
to the company's reduced need 
for fresh capital (PFR, 4/17). 

AES Gener postponed the date 
of the stock offering in October 

2020 to the first quarter of 2021, 
given the additional liquidity it 
had already amassed through 
other deals, mainly the cancel-
ation of power purchase agree-
ments and the sale of a coal-fired 
asset from which it pocketed 
$833 million (PFR, 10/5).

In August, the cancelation of 
PPAs for the company's 558 MW 
Angamos coal-fired power plant 
in Chile resulted in a $720 mil-
lion payment from  BHP  (PFR, 
8/10). The following month, the 
company sold a minority stake 
in its 532 MW Cochrane coal-

fired power project in Chile to 
asset management firm  Toes-
ca  for $113.5 million. Cochrane 
was previously 60% owned by 
AES and 40% by  Mitsubishi 
Corp.

On December 2, AES an-
nounced that it would not need 
the full $500 million that had 
previously been approved.

"AES Gener's solid cash flow 
generation along with the suc-
cess of its Greentegra strategy, 
as well as the deals announced 
during the third trimester such 
as the monetization of the An-

gamos contracts and the in-
volvement of new partners, al-
lows us to propose to the board 
a lower amount of shares than 
approved," said AES Gener's 
CEO Ricardo Falú. 

AES Gener will use the pro-
ceeds of the share offering to de-
velop its project pipeline, which 
includes 1.1 GW of wind projects 
and 500 MW of solar assets to be 
brought online by the end of 
2023. The funds are part of AES's 
$1.8 billion investment in renew-
able energy projects announced 
in February (PFR, 3/2). 

AES Gener set to launch downsized capital increase
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French power producer  Total 
Eren has reached financial close 
on its first wind assets in Brazil.

The 160 MW portfolio, which is 
under construction in the state 
of Rio Grande do Norte, compris-
es two wind farms – the 92.3 MW 
Terra Santa  and 67.5 MW Maral 
projects.

The total investment amounts 
to R$825 million ($154 million).

Brazilian regional develop-
ment bank  Banco do Nord-
este  (BNB) was the sole lender, 
providing R$423 million ($76 
million) in a 22-year loan, split 
R$241 million for Terra Santa 
and R$182 million for Maral.

A limited-recourse letter of 
credit was provided by three 
commercial banks, name-
ly  Banco do Brasil,  Santand-
er and Sumitomo Mitsui Bank-
ing Corp.

The two wind projects hold 20-
year power purchase agreements 
and are expected to commence 
operations in mid-2021.

In addition to the wind com-
plex, Total Eren owns three op-
erational solar plants in Brazil – 
all of them having 20-year PPAs 
with the electricity commercial-
ization chamber CCEE.

 “These financings confirm the 
long-term partnership that we 

have established with Banco do 
Nordeste do Brasil, since our first 
solar projects – BJL 11 and BJL 4 
– were already financed by BNB," 
said  Pierre-Emmanuel Mous-
safir, managing director of Total 
Eren Brazil.

“We are also delighted to open 
new relationships in Brazil with 
three new financing partners, re-
spectively Sumitomo Mitsui 
Banking, Banco do Brasil, and 
Banco Santander,” he added. 
“We have been able to work to-
ward a financial close in a com-
plicated period, and we look for-
ward to building new projects 
together.” 

Total Eren reaches close on debut Brazil wind deal

BNDES  has approved financ-
ing for the six-phase Jerusalem 
Wind Complex as well as associ-
ated transmission systems in the 
municipalities of Lajes, Pedro 
Avelino and Pedra Preta, in Rio 
Grande do Norte.

The EDP   Renováveis  project 
will have an installed capacity of 
180.6 MW and involves the  con-
struction of 27 km of transmis-
sion lines and a substation.

Financing of up to R$568 mil-
lion ($107 million) will be grant-
ed to the six special purpose ve-
hicles – numbered Centrais 
Eólicas Jerusalem SA I to VI.  

BNDES backs six 
Brazil wind farms

Invenergy  subsidiary  Teal-
ov  has signed a concession 
agreement with Uruguay’s 
state-owned  Administración 
Nacional de Usinas y Trasmi-
siones Eléctricas  (UTE) for the 
development and ownership of a 
transmission project.

The project, known as Cardal, 
will run between the Punta del Ti-
gre substation in the department 
of San José and and a transmis-
sion line in the city of Salto in the 
department of the same name.

The main section of the project 
is a 500 kV line that runs for 34.17 
miles. Invenergy will also develop 
a 500 kV substation and a 12.4-
mile 150 kV transmission line.

Construction is expected to be-
gin in early 2021, with commercial 
operations penciled in for 2023.

Local engineering firms  Sa-
ceem and Ingener will build the 
project as a consortium.

“Invenergy is proud to add the 
Cardal Transmission project to 
our transmission portfolio in 

Latin America,” said Invenergy’s 
senior vice president of storage 
development and transmis-
sion,  Kris Zadlo, on November 
26. “We have found strong part-
ners to expand our footprint in 
Uruguay with, and look forward 
to executing the project and im-
proving the resiliency, reliability, 
and security of the Uruguayan 
electric transmission grid.”

Cardal is Invenergy’s third as-
set in the country. The other two 
are the 64 MW La Jacinta solar 
park and the 70 MW Campos 
Palomas wind farm. 

Invenergy secures contract 
for Uruguay wires Cap Vert Energy has closed ju-

nior debt with a major US inves-
tor to finance operational and 
under-construction solar plants 
in the country as part of its long-
term strategy.

The financing amounts to 
$22.5 million over a period of 
eight years and amortizes over 15 
years.

It concerns a batch of 10 opera-
tional projects with an aggregate 
capacity of around 48 MW (DC) 
and will also finance eight proj-
ects that are under construction, 
bringing the total size of the port-
folio to about 100 MW.

The portfolio consists of assets 
operating under Chile’s special 
regime for distributed genera-
tion projects (PMGD).

“In the continuity of the se-

nior project financing closed in 
November 2019, CVE's financial 
expertise as well as the attrac-
tiveness of our Chilean proj-
ects allowed us to complete this 
transaction on an international 
scale,” said  Cyril Gilot, financ-
ing and investments director 
at CVE. “This was especially 
challenging the context of the 
Covid-19 health crisis and given 
the complexity of the interac-
tions between junior and senior 
financing.”

Natixis provided the senior 
debt for the portfolio in Novem-
ber 2019 (PFR, 12/12/19).

CVE has a further 20 PMGD 
projects totaling around 150 MW 
under development and sched-
uled to begin operations between 
2021 and 2022. 

CVE closes Chile solar financing

“Invenergy is proud 
to add the Cardal 
Transmission project 
to our portfolio in Latin 
America.”

Kris Zadlo, Senior vice president 
of storage development and trans-
mission, Invenergy

mailto:http://www.powerfinancerisk.com/Article/3908949/Natixis-Finances-Solar-Portfolio-in-Chile.html
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TRANSALTA BUYS STAKE IN WASHINGTON WIND 
PROJECT

TransAlta Corp has acquired a 49% stake in the 
136.8 MW Skookumchuck wind project in Wash-
ington state. TransAlta will co-own the project 
alongside Southern Power Co. The project has 
a 20-year power purchase agreement with Puget 
Sound Energy. 

APOLLO SPAC IPO GROWS TO $300M

Apollo Global Management’s latest energy 
transition and sustainability-focused blank check 
company has raised $300 million with its initial 
public offering, $50 million more than expected. 
The shares and warrants in the company, dubbed 
Spartan Acquisition Corp II, were priced at $10 
a unit.

BHE PICKS TURBINE SUPPLER FOR ALBERTA 
WIND PROJECT

Berkshire Hathaway Energy has signed a 
turbine supply agreement for a 117.6 MW wind 
farm it is developing jointly with Renewable 
Energy Systems in Alberta. Siemens Gamesa 
Renewable Energy is providing 26 turbines with 
a capacity of 5 MW each for the project, which is 
called Rattlesnake Ridge.

CANADIAN SOLAR WINS PPAS IN BRAZIL

Canadian Solar has been awarded power purchase 
agreements with BTG Pactual and state-owned 
power company Furnas for 862 MW (DC) of solar 
capacity in Brazil. The developer won the con-
tracts in the recent power auctions held by Furnas.

ENEL SIGNS SUPPLY CONTRACT IN PANAMA

Enel Green Power’s subsidiary in Panama has 
inked a 10-year power supply agreement with Ci-
udad del Saber, a private entity that promotes in-
novation and research in the country. The output 
will initially come from Enel’s 200 MW Fortuna 
hydro plant, and later be replaced with generation 
from one of Enel’s new solar projects. 

Extended versions of these stories are available to 
subscribers at www.powerfinancerisk.com.
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Chicago-based developer Invenergy has 
hired a vice president to act as the com-
pany's country manager for Mexico.

David Fatzinger  started in his new 
role on November 9, reporting to  Paul 
Abitante, senior vice president of inter-
national development.

Fatzinger has been working in the 
Mexican power sector for almost eight 
years. He started his career at  Inter-
Gen  in Europe until he was promoted 
to general manager for Latin America, 
based in Mexico, in 2012.

When London-based private equity 
firm Actis acquired InterGen's Mexican 
portfolio in 2018, creating a new port-
folio company called  Saavi Energia, 
Fatzinger moved across with the busi-
ness to its new owner as interim CEO for 
seven months.

Immediately before joining Invenergy, 
Fatzinger had been working as an ener-
gy advisor.

Invenergy already owns three assets in 
Mexico:
• Altamira – an 18 MW  cogeneration 

power plant in Tamaulipas

• Los Ramones – a 604.5 MW cogenera-
tion power plant in Nuevo León

• Fenicias – a 168 MW wind farm, also in 
Nuevo Leon

The Los Ramones unit has a 15-year 
power purchase agreement with  CEN-
ACE awarded during the country's third 
power auction, while the Fenicias farm 
will sell its output to corporate offtakers. 
Mining company Grupo México agreed 
to invest $250 million in the wind proj-
ect last year (PFR, 12/5/19). 

Invenergy hires country 
manager for Mexico

A former  Lehman Brothers  and  Bar-
clays  investment banker has 
joined  Global Infrastructure Part-
ners  as a managing director in New 
York.

In his new role, Noah Keys will be re-
sponsible for GIP's capital raising and 
investor relations activities in North 
America.

He was most recently at  AlpInvest 
Partners, a division of  The Carlyle 
Group, where he led the firm’s energy, 
infrastructure and natural resources in-
vestment activities as a principal, ener-
gy and real assets. 

Keys started his investment banking 

career in 2006 in the natural resources 
group at Lehman Brothers, and stayed 
with the group after its acquisition 
by Barclays in 2008.

He served for several years as chief 
of staff to  Skip McGee, head of glob-
al investment banking and later CEO 
of Americas corporate and investment 
banking at Barclays, before returning to 
the natural resources group as a director 
in 2013. 

He joined UBS as an executive director 
in 2014, focusing on M&A and capital 
markets activities for midstream energy 
companies, before joining AlpInvest the 
following year. 

Lehman and Barclays alum joins GIP

David Fatzinger, vice president, Invenergy
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